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Gold and Silver Service of Catherine the Great, Which Was Used at State Functions by All Subsequent Rulers of Russia. 
Now in the New Museum at Moscow. 
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The Latest Jewelry Styles 











A Short Survey of the Season’s Finger Ring Designs 
By Isabelle M. Archer 














LL the new jewel fashions with their 
design variations as well as their com- 
position diversities culminate in the latest 
finger rings. These new rings have adapted 
for their own use the new gem cuttings, the 
new color combinations and the new decora- 
tive motifs seen in the finest of platinum 
evening jewels. 
The accompanying 


illustration contains 
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SIX COMPREHENSIVE 


six comprehensive groups of the new finger 
ring designs and these comprise the thesis 
for my summary of these little jewels. The 
six groups give typical examples of the 
Winter’s modish ring forms. The first 
shows the use of the new table-cuttings and 
the arrangements in oddly-cut gems and 
gemstones. The second group contains 
samples of the favored twin-stone rings; the 
third, the ever-present pinkies which are now 
to be worn at will on the index finger. Below 
these three sections the illustration is 
divided into three groups of cluster designs, 
horizontal, upright and stud patterns. 

In their wearing these rings will be con- 
sidered in their immediate relation to the 
other jewels worn in the day or evening 
parure, but here they will be considered as 
distinct and separate jewels, with analysis 
of their inherent beauty and their place in 
the leadership of jewelry fashions. 





The tabled gem, that is the gem cut with 
a broad, flat surface of whatever shape the 
cutter chooses or some particular ring re- 
quires, is among the season’s most interest- 
ing innovations. This cutting is used in the 
linger ring as depicted in the group of de- 
signs shown at the upper right-hand of the 
illustration. As will be seen it is used more 
often m the upright ring contour than in 





GROUPS OF THE NEW FINGER 
the cross-wise form, but other and differing 
examples of the new table cuttings are given 
throughout the other jewel groups included 
in the illustration, 

Diamonds, emeralds, sapphires, rubies, 
amethysts, topazes, peridots and black onyx 
are the gems of first choice for the cuttings 
sketched here. The theme in the designs 
places the paler colored gems as the larger 
unit in the cluster and leaves the smaller 
spacing to the darker tones for the emphasis. 
Lines of calibre emeralds are thus used to 
give character to rings holding large corn- 
colored topazes for the main gem in the 
bezel. Black onyx marks some of the pat- 
terns in squares or stripes with lilac-tinted 
amethysts or pale pink beryls for the central 
gem. 

The platinum settings for this ring type 
is almost invisible on the ring face. It 
appears only as tiny prongs either at the 


RING 


corners or mid-way along the side of the 
longer gems, and when calibre settings are 
used as a trimming for the table-cut stones 
the amount of platinum is of the smallest 
quantity The large gems are 
given a new bevelled edge that has a sharp 
drop from the gem table and then a curving 
concave surface down to the ring edge. 
This form is seen in the fourth design in 
the upper row of the tirst ring group. The 
three upright gems are a table-cut emerald 
and two tri-cornered bars of yellow topaz. 
Again this new cut is shown to advantage 
in the two larger gems of the following ring 
where two diamonds are cut as three-sided 
sections to fit into the spaces between dia- 
mond-studded platinum frames. 

This cutting of the gem with a 


possible. 


broad 





DESIGNS 


table of unusual shape is an echo from the 
mode used on the gems of some exceedingly 
handsome evening jewels made for opera 
wear this Winter. It gives an excellent 
chance for the finger ring to repeat the 
decorative detail of the larger jewels and 
it carries out one of the newest themes in 
the year’s jewelry designing. 

Among the twin-stone rings of the second 
group there are shown some of this table 
cutting in the gems and also the latest 
manner of combining this mode with quite 
different schemes of ornamentation. The 
two-stone formation is a clever method for 
the use of large gems; it makes possible the 
blending of color through the setting of 
smaller gems as a framework for the two 
tones of the big stones. Contrast is the 
keynote in these designs. Brilliant and 
definite opposing of yellow and black in 
equal quantities or of red and blue, blue and 
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vellow, purple and red and green and blue 
in the same way gives to these two-stone 
rings a very unique quality. The two 
quare stones in the first ring of the group 
at the upper center of the illustration, are 
i diamond and an emerald with a demarka- 
tion of small diamonds and_ sapphires 
eparating them and_ decorating the 
shoulders of the ring circle. 

This interposed line of smaller gems is a 
feature of the newer ring patterns to be 
remarked among the fancy clusters in com- 
bination with other than two-stone arrange- 
ments. It is seen in the next ring group 
where the little finger rings are sketched 
and it is shown again in the three groups 
making the lower section of the illustration. 

Color arrangement is the first rule of the 
latest designs, a rule that orders color 
either in unusual blends or in decided con- 
trasts. The idea in the blending clusters, is 
to have the whole ring glow as one color 
tone through the use of several hues. The 
twin-stone ring holding rubies and = em- 
eralds is a perfect example of this fort 
ior color blending. The result is of course 
a gaining of an appearance of purple 
through the red and the blue of the two 
vems. Many small emeralds and one large 
sapphire gives to the upright design in the 
lower right-hand group an effect of a blue 
green at even a short distance and it brings 
such a jewel into scope when the parure 
features either one of these colors for its 
main color scheme, an attribute of no mean 
worth during a season of parures such as 
this promises to be, 








DOMESTICATING ART 





Ixtract frem a radio talk by Richard F. Bach of 
the Metropolitan Museum of Art broadcasted, 
from Station WJZ 


A NTIQUES do not make a home nor do 
reproductions. In art, as in other ways 
of life, things are not good because they are 
old or seem to be. The good things of here 
and now express our own time; use them. 
Careful judgment is needed. If you are to 
make of the home a work of art representing 
your own ideals, every piece must be of good 
material, well made and well designed. To 
obtain your good will a thousand factories 
equipped with the most complicated machin- 
ery man has ever devised for any purpose 
are daily converting wood and clay, fibres, 
skins and hides and a myriad forms of vege- 
table life into objects of industrial art, * * * 
When one craftsman made the whole of a 
piece his entire effort went into it; when 
that craftsman grew to importance and hired 
assistants, his work became the product of a 
shop, but still handmade. Little by little he 
found ways and means of shortening his 
labors without detriment to his product. 
Finally machines were devised to do much 
of his work for him; in fact, the huge popu- 
lations of today can be provided in no other 
way with the things they need. Soon the 
machine became the master and we find men 
almost believing it could do their thinking 
for them. Quick production displaced sound 
production and industrial art became an ugly 
thing. With the ugliness of the individual 
Pieces available it became impossible to fur- 
nish homes attractively. Standards of cul- 
ture slumped. 
Today we find ourselves on the upgrade 
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again. We have discovered the limitations 
of these great factories and have learned 
something of their real advantages; we are 
using their fine machines as tools, holding 
them to their task, but counting upon our 
designers and material experts to check 
them, to feed them properly. Designs are 
improving in scores of products used in home 
furnishings and clothing. We are beginning 
again to see art in these fields, to renew the 
assurance that art is not limited to paintings, 
sculpture and sometimes buildings, to 
poetry, music and sometimes theatre and 
dance. Let us keep step with this revival of 
standards in the industrial, the decorative, or 
shall I say the domestic arts. 


We have to aid us two great agencies: 
the museum of art and the store. One pre- 
serves the fine things of other days, the 
other offers in fascinating variety the de- 
signs, good and bad, of the throbbing pres- 
ent. In the first we can trace the finger of 
time slowly moving through the centuries, re- 
cording the major changes of human thought. 
In the second we can follow as on a bar- 
ometer the scintillations of passing fads, the 
superficial foibles of flapper and pipsqueak, 
the reactions of war, the sturdy effort to- 
ward better design in all the arts. In some 
of these we discern the philosophy behind 
Millet’s admonition, “Art is a language and 

. all language is intended for the ex- 
pression of ideas”; and again, “To have 
painted things that mean nothing is to have 
borne no fruit.” His pictures stand out as 
significant things. Our home environment 
can rarely carry pictorial significance, yet it 
expresses as truly our hopes, weaknesses, 
conditions of life and ideals. This it does not 
only in the kinds of materials used and the 
mode of their handling, but by virtue of art, 
of design. So it behooves us to take an 
active interest in their appearance, in the 
way in which these materials and types of 
construction have been manipulated to attain 
expression in design. Out of this will come 
a real enjoyment which should be a cultural 
gain. 

A regular schedule of museum visits, with 
a sharp limitation as to things to be seen 
and length of time spent there, will be of 
material assistance toward this end. With 
few exceptions, “museum fatigue” is the re- 
sult of sightseeing trips patterned after the 
traditional American tourist who “galloped 
through the Louvre.” To help you in your 
quest you will find that museums maintain 
many kinds of facilities and services, pub 
lications, photographs, guides, catalogues, 
instructors whose services are available at a 
very small fee, lending collections of lantern 
slides and pictures, fabrics and samples in 
great variety, to mention but a few that 
should be of interest here. 

And as you look at the artistic records of 
the past remember that they are the work 
of human hands, that behind them lies a 
record of ambition satisfied, hope deferred, 
ideals crushed, empires founded, lives made 
rich, souls destroyed, or men made famous. 
That is the human side of art. These de- 
signers of the past sought art not only in 
temples and public places, but in the home, 
whether that was a place at Versailles, a 
city mansion at Florence, or a cottage at 
Nantucket. Put art on a human basis and 
you will find it a logical thing to think 
about. 
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The standards which the art museum sug- 
gests and the factory emulates in modern 
things are displayed for us in the store, 
which is in fact another museum. Here 
every commercial advantage is sought, to be 
sure, but at the same time every effort is put 
forth to accommodate the taste of a captious 
and often inarticulate public. If in the store 
you are careful in your selections you raise 
the standard of the store’s offerings. A dis- 
cerning purchase, however small, contributes 
in this way. A purchase quickly made of 
an object of industrial art design, and re- 
gretted afterward because the design is 
mediocre, is a poor bargain for the store as 
well as for you. Your purchase shows the 
dealer what sells. If poor things sell he 
needs but little effort to meet his market. 
To the store’s credit be it said that many 
efforts are being made to improve their 
business, which in effect are direct aids to 
the customer. in improving his own taste. 
Stores are training their clerks by sending 
them to conferences at a museum of art and 
in other ways to discuss intelligently, to ar- 
range their wares attractively, to be able to 
assemble objects of different kinds or pur- 
poses which shall nevertheless be in harmony 
as to appearance. So the store becomes a 
working commercial museum, and if re- 
garded in this light should bring much ad- 
ditional enjoyment and satisfaction to the 
purchaser. 


But we do not hold a brief for either 
museums or stores; we consider them here 
but aids in domesticating art, putting art on 
a human basis, making art a matter of 
everyday conversation, establishing art as an 
ingredient of active thought, but above all 
assuring us of an added source of pleasure 
in life. The enjoyment of art is not an 
exotic pastime; it is not expensive, not un- 
usual. It is among the unseen beauties of 
the commonplace. Seek it out and enjoy it 
to the full, but first enshrine it at home.— 
Rescript from Arts and Decoration, August, 
1922. 








The B. H. Stief Jewelry Co., which was 
founded in Nashville, Tenn., in 1858, and has 
become one of the oldest and most success- 
ful firms in the south, celebrated its 66th 
birthday anniversary Monday, Oct. 20, with 
a Fall opening, when a bewildering array 
of Fall and Christmas merchandise was 
on display. Between the opening hours of 
9 a. M. and 5 P. M. a musical program was 
given and attractive souvenirs distributed 
to the thousands of visitors and friends that 
thronged the store. The store is owned 
md conducted by James A. Cayce, presi- 
dent, and Gilbert Fox, secretary-treasurer. 
hoth of whom are prominent in the civic. 
commercial and social life of the city. 
Sixty-six years ago when the _ business 
was organized by B. H. Stief, the store was 
a single room 15 by 25 feet at 202 Union St. 
A new store was built just next door in 
1880 to take care of the increased business 
and in a few years this, too, was outgrown 
and another move was made to 404 Union 
St. With the vision and foresight that has 
been instrumental in building up the store 
to its present size, the upward movement 
of Nashville business was sensed, and the 
beautiful new store at 616 Church St. and 
Capitol Boulevard was built and occupied. 
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Style AA-—-Iridescent Recent Pears beautifully matched, finely 
graduated in a 24-inch necklace. No more accurate or more 
execu ite repreduciicon of penuine orientals can be made. Appro- 
priately fitted with a diamond-set safety clasp of solid platinum. 
This necklace, like all other REGENT PEARLS producticns is abso- 
lutely guaranteed. Complete in a satin-lined grey velvet gift case. 


$ OO Subject to 
Jewelers’ Circular 
Key 


Of course, all REGENT PEARLS are not priced on 
the same scale. Our price range, in fact, is quite 
wide. And every price in it represents excellent 
value. 

For particulars, prices and samples of our general 
line, write either to your jobber or ourselves. 
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Main Offices and Salesrooms: Lorsch Bldg. 
See Your 35-39 MaIDEN LANE, NEw YORK 








Jobber re Uptown Salesrooms: 
24-26 West 36th St. 
OR SEE US Branch Office: 131 Washington St. 


Providence, R. 
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Can Make 
$100 Pearl Sales 


RE you one of those jewelers 
who think their trade “won't 
stand for” hundred-dollar pear! 

necklaces? How can that be, when 
exactly the same class of people pay 
much more than this amount for other 
articles of jewelry? These people cer- 
tainly have the money to pay for bet- 
ter pearls than they are now buying— 
and they will pay if they see that they 
are getting full value for what they 
spend. 


The necklace of REGENT PEARLS which 
is described under the opposite illustration 
costs the consumer one hundred dollars, but 
its superiority over the average good inde- 
structibles is so instantly apparent, even to 
the layman, that anybody who can afford 
it will enthusiastically part with the differ- 
ence in price. 


Jewelers who show this REGENT PEARLS 
creation find that it sells as easily. as pearls 
priced from twenty-five to fifty dollars. You 
can sell it as easily as the next man. 


Order this number for the holidays. You 
doubtless have several particularly good cus- 
tomers who will readily buy it on your special 
recommendation—and you will sell it to 
others, too. 


Order now—direct from us or through your 
own jobber. 


: ALBERT LORSCH & CO.nvc 


PACIFIC COAST: 


LEE & KIERSKI FOUNDED 


704 Market Street 


San Francisco, Cal. 

CANADA: ] & 6 9 
P. W. ELLIS & CO., LTD. 

31-37 Wellington St., East 


Toronto, Canada 
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The Production of Platinum for the Year 1923* 





By Dr. George F. Kunz 

















(Continued from issue of October 29) 


Union of South Africa.—The recent dis- 
covery of a platinum deposit in the Trans- 
yaal, South Africa, is sufficiently important 
to warrant a textual citation of the follow- 
ing account given by Dr. Percy A. Wagner 
and Tudor G. Trevor’ in the South African 
Journal of Industries and in a communica- 
tion to the writer. 

“Mr. Adolph Erasmus, a prospector well 
known in the northern Transvaal, was pros- 
pecting for tin on the farm Doornhoek No. 
896, being supported by Mr. Max Baumann, 
manager of the Rooiberg Tin Mines, when he 
heard of the gold finds in the north Rusten- 
berg district. These recalled to his mind that 
years before he had found specks of gold 
while panning some rubble on the felsite 
ridges at the eastern end of Welgevonden 
No. 1772. (The farm Welgevonden had 
been proclaimed a public gold field as early 
as 1893.) He at once decided to revisit 
the locality. It has often been noticed that 
in the neighborhood of gold occurrences good 
panning can be obtained from the ant heaps 
or, more correctly, termite mounds which 
are so universal in South Africa. Mr. Eras- 
mus started therefore by panning a mound. 
Almost his first panning gave him not only 
a few specks of gold, but a heavy tail of 
grayish-white concentrate that lagged behind 
the gold in the pan. Arguing that this 
must be heavier than gold, otherwise it could 
not lag behind it, he at once concluded that 
it was platinum. 

“The platiniferous lode was found to 
traverse a number of adjacent’ farms, and by 
November, 1923, as many as five companies 
had acquired rights, since when two others 
have been floated. The pioneer was the 
Transvaal Platinum, Ltd., which was _ fol- 
lowed by the New Platinums, Ltd., which 
holds an option over the southern part of 
Gaelhoutkloof No. 2122; the Rietfontein 
Platinum Prospecting Syndicate, Ltd., which 
holds an option over the central part of 
Rietfontein No. 3; the Platinum Farms, Ltd., 
which holds options over a number of farms 
in the area containing the platinum deposits ; 
and the Nylstroom Platinum, Ltd., which 
holds an option over the southwestern part 
of Rietfontein No. 3 and several of the ad- 
joining farms. There must be added two 
additional companies since organized, the 
Waterberg Platinum, Ltd., and the Central 
Platinum, Ltd.” 

Operations have been reported by the di- 
rectors of the Transvaal Platinum, Ltd., for 
the quarter ending Dec. 31, 1923. The re- 
port covers the Welgevonden-Rietfontein, 
which are the two chief zones of enrichment. 
Here up to the time of the report 376 feet of 
sinking and 107 feet of cross-cutting at the 
530-foot level had been completed, and in 
addition 7,480 feet of trenching had been 


* Reprinted from Mineral Industry, Vol. XXXTI. 
by permissior. of the publisher, the McGraw-Hill 
Book Co. 

1Percy A. Wagner and Tudor G. Trevor, ‘‘Plati- 
tum in the Waterberg District,’ So. Afr. Jour. 
Ind., Dec., 1923. 


done. In all 181 trenches had exposed the 
lode for a distance of 8,990 feet on the strike. 
The existence of high values at a depth of 
50 feet, and the fact that the characteristics 
of the ore are similar to those of the ore 
at surface, are favorable indications of a 
persistence of values in depth.’ 

The Waterberg Platinum hold a large 
number of properties under option and the 
New Platinums have option rights over 
farms on the supposed line of strike of the 
Riefontein lode, and both to the north and 
south of this assumed direction of the lode 
the Central Platinums hold one farm close 
to Naboomsporuit on a line almost due east 
of the Transvaal platinum property. It is 
important to note that the precious metal is 
very unevenly distributed in the lode. Not 
only is it to be found in well-defined zones 
somewhat like the “banket reef formation” 
on the Far East Rand, but it has the further 
disadvantage of being very erratic even 
within the rich zones.’ 

The mineralogy of the Transvaal platinum 
deposits is comparatively simple.’ The plati- 
num occurs in the native state, the only other 
minerals present being quartz, specularite, 
hematite, secondary iron oxide (presumably 
derived from the oxidation of pyrite), a pale- 
green mica, a deep leek-green chromiferous 
chlorite, and kaolin. After quartz, specu- 
larite is the most abundant metal present. 
It is restricted in its occurrence to the 
earlier-formed lode matter. It occurs for 
the most part in small, well-shaped, flat- 
tened, rhombohedral crystals with splendent 
luster, and in stringers and aggregates of 
such crystals. The platinum is rarely visible 
except in specimens of the very rich ore, 
in which small gray or grayish-yellow metal- 
lic grains can generally be made out with the 
aid of lens. On polished surfaces of such 
ore the platinum shows up much better as 
bright white specks, the specularite with 
which it is often associated appearing dull 


and gray by comparison. The platinum 
grains range from 0.105 to 0.5 mm. in diam- 
eter, but in one specimen thin crusts of 


the metal up to 1.3 mm. long were observed. 
The grains are malleable, ductile, and fairly 
soft, becoming easily scratched during grind- 
ing. They are not sensibly magnetic. The 
platinum clearly belongs to an early stage 
of the mineralization. 

The platinum, as was to be expected, is 
not pure, but is alloyed with other metals 
of the platinum group. It was also to be 
anticipated that among these palladium would 
predominate, as platinum, when occurring in 
lode and contact-metamorphic deposits, is 
often associated with that metal. Analyses 
have confirmed this expectation. The plati- 
num bullion contains from 20 to 40 per cent 
of palladium. Iridium is also sometimes 
present in subordiante amounts, but some- 
times entirely absent. Evidence of the 
presence of osmium has been definitely iso- 





1 Sa, Afr. Min. Eng. Jour., Feb. 23, 1924, 
2 Se. Afr. Min. Eng. Jour., Feb. 16, 1924. 
* Percy A. Wagner and Tudor G. Trevor, loc. cit. 
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lated)"'’Spértylite, the rare platin 
senide, which was recently identified: in “e 
oxidized magnetic nickel ore of Vlakfontein 
No. 9021, situated in the Rustenberg district 
of the Transvaal, was especially looked for. 
It could not be detected in either the ore 
or the concentrates examined. 

Regarding the nature of the rock in which 
this Transvaal platinum is found, Wagner 
and Trevor remark that the presence of 
platinum in the lodes affords no criterion as. 
to the nature of the parent rock. Naturally 
enough, the idea prevails that the platinum 
metals have an especial affinity with the 
ultra-basic rocks. The reason for this belief 
is that the bulk of the world’s platinum has 
come so far from alluvial deposits derived | 
from dunites and allied rocks. However, 
this common belief is not justified by actual 
observations. 

In conclusion, the writers state as their 
opinion that the platinum deposits of the 
Waterberg district were formed during a 
period of crustal disturbance by vapors and 
solutions emanating from a concealed body 
of igneous rock of probably highly silicious 
nature, and of post-Karroo age, situated at 
no great depth below the surface. It is 
quite possible that the hot springs coming 
up along the fault on Welgevonden No. 1772 
and Rietfontein No. 1846 may represent the 
pneumatolytic and hydrothermal activity to 
which the lodes owe their origin. These 
lodes differ from any of the lode deposits 
of platinum hitherto described, the intimate 
association of platinum and specularite being 
quite unique. 


TECH NOLOGY 


The active demand for platinum and the 
platinum metals for use in jewelry has led 
the U. S. Bureau of Mines to respond to 
the numerous inquiries concerning the re- 
covery of the valuable metals from scrap, - 
filings, sweeps, and other waste.’ Platinum, 
gold, silver, and alloys containing two or 
more of the metals, platinum, iridium, gold, 
palladium, silver, copper, nickel, zinc, and 
manganese, are likely to be present in ma- 
terial from which the jeweler wishes to re- 
cover the valuable metals, These metals 
may be present either free or alloyed, but if 
alloyed, the alloy or alloys containing one 
or more of the metals platinum, iridium, 
and palladium must be free from gold, sil- 
ver, or appreciable amounts of copper and 
zinc ; and the alloy or alloys containing gold, 
silver and base metals must be free from 
platinum, iridium, and palladium. The sepa- 
ration will recover platinum, iridium, and 
palladium in one group, and gold, silver, and 
base metals in another group. This method 
depends on the fact that gold, silver, and 
base metals alloy directly with mercury to 
form amalgams, but the other metals form 
an alloy only under certain conditions, such 
as in the presence of zinc amalgam, acid, 
and copper sulphate. Zinc or tin must be 
absent, as an amalgam would be formed 
with them and the platinum-group metals 
would go with the amalgam. 

Certain of the processes to be employed 
may be presented in the following greatly 
abridged form: 

Platinum, iridium, and Palladium, either 
free or alloyed, do not amalgamate directly 





1C. W. Davis, “Methods for the Recovery of 
Platinum. Iridium, Cg ae Gold and Silver from 
Tewelers’ Waste,” S. Bureau of Mines. 
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with mercury, but if other metals, such as 
sold, silver, copper, and zinc, which form 
amalgams directly, are alloyed with the pre- 
vious metals, the latter alloy will be held 
by the mercury. In the case of another 
group, the test is made by warming the ma- 
‘erial with dilute nitric acid (1 part acid 
to 4 parts water) in a beaker until the 
action is complete. The solution is poured 
iway from the residue, fresh acid is added, 
and the heating repeated as long as any ac- 
tion is seen to take place. The residue is 
then washed with water three times, aqua 
regia is added, and the beaker is warmed 
until action has become slow, the solution 
being then poured away from the metal. The 
residue is treated with fresh aqua regia 
and the above process repeated until there is 
no further dissolving action. If this treat- 
ment dissolves all the metallic portion of the 
sample, or leaves white metallic particles as 
a residue, the material may be regardedyas 
belonging to Class C. If, however, the gold- 
silver alloy in the sample becomes coated 
with a dull layer (silver chloride) on treat- 
ment with aqua regia, the material belongs 
to class B. If the ratio of silver to gold 
in an alloy of these metals is less than about 
3 to 1, nitric acid will not dissolve all the 
silver. Should the ratio of silver to gold be 
less than this, the gold in the residue from 
a nitric-acid extraction will not be dissolved 
by aqua regia unless the silver content is 
very low, because a protective coating of 
silver chloride forms on the surface of the 
metal and prevents further action. 


As is quite natural, the rate of solution of 
the alloys depends on the size of the pieces 
to be dissolved. To facilitate the solution 
of metals, especially when it is permissible to 
melt them, the following procedure should 
be employed: The molten metal is thor- 
oughly stirred and is then poured with a 
circular, wavy motion in a thin stream (to 
prevent the formation of lumps) into a 
tank filled with cold water; the water may 
be kept cold by means of ice or a stream 
of water. The pouring should be done about 
three feet above the surface of the water. 
The tank may be fitted with a perforated 
pan which is lifted out when the pouring is 
completed, and the granulations, which are 
leafy, or form small hollow spheres, are al 
lowed to drain. 

[THE END] 








From Aurora, Ill., comes the announce- 
ment of the reorganization of the business 
of Mulholland Pros., Inc., and the incorpora- 
tion of the Mulholland Silver Co., to take 
over and conduct the business. The friendly 
receivership under which the company was 
operating was dissolved Aug. 26 and the 
reorganization has been in process since. At 
the same time the announcement of the 
officers is made. The president and treas- 
urer of the company is J. H. White, well 
known for many years in the silver trade 
and who acted as receiver and negotiated the 
reorganization. F. G. Adamson is vice- 
president and L. A. Carlson, secretary and 
assistant treasurer. The company as _ re- 
organized is controlled by several of the 
most successful financial men of Aurora, 
including the president of one of the largest 
banks. Additional manufacturing equipment 
has been purchased by the new organization. 





Can Germany Export?* 


YAUGED by the recently held fair in 
Leipzig, German commerce and_ trade 
can not by any means be considered as pros- 
perous and flourishing, and in view of the 
fundamental role that German domestic and 
foreign trade is to play in the near and dis- 
tant future, it will be opportune to illustrate 
the governing features of the situation. 

As far as the recent Leipzig Fair is con- 
cerned there is no use denying or extenuat- 
ing the fact that the fair was a failure all 
along the line. Not that exhibits were in- 
complete or not up-to-date, or that no efforts 
were made by manufacturers to attract 
buyers; on the contrary, German industries 
made a fine showing and buyers were nu- 
merous, but business was dull due to exces- 
sive prices and greatly reduced buying 
capacity as far as the domestic market is 
concerned. — 

Germany is confronted by a marketing 
problem and in solving it, the domestic and 
foreign markets should not be separated. 
Although the new adjustment of the Repa- 
rations plan practically drives toward in- 
creased exports, it is erroneous to assume 
that full operation of German industries can 
result from this direction solely. The ability 
to export can be secured only by beginning 
at the item of manufacturing cost, i. e. 
through better utilization of the production 
apparatus which includes simultaneous ex- 
tension of the domestic market. It is an 
illusion, therefore, to believe that ability to 
export can be regained by exerting pressure 
upon domestic consuming capacity. On the 
other hand, restoration of domestic consum- 
ing capacity goes in line with revival of 
export trade. 

It will be clear that for quantity con- 
sumption, income and buying capacity of two 
strata of society are decisive: firstly, work- 
men and employes, and secondly, the agricul- 
tural population, and all measures aimed at 
reduction of manufacturing cost which are 
based upon lowering of the buying power of 
these strata will not lead to a lasting pros- 
perity of the industries. The solution lies 
only in a price reduction by improvement of 
production efficiency with rising, or at least 
not decreasing wages. 


A recent German publication entitled 
“Export Possibilities of the German Ma- 
chine Industry” furnishes ample material 


for retrospection and shows with amazing 
frankness where German manufacturers are 
at fault. It is said therein that “Germany 
does not as yet occupy an undenied position 
in the internaticnal business community, as 
is indicated by restricting import regulation 
of German products to various countries and 
which practically amounts to a taxation of 
German industries.” In order to reach 
equality of rights in international trade, it 
is demanded that “Germany drop as com- 
pletely as possible her protective tariff and 
then demand the same of other countries 
which adhere to protectionism, as otherwise 
the same barriers will be erected.” This is 
said in connection with the German foreign 
trade policy which, freed at the beginning 
of 1925 of the fetters of one-sided favorism, 
will enable Germany to participate with 
equal rights in future matters of interna- 


*From German Trade Reports and Opportuni- 
ties. Published by the American Chamber of Com- 


merce in Germany. 
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further defending 
free trade, the author of this book, Fritz 
Reuter, demands removal of international 
hindrances of trade and not protection of 
inadequacy by erection of customs walls. 
Besides pointing out the importance of 
foreign trade policy in the matter of Ger- 


tional trade policy. In 


author does not fail to 
recognize the other side of the problem 
which is production itself. Based upon de- 
tailed investigation of prices of materials and 
wages, the following conclusion is arrived 
at: 


“ur 


man exports, the 


The German manufacturer will be able 
to increase his export capacity if he can 
keep abreast of the progress of manufactur- 
ing technique and shop organization. To 
maintain export capacity by low wages can 
be considered a makeshift only and is justi- 
fied temporarily for the sake of introducing, 
in the breathing spell thus gained, the great- 
ly advanced American technique of pro- 
duction.” 

Commetitators upon the subject do not 
fail to call attention to the fact that the 
same countries which demand Reparations, 
object at the same time to an extension of 
German exports, and it is pointed out again 
that the fulfilment of the Dawes Plan is 
based upon an increase of German exports. 
They quote newspaper reports containing 
continued objection, but also give much 
space to those foreign papers which realize 
the situation, for instance, the London 
Times which says that the stabilization of 
Germany currency, together with the big 
Loan and the Dawes Plan, will prevent the 
return of inflation dumping and that for in- 
stance at the present time Belgian and 
l‘rench steel makers underbid English mills. 

The German press, however, speaks of the 
law of self-preservation and encourages in- 
creased exportation, warning at the same 
time against the reduction of industria 
wages: “If we compete in foreign markets 
by means of sharp reduction of wages, we 
will be accused of unfair competition espe- 
cially by the politically influential labor 
classes; if we compete, however, by means 
of quality products, resulting from advanced 
and highly organized manufacture, we will 
not only avoid this reproach or reject it 
with a light conscience, but we will also be 
able to maintain a healthy sojl for our 
domestic market.” 

The answer to the question whether Ger- 
many can export is evident, and as far as 
the recent Leipzig Fair is concerned, we 
quote above mentioned Dr. Felix Pinner who 
says that “now since the fog of the inflation 
has lifted, the German manufacturer begins 
to realize how strong foreign competition 
has become during the war and during the 
period of inflation.” 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


London U.S. Gov’t New York 
Date Official Assay Bars Official 
Oct. 28 ... 3442 72 69% 
Oct. 29 ...... 3438 72% 69% 
Oct. 30 ...... 348 72% 70% 
Oct. 31 teee 34M 72% 69% 
Nov. 1 34% 72% 70 








The jewelry store of Emil Meiners, May- 
ville. Wis. was damaged slightly by fire, 
recently. 
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(Continued from issue of Oct. 29) 
WHILE the production and sale of dia- 

monds in Southwest Africa has not 
since the World War attained the highwater 
mark set by Germany in 1913-1914, there has 
been a substantial recovery. In 1913-1914 the 
Germans registered sales reaching 1,284,277 
carats, the production being over a million 
and a half carats. The price realized was 
£2,698,500. This was followed by a nearly 
complete cessation of mining during a great 
part of the war. However, in 1919 the dia- 
mond production was already 462,180 carats, 
sold at a value of £2,204,326, and in 192u 
the output was 606,424 carats, although the 
sales were only 230,751 carats, which sold 
for £1,599,849. In 1921 there was a reaction 
to £492,513, but this was followed by a re- 
vival in sales to £791,211, although only 
297,600 carats’ weight of stones were sold.’ 


* x * 
The movement for the establishment of a 


diamond-cutting industry in South Africa 
is by no means a very recent one, for in 


1913 the Senate of the Union delegated to ° 


a Select Committee the task of discovering 
whether any good reasons existed against 
such a project. This committee heard a 
great deal of evidence on the matter, pro 
and contra, and many witnesses of high 
authority gave their testimony. 

One of the arguments used was the fact 
that diamond-cutting was a trade which 
Holland had buiit up and made peculiarly 
her own. This trade was carried on in a 
number of families for generations, from 
father to son; it called for very special 
training; high wages were paid, and finally 
the Dutch or Belgian diamond-cutter would 
never be induced to leave his own country, 
at least not in the numbers requisite to 
found a new industry in South Africa. This 
is the opinion of Jacob Drabbe, the pioneer 
of Pretoria’s diamond-cutting industry. This 
gentleman in fact declares that conditions 
have changed so greatly that whilst master 
cutters in South Africa can now pay lower 
wages than the workmen can earn in Hol- 
land, yet because of the greater purchasing 
power of the sovereign in South Africa the 
South African cutter is economically better 
off than his fellow workmen in Holland or 
Belgium. This would normally exert a 
pressure to drive these workmen away to 
South Africa, where living is so much 
cheaper. As regards South African wages, 
Mr. Drabbe declared that £40 per month is 
quite an ordinary wage for a diamond-cutter, 
and that £50 was not exceptional. At such 
wages there are at the present time seven 
men employed at Mr. Drabbe’s works (The 
United Diamonds, Ltd.); 11 more are on 
their way from Europe, and it is hoped that 
120 will be in regular employment by the 
end of 1924. 
17he Diamond Worker, July, 1923. 

2The South African Journal of Industries, is 
sued by authority of the Hon. the Minister of 
Mines and Industries, Pretoria, March, 1920; 
“The Diamond-Cutting Industry,” pp. 242-246. 





Precious Stones 
RUBIES IN BURMA 


Ruby is the most valuable of the precious 
stones mined in Burma as is well known 
and some valuable information regarding 
the “ruby earth” wherein they occur has 
been given in a book by Sir George Scott, 
K. C. I. E., published in London, in 1921, 
and entitled “A Handbook of Practical, 
Commercial and Political Information.” The 
following passage merits quotation in its 
entirety : 

“Rubies.—Next to petroleum, rubies from 
the most valuable mineral product of Burma, 
They are found in a variety of places—at 
Manyaseik, in the Myitkyina district; in the 
stone tract of the Sagym Hills, in the 
Mandalay district; and in small quantities 
in a few other places. The only place, 
however, where the returns are really 
profitable is the Mogok area, about 90 miles 
northeast of Mandalay. The Ruby Tract 
‘proper, cons#ting of mines at work and 
those abandoned, extends to about 66 square 
miles. The rocks of the district are of the 
Palaeozoic age, and are composed of inti- 
mately associated gneiss masses, with inter- 
bedded granular limestone layers, which are 
the matrix of rubies. Portions of the 
gneiss and other similar rocks on the moun- 
tain crests have become entirely decomposed, 
whilst the limestone has been disintegrated 
and dissolved. The resulting hill wash is 
a clayey material of various colors, from 
dark red, through light red, the pinkish and 
white. In this clay are found the rubies 
and spinels, and occasionally the normal 
blue sapphire, with the rarer green, yellow 
and white varieties. The stones are found 
sparingly in the red loamy clay, and more 
freely in the yellow and brown clays in the 
same deposit. 

In the alluvium of the larger valleys 
covered over by a brown sandy loam, there 
is a bluish-grey clay mixed with gravel and 
sand and rounded gneiss blocks. This is the 
ruby-bearing portion, and is usually from 2 
to 6 feet thick. The ruby Mines Company 
had difficulties at first in getting machinery 
to the ground, but the industry has now 
entered a most encouraging phase.” 

Statistics of Burma Production of 
Precious Minerals for 1921. 


Value in Value in 

Mineral Ouantity Rupees Dollars 
Amber 26,357 cwt. 16,840 5,432 
Jadeite ......3,815,035 ewt. 701,673 226,343 
Rubies 112,197 carats 691,209 222,971 
Sapphires 48,916 carats 57,232 18,462 
Spinels 32,802 carats 14,027 4,525 
1,480,981 477,733 


There are three distinct ruby tracts in 
Upper Burma, the most important by far 
being in the Ruby Mines District. The 
other two are in the districts of Mandalay 
and Myitkyina. In 1889, after the annexa- 
tion by Great Britain, a seven years’ lease of 
the mines was made to Messrs. Streeter & 
Co. of London, at an annual rental of 4 
lakhs of rupees (£26,666), plus 16 2/3 per 
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cent. of the net profits, and the Burma Ruby 
Mines, Ltd., was organized to carry on 
operations. In 1896 the original lease was 
renewed for 14 years, and in 1910 it was 
given its present form. This runs to May 
Ist, 1932, and provides for a fixed annual 
rental of 200,000, plus 20 per cent. of any 
excess of license income over 200,000 rupees, 
besides 30 per cent. of the net profits. 

The crystalline ruby limestones form a 
series of narrow, parallel, lenticular bands, 
distributed in echelon along the southern 
flanks of a range of hills extending from 
the neighborhood of Mogok, where the most 
productive mines are situated, to Thaleikkyin 
on the River Irrawaddy, a distance of about 
forty miles in a direct line from east to 
west. The motive power is water, which 
exists in abundance, owing to the extensive 
drainage of the whole Mogok Valley. In 
addition to rubies, the “byon,” as the ruby 
earth is locally termed, contains quantities 
of spinel, usually of a brilliant red color, and 
more rarely sapphires and crystals of blue 
apatite. There is a considerable amount of 
trade in rubies at Mogok, both by the native 
miriers and by the Burma Ruby Mines, Ltd., 
the inferior stones being sold locally. The 
greater part of the miners are Burmans, 
Shans and Hindus. 

For the five years from 1909 to 1913, the 
output of rubies, sapphires and spinels was 
283,439 carats, valued at £63,272; the figures 
for the five years 1914-1918 were slightly 
lower, namely, 225,672 carats, with a value 
of £41,817. Burma also furnishes some 
tourmalines and beryls. 

Next to the ruby output in importance 
for Burma is that of jadeite, the discovery 
of which here is assigned to the 13th century 
A. D. The jadeite deposits are in the 
Kachin Hills in Upper Burma. In former 
times the most famous quarries were Hsima, 
Massa, Mopang, Tamukan and Sanka. 
These are now termed the “old mines” and 
no longer supply any of the output. At the 
present time the three places in the Kachin 
Hills where jadeite is found are Taumau, 
Hweka and Mamon. The mineral occurs in 
a dike of igneous origin intrusive into the 
serpentine, which is the predominant rock 
on the plateau. The mines and quarries 
cover an area of approximately 500 yards 
long and 200 yards wide. Here 12 shafts 
have been sunk in the jadeite dike and are 
being worked. These represent different 
claims and are rented to Chinese traders 
by the owner of the jade mines, a Kachin 
chief. Only for three months in the year 
are the mines worked, from March until 
May, for during the season of heavy rains 
malaria stops all operations. At Hweka the 
jadeite occurs as boulders in a conglomerate, 
while at Mamon the boulders are in the 
alluvial deposits of the River Uru-chaung. 

The statistics of output from 1914 to 1919 
are as follows (p. 47): 





Weight in Value Average 
Hundred- in Value per 
weights Pounds Hundredweightin 
Year (114 Pounds) Sterling Pounds Sterling 
1914-15 4,971 67,052 13.49 
1915-16 £,202 46,380 8.91 
1916-17 6,136 81,659 13.31 
1917-18 3,609 85,944 23.81 
1918-19 3.336 91,456 27.41 
Averages 4,651 74,498 16.02 
x * * 


An exceptionally fine yellow sapphire has 
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been found in the sapphiretown field of 
Queensland, Australia. It weighs 61% penny- 
weight or about 50.54 metric carats, is of a 
deep, reddish-yellow hue, of perfect quality 
and well formed. It was sold uncut for 
£50.’ 

* * * 

It is reported that a farmer in Brazil 
found a great deposit of aquamarines on 
his farm while digging about his crops with 
a hoe. It is said that the stones can be 
dug up like potatoes by the bucketfull. 
Mr. Horace E. Williams states that he has 
seen several stones from this locality, which 
is near the little village of Fortaleza, in 
the northeastern part of Minas Geraes (about 
two hundred kilometers N. E. from Sao José 
do Gorutuba), between the Jequitinhonha 
and the Pardo rivers. Dr. Farrington is in 
Brazil and proposes to visit this place and 
report on it.” 

xk kK * 

Garnet.—A number of supposedly precious 
garnets were recently found in Central 
India by a prospector, and an expert to 
whom specimens were submitted has pro- 
nounced them to be of excellent quality of 
the types called almandine, or sometimes 
“Oriental”; it is also believed that genuine 
rubies may be found in this district. A 
correspondent states that defects have been 
apparent in some of the garnets, probably 
brought about by earth pressure, or volcanic 
action, and this had led to their quality being 
much depreciated, but probably unjustly so. 
If motor cars are available, the gem district 
can be reached on the third day from the 
rail head, but for thorough inspection ponies 
or carts must be used. The average distance 
from the railway is about 120 miles. There 
are obstacles such as rivers and nullahs to 
be traversed, but temporary bridges and fair 
weather roads are annually constructed dur- 
ing the open season. The prospector in- 
formed the correspondent that he had dis- 
covered these precious stone deposits after 
years of diligent search, at considerable ex- 
pense, and by great physical exertion. This 
comprised a dangerous climb to the rocky 
hills, a precipitous descent to the ravines be- 
low, and exhausting journeys over hundreds 
of miles, both over vast plains and through 
dense forests and sandy deserts. He would, 
indeed, be sadly disappointed should his sup- 
posed find prove deceptive.® 


“The Queenslander,” Brisbane, Queensland, 
Avstralia, 15 Sept., 1923. 

*Communicated by Horace E. Williams of the 
Servico Geclogico Ministerio da Agricultura, Rio 
de Janeiro, 20 June, 1923. 


’Commerce in Calcutta, February, 1924. 








Canadian Unwrought Metal Sales Act Now 
in Effect 


Toronto, Can., Nov. 1—The Unwrouglit 
Meta! Sales Act passed last session by the 
Ontario Legislature to check the practice of 
high-grading, came into force today. It pro- 
vides that no unwrought gold, silver, plati- 
num, palladium, or any other precious or rare 
metal shall be bought, sold, or dealt in ex- 
cept under authority of a license issued by 
the Provincial Department of Mines. 

The act defines “unwrought metal’ as in- 
cluding ores and nuggets and metals, whether 
refined or unrefined in any form whatever, 
not manufactured into the finished article. 


THE JEWELERS’ CIRCULAR 
AUCTION CASE DECISION 





Complete Text of Georgia Supreme Court 
Finding in Test Case Against 
Atlanta Ordinance 


ATLANTA, Ga., Oct. 28.—The complete text 
of the Georgia Supreme Court’s decision 
handed down in the case of Clein & Ellman, 
auction jewelers, vs. the City of Atlanta, is 
one of the shortest, most concise and clearest, 
at least to the layman, on record. 

Here is the complete decision: 


4365. 

Clein & Ellman vs. City of Atlanta. 
Petition for injunction, from Fulton Su- 
perior Court. Judge Thomas. 

Hill, J. The ordinance of the City of 
Atlanta, regulating the sale of jewelry and 
like articles at auction, is not void as an 
unlawful exercise of police power and 
undue and unwarranted and unjustifiable 
regulation of and interference with the 
business of petitioners. Nor is, the classi- 
fication unfair and unreasonable; Sherman 
vs. Atlanta, 148 Ga. 4, 13. 

The judge did not err in refusing a tem- 
porary injunction. 

Judgment affirmed. October 16, 1924. 

Key, McClelland and McClelland - for 
plaintiffs. 

James L. Mayson, Jesse M. Wood for 
defendants, 


This settles the question of Atlanta’s right 
to demand the accurate labeling of jewelry 
and to prosecute those who defraud the pub- 
lic on auction jewelry sales once and for 
all. 

Several cases have already been made out 
against Clein & Ellman, it is alleged, for 
violation of the labeling ordinance, and tliese 
will be tried shortly. 

The next point which will probably be 
taken up by Atlanta jewelers in their efforts 
to get rid of auction sales is the $1,000 
license tax demanded by the city of jewelers 
holding auction sales, 

Heretofore auction jewelers have not made 
any pretense of paying this tax, dodging it on 
one pretext or another. Now, however, one 
auction jewelry firm has paid it under pro- 
test and has announced its intention of car- 
rying it to the Supreme Court of the State 
on the ground that it is unconstitutional. 

Auction jewelers will undoubtedly try to 
secure an injunction against the enforcement 
of this tax law on the ground that it is class 
legislation, directed against them, and that 
it is discriminatory and unconstitutional. 

Just how far they will get with it remains 
to be seen. 

Tobacco dealers in Atlanta recently tried 
to get out of paying the 10 per cent. tax on 
cigars and cigarettes on the same pretext, 
but the Supreme Court held that the law 
was neither class legislation nor unconstitu- 
tional, and they were compelled to buy their 
tax stamps. 

Every attempt on the part of dealers to 
have the Georgia special tax laws declared 
unconstitutional has so far met with failure, 
and it does not seem likely that the auction 
jewelry houses will succeed in this where 
everyone else has failed. 

Nevertheless the regular jewelers of the 
city are taking no chances on the auction 
jewelry sale, 

They are out to put these nuisances out 
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of the running—and they are leaving no 
stone unturned to make them run honestly 
or get out of the business. 








BANKER-JEWELER ARRESTED 





Creditors of Orazic Ciaccia Start Bank- 
ruptey Proceedings Against Him 


Utica, N. Y., Oct. 29.—Creditors filed a 
petition in Federal Court today asking that 
Orazio Ciaccia, retail jeweler, wholesale 
tobacco dealer and banker, of Schenectady, 
be declared bankrupt. The petition sets 
forth that Ciaccia left town Oct. 22, saying 
that he would never return. It also recites 
that his brother, Vincenzo, filed a voluntary 
petition in bankruptcy yesterday covering a 
part of the business of the Ciaccia Bros. 

The petitioners are Isador B. Kraut, 
claiming $1,000; Samuel B. Kraut, $600, and 
Dominick Cecilian, $300, all of Schenectady. 
They charge through Attorney Del B. Sal- 
mon, of Schenectady, that Orazio sold a lot 
of the merchandise before he went away 
and left a large amount of debts. 

Judge Frank Cooper appointed J. Wig- 
gins Collamer, of Schenectady, receiver with 
bond for $10,000 and Lewis Heller, Fred 
Link and Mathew Poersch as appraisers. 
The receiver supplied bonds for $10,000. 





ScHENEctTaby, N. Y., Oct. 31.—Orazio 
Ciaccia, jeweler, banker and tobacco dealer, 
was arrested in New York City yesterday 
afternoon as he was on his way to a steam- 
ship pier to take passage abroad, according 
to word received today by Schenectady 
police. 

Ciaccia was arrested on a warrant obtained 
by Pasquale Russo, who accuses Ciaccia with 
grand larceny of $1,323 deposited in Ciaccia’s 
private bank. He will be brought to 
Schenectady and other charges will be lodged 
against him. 

James W. Rynex, chief of police, received 
word that Ciaccia was at the Savoy hotel. 
The chief asked the New York police to 
check the guests there. Later a telegram 
came from the police stating that Ciaccia had 
been apprehended. 

When Ciaccia arrives in Schenectady 
special police protection will be provided to 
protect him from possible harm. 





ScHenectaby, N. Y., Nov. 1.—Orazio 
Ciaccia, private banker and jeweler, is held 
in jail pending arraignment on_ further 
charges. When arraigned before Police Jus- 
tice John Alexander Friday, on a charge of 
grand larceny in failing to open his bank 
Monday, Attorney Samuel Levy, represent- 
ing Ciaccia, asked that bail be fixed. Justice 
Alexander mentioned $40,000, but District 
Attorney Alexander T. Blessing objected to 
bail being fixed, “both on account of his 
own safety and everybody else’s.” 

Ciaccia said that business has been had, 


and that he went to New York to raise 
funds. Police said that New York friends 


promised that they would assist him. 








The jewelry store of E. L. Smith, of 
Amarillo, Tex., was robbed recently of sev- 
eral hundred dollars’ worth of articles, in- 
cluding watches and strings of imitation 
pearls. 
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The VOGUE of BLUE 


Blue is the pampered favorite of fashion. In all 
times and seasons blue gowns, blue hats, blue 
ornaments and blue jewels are worn. At the 
moment the craze is for Sapphires, and the most 
sought after stone is the 


NEW MINE sapPHIRE 


It is chosen for its regularity of tone, brilliancy 
under artificial light, freedom from silk and blem- 
ishes, and—an important technical point for the 


trade—the ease and facility with which matching 


can be accomplished. 
Ask Your Importer for Them 


Prices low and values unsurpassable. 
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Paris Jewelry Fashion Notes 











By L. 


Reid 














HERE is no better time for watching 

the coming fashions than while listen- 
ing to a “premiere” or first night, in one 
of the fashionable Paris theatres or halls. 
The first thing that strikes the spectator is 
the quantity of jewelry worn by the 
actresses. While the quality is somewhat 
dubious—for as the audience is sometimes 
heard to remark no such large size stones 
exist in the world—the quantity is simply 
staggering. Naturally exaggeration is the 
privilege of the stage. The latest manner 
of wearing the necklace or sautoir, which has 
become almost a matter of course as shoes 
and stockings, is to sport one short tight 
chain, with another somewhat fuller, for 
evening dress. This is seen on the stage 
only, members of the audience being some- 
what behind and wearing a single, long 
strand of pearls of other stones. 

The new necklacé is never made up of 
stones alone. There is a pearl, then a knot 
of colored silk. Deep pink is often used, 
for pearls. In the case of the latest “cry” 
in necklaces, in emeralds so big that they 
make no claim on the credulity even of the 
merest child, and cut square, green silk or 
ribbon made up of tressed silk is used, and 
there is a stout knot between each stone. 
Coral is treated in the same way, while 
amber, still very popular, has knotted silk 
of the same color to give the distinctive 
Autumn touch to the fashionable necklace. 


BROADENED BRACELETS 


Bracelets show a greater and greater 
tendency to broaden out. This means that 
fewer will be worn, for it is not possible to 
sport more than one ornament nearly an 
inch broad. The variation in the thickness 
of the arm alone makes for caution in this 
respect. These broad bracelets are almost 
always made up with a foundation of dia- 
monds. There is a line of diamonds cut in 
facets, a line of emeralds, another line of 
diamonds and so on, until the requisite 
breadth is attained. Rubies are used instead 
of diamonds, with pearls sometimes, but the 
mingling of sparkling and opaque stones is 
not pretty. Rubies and diamonds look well, 
while sapphires, rubies and diamonds, in 
alternate lines, or emeralds, sapphires and 
diamonds are also very suitable for the kind 
of bracelet. There is an attempt to introduce 
patterns, of all kinds into this type of 
jewelry. A plain diamond bracelet is re- 
lieved by a zig-zag pattern in rubies, which 
is rather quaint than beautiful. E-ven Greek 
key patterns are introduced into this type of 
bracelet. Everything is done to increase the 
apparent as well as the actual width of the 
ornament. For this reason pearls are used 
to make patterns, increasing the width, and 
sometimes pink and red coral is introduced 
with the same end in view. 


BROOCHES AND WIDTH 


Many brooches are circular in form, or 
again the design is made up of two circles 
intertwined. Sometimes the platinum circle 
will be studded with tiny seed pearls, or 
with diamonds, making a mere speck in the 


‘more than ostentation. 
this description a plain gold watch chain is 





ornament, Other brooches are studded with 
tiny emeralds or rubies, which sink into in- 
significance at a distance,- but nevertheless 
lend a touch of color to the toilette. 
Brooches, made of a coin, into which single 
gems are sunk, as if by chance, are seen, 
for they have the popular circular form, 
which is the natural reaction from the long 
dart and barette, now as dead as only last 
year’s fashions can be in Paris. Earrings, 
to match these circular brooches, are made 
of circles, in the same material as the 
brooch, but are worn creole fashion. Many 
of these ornaments to match are made in 
chased gold, silver or even platinum, and 
in some ways give a much richer impression 
than ornaments with gems. The price 
charged for this apparently simple, quiet 
jewelry is high, for simplicity always costs 
With ornaments of 


worn. It too, is broadening, the links, even 
for a lady’s chain, being thick and above all 
broad. Rings, in plain gold are also massive, 
made of strands of gold intertwined, or of 
a broad band ornamented or beautifully 
chased, "they match the remainder of the 
parure. 








THUGS HOLD UP JEWELER 





Wife of Brooklyn Merchant Badly Beaten 
When Bandits Rob Store of Jewelry 
Worth $10,000 


A trio of daring bandits visited the jewelry 
store of Abraham Duboff, 8206 Fifth Ave., 
}rooklyn, N. Y., on Monday morning and 
after binding the jeweler, his wife and 
ll-year-old son, fractured Mrs. Duboff’s 
skull when she made an outcry. They then 
escaped with jewelry reported to be worth 
about $10,000. The hold-up occurred at 10 
\. M., but was not accomplished by the 
bandits without a struggle on the part of 
Mr. Duboff. 

The jeweler was alone in the store when 
a man entered with a watch to be repaired. 
Mr. Duboff turned away to look at the 
movement and as he turned back again to 
his supposed customer, he was met with a 
leveled pistol and a command to put his 
hands up and keep his mouth shut. . The 
instant his hands were raised two other thugs 
came in, each armed, and the jeweler was 
commanded to walk to the rear room, which 
was the living quarters of the family. 

Mrs. Duboff and the son, Isidore, were 
there, and as the door was closed behind 
the invaders, two of them covered the wife 
and son with pistols and warned them to 
make no outcry. Then, one by one, they 
were tightly bound with the wire rope and 
tossed upon the bed. In the struggle with 
Mr. Duboff one of the thugs struck him a 
severe blow in the face, 

While one of the thieves remained on 
cuard over the trio, the other two looted the 
shop. When they completed their job, they 
called out to the man in the rear room that 
they. were ready to leave. As he started to 
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join them, Mrs. Duboff screamed. The two 
came running from the shop and one of them 
knocked her unconscious with his pistol. 
After that pillowcases were tied about the 
mouths of the three to prevent any further 


” outcry. 


The thieves then hurried to a touring car 
awaiting near the store and drove to Fourth 
Ave. and got away in the heavy traffic. In 
robbing the place, they overlooked $2,000 in 
bills which weré behind the counter in a shoe 
box. 

Shortly after they disappeared the Duboffs 
managed to make sufficient noise to attract 
the attention of persons living upstairs. An 
ambulance was called from United Israel 
Zion Hospital and Mrs. Duboff was hurried 
there. It was said her condition was critical. 
Duboff and his son were treated for minor 
injuries. 








A BOLD ROBBERY 


——_-—- 


Window Smasher Visits Pittsburgh Jewelry 
Store and Escapes With Loot Valued 
at Over $2,000 


PittspurGcH, ‘Pa, Oct. 29.—Window 
smashers committed a daring robbery here a 
few days ago when in the glare of lights at 
6th St. and Liberty Ave., one of the busiest 
corners in the city, they broke the display 
window of the store of Israel DeRoy & Sons, 
602 Liberty Ave., and made away with mer- 
chandise valued at more than $2,000. 

The thieves used a railroad bolt, wrapped 
inside of a silk shirt, to break the glass 
and deaden the sound. A hole was punched 
in the window sufficiently large to enable a 
man to thrust in his hand and the contents 
were soon removed. Police are of the opin- 
ion that a cane was also used by the thieves 
to get some of the jewelry, which was too 
far away to take by the hand alone. The 
swiftness with which the window’ was 
stripped of goods was something astounding, 
as robberies of this kind go. 

It is possible that the thief removed the 
shirt he was wearing, in order to wrap the 
bolt, at least that is the opinion of the police, 
for part of the torn shirt was found in the 
lobby of the store. The bolt was found in- 
side of the window. 

The loot taken consisted of more than two 
dozen wrist watches, a large number of rings 
and other things. As a customary thing 
from $75,000 to $100,000 worth of diamonds 
are kept on display in the window, but these 
were removed late the previous night for 
safe keeping. The police havé sent a de- 
scription of the stolen goods to pawnbrokers 
and others, in the hope of catching up with 
the culprits who committed the theft. 








Jewelers who receive bogus checks will be 
glad to know that under the Pennsylvania 
1919 bad check law, persons who give bad 
checks and live outside of Allegheny county, 
but send them to Pittsburgh, Pa., can be pros- 
ecuted in Allegheny county, for it is stated 
the crime is not committed until the check 
has been actually received. The Washington 
County Courts have so decided, it was de- 
clared by Attorney Elery Mahaffey speak- 
ing before the Retail Credit Men’s Associa- 
tion in Pittsburgh. 
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util — the Aristocrat of Indestructible Pearls 


Sautoires and Collars in Any Width or Length 
‘on Desired 
(Mountings of 18 Kt. W. G.) 


As long as there are pretty women there will 
be men buying “Orienta” Pearls as a fitting gift 


for them. 
Py Byiiti 
Memorandum _ selections 7 a 4 
or fully oo 
cheerfully sent on request so Mie ait o Ned Wf 
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The News From England 











Jewel Thieves Quick to Take Advantage of All Opportunities Which Will 
Aid Them—Gold Bars Salvaged from the “Laurentic’—New Diamond 
Mining Trust—Mineral Output of South African Union During 
Past Year—Wool “Jewelry”—Latest Jewelry Styles 














Lonpon, Oct. 22.—Jewel thieves nowadays 
take advantage of local incidents to aid them 
in their pilfering as was instanced the other 
day when a member of the jewel gang 
waited until a policeman, usually stationed 
near the Courlander Ltd. jewelry shop in 
Richmond, was called to attend a knocked- 
down cyclist, before he swung his gas piping 
at the window and made off with a diamond 
necklace and an emerald and _ diamond 
pendant worth $2,500. The cyclist soon re- 
covered and rode off so it is quite likely he 
was a confederate. During the recent 
heavy storms when half gales and gales 
swept the streets the jewel thieves took ad- 
vantage of the situation ‘and smashed shop 
windows in which jewelry was displayed. 

* Ok Ok 

The Admiralty salvage operations in 
connection with the sunken Laurentic are 
now ended, the salvage boat, the acer, 
having returned to port after several years’ 
work off the Irish coast. It is estimated that 
99 per cent. of the $25,000,000 worth of 
specie which went down in the ship during 
the. war has been brought to the surface. 
At the commencement of 1924 some 154 bars 
of gold remained in the wreck. <A race en- 
sued to take advantage of the fine weather 
the result being that 129 of the bars (worth 
$1,000,000) have been brought up before the 
bad weather again buried the remainder feet 
deep in rubble and sand. These 25 bars 
will be abandoned. 

* * * 


A new diamond mining trust, known as 
Consolidated African Selection Trust, has 
been floated privately and will hold the 
whole of the shares of the two private com- 
panies that have been developing alluvial 
diamond areas in West Africa—Anglo- 
African Exploration Company and African 
Selection Trust. Composed entirely of min- 
ing engineers the new board includes A. 
Chester Beatty, the American, and C. W. 
30ise, who for several years was connected 
with the Congo diamond business. 


* ok * 
The total mineral output of the South 
African Union during the past year 


amounted to close on $250,000,000 in value, 
the gold output being 9,149,000 ounces which, 
with the premium, was worth $207,870,000, 
and the output of diamonds, second on the 
list, being worth $30,190,000. According to 
the annual report of the mines secretary 
the total value of the gold obtained from 
South Africa since the earliest date of 
existing records there is“ $3,954,575,000, and 
the total value of diamonds over a_ like 
period, $1,141,025,000. The mining engineer 
for the Union Government reports that both 
production and average price per carat 
realized advanced during the year chiefly 
in respect to the output from mines which 
was four times that of the previous year’s 
output. Of a total of some $163,000,000 
spent on stores; wages and salaries in mines 


and quarries during the year, around 

$64,000,000 was spent for stores by the 
Witwatersrand gold mines. 
* * * 

What is considered to be one of the 


quaintest whims of the Parisian smart set is 
the present vogue for “jewelry” that needs 
moth balls rather than polishing material 
to keep it in good condition. .This latest 
“Jewelry” is like nothing ever before, even 
china or glass being excluded from its com- 
position. Wool is the principal media and 
it is being made into earrings, bracelets, 
necklaces, and the like. Russian shops are 
featuring necklaces made of a series of wool 
pompons of graduated size strung on a 
chain of wool and made in vivid colors that 
give life to a plain gown. Jewelers are 
pleased to think the wool “jewelry” vogue 
is only a temporary one and not likely to 
be long-lived, 
x ke * 


A more profitable fashion for the jewelers 
is that in which black pearls are finding 
favor. Quaint throatlets of black pearls 
are being worn by smart women, the neck- 
laces fitting quite close around the base of 
the throat and fastened in the center by a 
beautifully wrought clasp of sapphire and 
diamonds, Choker pearls still are fashion- 
able but most of the novelty jewelry for the 
Winter season is on the bizarre side. 

eo & 

New vanity bags handled at the jewelry 
shops include tiny mesh receptacles made 
on the old-fashioned lines of the bead purse. 
These bags are of gold or silver mesh. The 
various compartments in them are wonder- 
fully compact and will accommodate powder, 
perfume, vanity mirror, handkerchief and 
cash. When, by the way, a comb is used 
in public for shingled locks, it is the fashion 
to carry one that matches the color of one’s 
frock, 


* * * 


Tyler & Co., assessors of Holborn, have 
issued notice of a reward of $8,500 for the 
recovery of the diamond, ruby, pearl and 
sapphire jewelry stolen from the home of 
Joshua §S. Cosden, Long Island, recently. 
Lord and Lady Louis Mountbatten were 
staying there at the time of the robbery. 
The jewelry was very valuable and included 
a pink pearl ring (the pearl weighing 47.12 
grains) with 24 diamonds set in the shank; 
a platinum and ruby bracelet set with 32 
square-cut rubies weighing nearly 40 carats 


and a cabochon ruby ring mounted in 
platinum, the ruby weighing nearly 28 
carats. It is thought the gems may have 


been smuggled this side for disposal. 
a a. 

The present hairdressing styles have in- 
fluenced modern jewelry to the extent that 
hair clasps and earrings are of prime im- 
portance nowadays. <A clasp of precious 
or semi-precious stones extends from’ ear 
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to ear around the back of the neck where 
the hair is shaven close to the skin. The 
ears being revealed new designs in earrings 
have been made necessary. The tendency 
in earring design is towards the elongated 
and are suspended on rather long chains of 
precious metal or metal and gems combined. 
Pearls are in high favor and three strings 
in different colors—white, gray and black— 
are fashionable as necklaces. These are 
wound around the throat two or three times 
with a very elegant clasp at the base of the 


throat. 
* ok Ox 


Double-color necklaces, one for front and 
the other for back, have been evolved here 
and are becoming popular. At present the 
media used is the glass bead. The necklaces 
are extremely long and are worn with 
evening gowns. The back portion is drawn 
well up to the throat to give the “choker” 
effect and then drops to the waist. The 
front chain of a different color is equally 
as long. The “choker” necklaces of 
brilliantly colored glass beads seem now to 
be as fashionably popular as the short neck- 
lace of colored pearls that recently enjoyed 
quite a vogue, 








VICTIMS OF THUGS 


N. Rose, Detroit Jeweler, Who Was Shot 
by Hold Up Men, Dies of His Wounds 


Detroit, Mich., Oct. 29.—N. Rose, 2434 
Hastings St., who was shot through the body 
while resisting hold-up men a few weeks 
ago and had been in the hospital since the 
attack, died this week from his wounds. 
The thugs made their escape and thus far 
the police seem to have made no headway 
in running them down, 

Mr. Rose is simply another one of the 
victims of the Hastings St. thuggery that 
has been so prevalent during the past several 
months that jewelers and other retailers in 
that part of the city, have been forced to 
ask for extra police protection. Many of 
the retailers have even been compelled to 
engage special guards. 

The Hasting St. district is in one of the 
most thickly populated sections of the city. 
Its residents represent about every race 
under the sun. Owing to extra police pre- 
cautions conditions have shown some im- 
provement of late, but even now jewelers 
and other retailers still are frequent victims 
of thugs and sneak thieves, 

The slaying of N. Rose is simply one in- 
stance of what the jewelers have to contend 
with in that part of the city. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Oct. 31, 1924 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.. $1,182,080.79 
Gold bars paid depositors.......... 102,491.97 


Total glace tetera . $1,284,572,76 
Of this the gold bars exchanged for gold 
coins are reported as follows: 


Exchanges Deposits 


CME BE i eis wsnnene wvcmememedealen $346,749.28 
CUE, (Ze kdinceciesssescaetromeacian 349,186.52 
ONCE OF daca: aierh oh wee heme amannen ee 144,230.52 
OME SD civikicsesneeiesaedeadeeaes 143,982.63 
CPA be aitids xanddecun Sete Sean 197,931.89 

ROME oe Si Rael teehee are *4,182,080.79 
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DEATH OF CURT OHM 





Former Chicago Manufacturing Jeweler 
Dies Suddenly at Waukegan in His 
Sixty-second Year 


Cuicaco, Nov. 1.—Many in the trade will 
be surprised to learn of the death of Curt 
Ohm, who passed away in his 62nd year, 
at his home in Waukegan, on Monday of 
last week. Even though Mr. Ohm has been 
in ill health for many months his passing 
was a shock to his family and friends, 

Mr. Ohm started his jewelry career in 
1882 with the Juergens & Andersen Co., 
at the age of 20. He remained with them 
until 1890 when his father died and suc- 
ceeded him in the insurance business. This 
business he continued for five years and 
then started into the jewelry manufacturing 
business with Carl Lockau, after a time tak- 
ing in R. Dreyer, 

This business was located at 7 W. Madison 
St., and was known as Dreyer, Lockau & 
Ohm. After the death of both Mr. Dreyer 
and Mr, Lockau, Mr. Ohm continued the 
business until 1919 when the business was 
closed and he took a responsible position 
with the Chicago Surface Lines where he 
remained up until the time of his death. 

Deceased is survived by his widow, and 
one son Carl. Funeral ‘services were held 
at the Chapel in Graceland, and interment 
was at Graceland Cemetery. 








Matrimonial Affairs of Atlantic City Jeweler 
Made Prominent by Suit of First 
Wife for Back Alimony 
PHILADELPHIA, Nov. — 1.—Philadelphia 
jewelers, especially those in the wholesale 
line, are following with interest the case of 
Harry L. Keller, one of the leading jewelers 
on the Boardwalk, Atlantic City, whose tan- 
gled marital affairs have more than once 
made them smile. The newest chapter in 
Mr. Keller’s much litigated domestic life was 
written the other day, when his first wife, 
Mrs. Beatrice Keller, of Hot Springs, Ark., 
filed suit in the Circuit Court, Mays Landing, 
N. J., to collect $15,158 she claims as back 

alimony. 

The basis of the suit is a decision by the 
New York Supreme Court in 1918, in which 
she was granted a separation from her hus- 
band, who was ordered to pay her $50 a 
week alimony. This, she claims, has never 
been paid, and the total in the suit is the 
amount in arrears, with costs and interest. 
The case is listed for trial before Judge 
Theodore Schimpf, but probably will not be 
reached until the January term. 

Keller claimed when the Hot Springs 
woman caused his arrest in a S, Illinois Ave. 
apartment at Atlantic City, together with a 
woman he says is his present wife, that he 
obtained a divorce from the complainant in 
the alimony suit in West Virginia and then 
remarried. He retaliated by swearing out a 
warrant for her arrest, and she has been 
held for the Grand Jury on a charge of caus- 
ing false imprisonment. 

Mrs. Keller No. 1 disavows any knowl- 
edge of the West Virginia divorce, and when 
finding it had been granted has taken steps 
to have it declared void on the ground that 
fraud was practiced in securing it. 

During the hearing on the statutory charge 
she testified that when she had first wedded 
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Keller in 1912, she learned that he had been 
married before and had not obtained a di- 
vorce. She joined forces with the other wife 
and they had him arrested. Later she for- 
gave him, and after he had obtained a decree, 
also in West Virginia, remarried him. Pre- 
vious to this she confessed that she had been 
married three times. 

Keller claims he and his present wife have 
been a victim of the persecution of his for- 
mer wife for more than five years. 








Bankrupt Denver Jeweler Charged with 
Fraud by Creditors Is Now in 
New Orleans 


Denver, Colo., Oct. 29.—Cyril B. Wein- 
berg, defunct Denver jeweler, recently 
charged in the criminal division of the Den- 
ver district court in two informations with 
purchasing diamonds and disposing of them 
to defraud creditors, was not in court when 
his case was called for pleading and for set- 
ting a date for trial a few days ago. 

Court attaches reported that Weinberg 
was in New Orleans on business, but it has 
since developed that he has opened a pawn- 
shop in the southern city near that of his 
father-in-law, S. Fertel, and has sold his 
local store, which he claimed was bought for 
him by his mother, to E. Cohen, who is op- 
erating it under the name of the Reliance 
Jewelry Co., in the same quarters at 1008 
17th St. 

Franklin McLaughlin, federal referee in 
bankruptcy, who was reported a week ago 
to have gone to New Orleans in connection 
with the Weinberg bankruptcy matter, now 
pending in the United States District Court 
at Denver, said upon his return to this 
city that his trip to New Orleans had noth- 
ing to do with the bankruptcy matter. 

“I saw and talked with Mr. Weinberg, 
however, while I was in New Orleans,” 
Referee McLaughlin said. “His father-in- 
law, Mr. Fertel, told me that he had set Mr. 
Weinberg up in business. He has a nice 
store on the main street, which he is op- 
erating as a pawnshop.” 

Officials of the Denver sheriff’s office were 
unable to say today when Weinberg may 
appear in Denver to answer to the charges 
in two informations alleging the purchasing 
of diamonds and their sale before they were 
paid for. One of the informations filed 
against Weinberg names $1,800 as_ the 
amount of diamonds disposed of, and the 
other alleges’ that $1,200 were purchased on 
credit and sold before they were paid’ for. 

Hearing on a claim of $10,000 against 
the defunct jeweler’s bankrupt estate made 
by his wife, the daughter of Fertel, the New 
Orleans pawnbroker, will be held in the 
grand jury room of the Denver Federal 
building some time in November, Referee 
McLaughlin announced today. 

The referee also announced that he had 
ordered the trustee, Albert G. Craig, a Den- 
ver attorney, to redeem from S. Fertel dia- 
monds valued at $4,500, which was part of 
an original parcel of jewels, worth $10,000, 
which Weinberg in his schedule declared he 
had pledged to his father-in-law for $6,000. 
Some of the jewels, aggregating a value of 
$1,500 on the basis of the $6,000 loan, were 
sold and $1,500 of the pledge paid off by 
the bankrupt Denver jeweler, according to 
Referee McLaughlin. = 


$1 


A wind up of Weinberg’s affairs in the 
Denver United States District Court is ex- 
pected to be reached during November. 
Referee McLaughlin announced today that 
hearings on the amended objections to the 
discharge of the bankrupt from the local 
court will be held during November. These 
objections were filed by the many creditors, 
including Freudenheim Bros. & Levy, R. & 
J. Dreyfuss, I. R. Theise, Weiner & Oppen- 
heim, A. Edward Fisher, the Fisher Jewelry 
Co., and others. 

Weinberg’s Denver troubles will not be at 
an end, however, when the bankrupt matter 
is settled. It is expected that the criminal 
charges in the West Side court will be 
pressed against him as quickly as possible. 
It is considered unlikely that District At- 
torney Phillip S. Van Cise will prosecute 
the case, as his term expires within a few 
months, and he is not a candidate for re- 
election. 








Death of Andrew McLeod 

Andrew McLeod, for 51 years asso- 
ciated with the Waterbury Clock Co., most 
of which time was passed in New York, died 
Sunday, Oct. 26, at the home of a relative 
at South Branch, N. J., in his 83rd year. 
His body was at once taken to his home in 
Brooklyn. He had been in poor health for 
the past three years: 

His association with the Waterbury Clock 
Co. was originally in the shipping room. He 
then became head of the stock room and 
later a salesman. He had many friends in 
the jewelry trade. He was a Civil War 
Veteran and services were held at the Grand 
Post building, Brooklyn, with interment in 
Greenwood Cemetery. 

He was highly respécted by all those as- 
sociated with the Waterbury Clock Co. an 
by many friends in other circles. 3 

He is survived by his widow. 








Business Troubles 





Shirley & Co., Toronto, O., is reported to 
be in the hands of a receiver. 

Fleissner & Kron, San Francisco, Cal., 
have assigned to A. V. Davidson. 

Earl Palmer, New Philadelphia, O., is of- 
fering creditors 35 cents on the dollar. 


The Columbus Jewelry & Loan Co,, 
Schenectady, N. Y., is reported to be in 
bankruptcy. 


An involuntary petition in bankruptcy has 
been filed against the Shepard Jewelry Co., 
Williamsburg, Ia. 

Harry M. Dizack, Long Beach, Cal., has 
assigned for the benefit of creditors. The 
assets are listed at $11,000 with liabilities of 
$9,500. 

The Christie Jewelry Co., Los Angeles, 
Cal., has assigned to Henry A. Jacobs. The 
assets are claimed to be $73,800 and the lia- 
hilities $73,700. 

B. G. Rozon, Chateaugay, N. Y., is offer- 
ing creditors 25 cents on the dollar. He is 
reported to have assets consisting of stock 
inventoried Oct. 18, at $1,609, fixtures valued 
at $500 and book accounts, $1,000, making a 
total of $3,109. His liabilities are reported 
to be $4,569. 








W. W. Siemens has moved from Mountain 
Lake to Willmar, Minn. 
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samuel J. Brenner, Philadelphia, a Volun- 


tary Bankrupt with Debts of $10,950 
and No Assets 


Puiaperpota, Nov. 1.—Several local 
wholesaler jewelers as well as a number 
in New York and Providence are not re- 
joicing much these days as they scan the 
schedules in bankruptcy of Samuel J. Bren- 
ner, formerly a retailer at 313 Market St., 
for these schedules as filed by the bankrupt 
himself show liabilities of $10,950.94 and no 
assets. Also, they are puzzled at the fact 
that Brenner, after an involuntary petition 
had been filed against him, filed a voluntary 
petition on his own accord. 

Brenner’s case is a rather complicated one. 
Several weeks ago his store and stock were 
attached in a civil suit in the city courts, 
and his stock was sold out by the sheriff 
under a court order. Involuntary bankruptcy 
proceedings followed, being brought by Sol. 
Weitzman, a jeweler of 940 N. Randolph 
St. Samuel F, Curry and Dr. Frank D. 
Levey, the last named claim being for medi- 
cal services and Curry’s for money loaned. 
The usual proceedings followed in this case, 
a referee being appointed, etc. 

Before the date for the hearing by the 
referee, Brenner filed his voluntary petition, 
and a hearing has been ordered in this. He 
lists his principal Philadelphia creditors as 
follows: 

Samuel Deutsch, $2,066; Benjamin Abra- 
ham, $1,214; H. Gordon, $173; I. Leven & 
Son, $441; Alex Lopatin, $173; I. Shrifen, 
$177; Sol Weitzman, $370. The principal 
New York and Providence creditors are: 
H. J. Kerkowitz, $245; Hudson Jewelry 
Mfg. Co., $2,039; Leon Hirsch, $98; Louis 
Manheimer & Bros., $424; Salz Bros., Inc., 
$198; Savoy Watch Co., $118; Spear & 
Susskind, Providence, $262; William Vul- 
can & Co., $302. 

In his schedule Brenner cites his only 
property as wearing apparel valued at $300, 
which is exempt under the law. He asks to 
he declared bankrupt. 








Death of E. S. Fishback 
CLEVELAND, O., Oct. 31.—E. S. Fishback, 


for many years connected with the Hamilton 
Watch Co., and later with the Scribner & 
Loehr Co., died Oct. 22, after a few days 
of illness, at his home from uremic poison- 
ing. Mr. Fishback was down town Satur- 
day calling on friends in the trade, and was 
taken sick on Sunday, dying on Wednes- 
day. Deceased was widely known in the 
trade, having traveled for the Hamilton 
Watch Co. for many years as well as 
Scribner & Loehr Co. of Cleveland. A few 
months ago he started in business for him- 
self, and took quarters with Swirsky Bros. 
in the Hippodrome Building. He specialized 
in loose diamonds, and was building up a 
nice business. 

Mr. Fishback was prominent in Masonic 
circles, and was a member of the Knights 
of Pythias and the Elks. He was 61 years 
of age and leaves a widow, a married son 
and two daughters. The remains were in- 
terned today. 








Mr. and Mrs. John R. Pitts have sold their 
jewelry store at Lockport, IIll., to Frank 
Schimandle, of Coal City. 


THE JEWELERS’ 


REFUSES TO TALK 





James Hawthorne, Alias “Jimmy Ryan,” Al- 
leged Bandit whe Is Slowly Dying in 
San Francisco Hospital, Will 
Not Discuss His Past 


SAN Francisco, Cal., Oct. 29.—James 
Hawthorne, alias “Jimmy Ryan,” is slowly 
dying at the San Francisco Hospital. With 
paralysis setting in, and his “trigger” finger 
helpless, he still refuses to make any state- 
ment for the authorities. A few days ago, 
he was identified, as he lay in his cot, by 
Alfred McLean of the Houston-Gilmore 
jewelry firm, as one of the bandits who held 
up that San Francisco store, some months 
ago, and escaped with $100,000 worth of 
jewels. “That is the man who accompanied 
‘Big Bill’ Connor and struck me over the 
head,” declared McLean, 

Hawthorne not only observes silence re- 
garding the various robberies in which he 
is believed to have participated, as one of 
“Big Bill’s” gang. He also declines to tell 
who gave him four bullet wounds at his 
shack in Emeryville, inflicting mortal in- 
juries. 

Talking to himself, he called for “Blanche 
Savoie.” Search by the police revealed a 
woman of that name who acknowledged to 
being a friend of Hawthorne. She was 
arrested on a vagrancy charge, later getting 
out on bail. Blanche Savoie, alleged to have 
been an actress, now Mrs. Maguire, is the 
person who sent a number of post cards to 
Hawthorne from points in Europe. She 
declares that she is wealthy and, when she 
adopted the “Daylighter” as a friend, she 
did not know he was a thief. She laughed 
at the idea of having obtained any of the 
loot, saying: “Why, I have $35,000 worth 
of jewelry that has been insured by Lloyd's 
for nine years.” 








Death of Frank K. Hatch 


St. Louis, Mo., Oct. 29.—Funeral services 
were held Monday for Frank K. Hatch, 
manager of the watch department of the 
Mermod, Jaccard & King Jewelry Co., who 
died suddenly Saturday afternoon of heart 
disease. Services were at the home, and 
burial in Bellfontaine Cemetery. Mr. Hatch 
was born in 185]. 

Mr. Hatch was employed by the former 
E. Jaccard Jewelry Co., and subsequently 
came to the present firm. He is survived 
by his widow, Mrs. Florence Burd Hatch; a 
son, Frank Leroy Hatch, New Haven, 
Conn.; a daughter, Mrs. Frank H. Young, 
Washington, D. C.; and two grandchildren. 

Mr. Hatch was a Mason, and for the last 
30 years was treasurer of the Nickel Sav- 
ings Investment and Building Association. 








After conducting the business of the G. F. 
Schmermund jewelry store at Greenville, O., 
for more than 40 years, Frank Schmermund 
has decided to retire and has completed a 
transaction whereby one of the oldest and 
most substantial houses in Greenville has 
passed in the hands of Karl Hankins and 
Carl Rentz, long time employes of the store. 
The new proprietors will continue under the 
firm name of the G. F. Schmermund Co. 
Mr. Schmermund engaged in business when 
a young man. 
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HELD FOR INVESTIGATION 





Police Say Man Arrested in Los Angeles 
Store Admitted That He Intended to 
Rob Jewelers 


Los ANGELEs, Oct. 25.—George F. Ham- 
bright, well known wholesale diamond mer- 
chant, with offices in the Walter P. Story 
building, 6th St. and Broadway, narrowly 
escaped being held-up in his place of busi- 
ness a few days ago. Indeed, his escape, he 
says, was the result of a premonition. 

He had been visited by a young man 
whom he remembered seeing before but 
whom he could not quite identify. The man 
said he wished to buy a diamond ring. As 
Mr. Hambright sells to the wholesale trade 
only, he told him he could not quite remem- 
ber when he had seen him. The man said 
it was some three months previous when he 
had come with a letter from a retail jeweler. 
Mr. Hambright, thereupon told him he could 
not sell to him now on the strength of that 
introduction, although he had already shown 
him a tray of stones. The man handled the 
tweezers and glass with such dexterity as 
to indicate that he was familiar with their 
use. But when he said he wanted the ring 
for a girl whom he was soon to marry, Mr. 
Hambright became suspicious of him and 
put away his diamonds. The man said he 
would come again with the necessary cre- 
dentials and set a definite time when he 
would come. 

So convinced had Mr. Hambright become 
that the man was a crook that he notified 
the police department and had two detectives 
in waiting when the man. came, this time 
accompanied by a young woman. After 
some negotiations Mr. Hambright notified 
the detectives and asked them to arrest the 
couple, which they did in the hall as they 
were leaving. The officers immediately 
searched the man and say that they found 
a loaded revolver in his possession. He at 
once confessed, it is alleged, that he had 
intended to use the gun in holding-up Mr. 
Hambright and robbing him. He also con- 
fessed freely, so it is charged, that he had 
intended also to hold-up J. C. Fergusson and 
T. J. Hinden, other prominent diamond mer- 
chants here, and that he had planned the 
robberies to get means to support his wife 
and baby who, he said, were near starvation. 
The officers were inclined to be sympathetic 
and provided a good dinner for the young 
woman. Their opinions were changed, how- 
ever, when their office records were searched 
and it was discovered that a man thought 
to be the same one was sentenced to three 
years in the Louisiana State Prison for dia- 
mond theft two years ago. He was paroled, 
they say, after having served one 
year. 

It is also believed by the detectives that 
some 20 or 30 pawn tickets which it is 
alleged were found at his home, 211 E. 47th 
St., do not bear out his story that his house- 
hold goods were pawned to get food. Some 
of the tickets have been traced and founée 
to represent diamonds. He is being held 
and further investigation is being made. 
Mr. Hambright suspects on account of the 
man’s evident familiarity with the diamond 
business that he may at some time have been 
employed in some diamond or jewelry 
eastern city in this 


concern in an 
country. 
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AN INTERESTING MEETING 


Viembers of Sterling Silverware Manufac- 
turers’ Association Meet at Bridgeport, 
Conn., to Discuss Business Matters, 
Enjoy Play Golf 
BRIDGEPORT, Conn., Oct, 29.—One ot the 
best attended meetings ever held by the 
Sterling Silverware Manufacturers’ Associa- 
tion took place on Monday of last week at 
Bridgeport, Conn., where members met in 
the Stratfield Hotel. Every member of the 
organization was represented with the ex- 
ception of two firms and following an 
executive committee meeting on Monday 
afternoon, a dinner took place at night after 
which the regular monthly business session 

was held. 

lor the first time in the history of the 
organization, C. W. Harman, president of 
the association, was unable to preside owing 
to the fact that he is confined to his home 
with illness. In his absence, W. A. Kinsman, 
treasurer, acted as chairman of the meetings. 
During the business session on Monday, the 
members sent a telegram to President Har- 
man expressing their regret at his absence 
and wishing for his specdy recovery. 

The executive committee meeting was con- 
fined to the discussion of a number of im- 
portant subjects of interest to the associa- 
tion and industry as well. In the evening 
the dinner was given at the Strattield Hotel 
after which the regular business session took 
place. 

The following members of the organiza- 
tion were represented at this meeting: R. 


Dinner and 





THE 


JEWELERS’ CIRCULAR 
Co., by Fred Howard; Frank Smith Co., 
by Henry E. Heywood. 

During the business session, a report from 
Miss Ruth Egge, field secretary of the asso- 
ciation, was read to the members. This 
report showed that Miss Egge has been 
addressing women’s clubs in the vicinity of 
Chicago for the past three weeks and has 
spoken to more than 3,000 women. She 
indicated in her report that the audiences 
have evidenced marked interest in the ex- 
hibits and talks which she has given. A 
feature of these talks is the setting of a 
table with silverware produced by different 
imembers of the association. The clubs 
addressed are located in Wisconsin, Michi- 
gan, Chicago and some other cities of 
Illinois. The association has appointed a 
committee to prepare a booklet on sterling 
silverware which the association will dis- 
tribute. After a number of other topics were 
discussed at this mecting the session ad- 
journed., 

The following morning the members 
traveled to the Brooklawn Country Club in 
Bridgeport, where they enjoyed a day on 
the golf links. An 18 hole tournament was 
played and was won by George Lunt who 
was presented with a handsome handbag. 








Display of Jewelry at Indianapolis 
Industrial Show 





HALF million dollars worth of platinum 
and diamonds is represented in the 
photograph, which shows the display of 
Harry O. Cobb, Indianapolis, Ind., platinum 





i 
ROTO COMPANY 


JEWELRY DISPLAYED AT 
Wallace & Sons Mfg. Co., by C. D. Morris, 
Frank Norton and Floyd Wallace; Inter- 
national Silver Co., by H. B. O’Brien, 
George Ohl, Craig D. Munson and W. G. 
Snow; Towle Mfg. Co., by W. A. Kinsman ; 
Dominick & Haff, by William F. Mc- 
Chesney ; Rogers, Lunt & Bowlen, by George 
Lunt and Denham Lunt; Alvin Silver Co., 
by G. Ernest Fahys, Jr.; Frank Whiting 





INDIANAPOLIS 





INDUSTRIAL SHOW 


and goldsmith and diamond merchant at the 


Industrial Show staged recently by the 
Indianapolis Chamber of Commerce. Three 


policemen were on watch to make sure 
against loss. 

The most of the stock was shipped to 
Indianapolis by Morse Bros., New York., 
Isdward Morse, of the company, accompany- 


ing the shipment. 
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ATTEMPTED HOLD UP FAILS 


Bandit Frightened Away When Utica, N. Y., 
Jeweler Calls for Help 


Utica, N. Y., Oct. 30.—A stranger entered 
the jewelry store of Ralph Appelbaum, 517 
Bleecker St., yesterday noon, looked at sev- 
eral rings, then whipped out a_ revolver, 
pointed it at Appelbaum and ordered him to 
go to the rear of the store. 

Appelbaum obeyed, but after ‘taking a few 
steps began to yell at the top of his voice. 
The stranger, instead of carrying out his 
threat to shoot, ran from the store as fast as 
possible. 

Although the store is located in a busy 
section of the city, the man escaped. Appel- 
baum telephoned to the police. The descrip- 
tion the jeweler gave to the police conforms 
with the description of the man that forced 
Morris Rockford, jeweler of this city, earlier 
in the week to go out into the country, where 
the robber stripped him of clothing and 
robbed him. The police think the robber 
came back to hold up Appelbaum. 

Mr. Appelbaum described the hold-up man 
as being about 26 years of age, five feet 
eight inches tall, smooth face, light com- 
plexion and hair, and as weighing 150 pounds. 
He wore a brown suit and dark soft hat 
when last seen. 








Death of Morris Spiro 


SAN Francisco, Cal., Oct. 29.—One of the 
old, pioneer jewelers of San Francisco passed 
away late in October in the person of Mor- 
ris Spiro, at the age of 88 years. 

Mr. Spiro came to San Francisco in 1854, 
during the early gold excitement in Cali- 
fornia. The jewelry store started as Abra- 
ham & Spiro was on Dupont St., near Broad- 
way, which is now in Chinatown. In early 
days this street was the retail shopping sec- 
tion. 

It is believed that some of the old-time 
New York jobbers will remember Mr. Spiro. 
During his lifetime he saw much of the 
history of San Francisco. It was his joy 
to behold the city he loved grow from a vil- 
lage to the position it now occupies on the 
Pacific Coast. His reputation for honest 
dealings with his clientele and the trade will 
live long after him. 

No doubt those who knew him will feel 
that the world was better and happier for 
his presence. 

He is survived by two daughters and two 
One of his sons, Michael Spiro, is 


3. @ 


sons. 
salesman for Mayer & Weinshenk. 
Spiro is the deceased’s nephew. 








The ruby, one of the most aristocratic of 
gems, is now very much in the limelight. 
All Paris is showing delight and ecstacy 
at the new bracelets, rings, earrings and 
other items of jewelry embellished with that 
wine-colored, character breathing stone—the 
ruby—say reports to some of our own papers. 
Not only is Paris moved, but our own 
leaders of fashion have shown signs of rap- 
idly emulating this connoisseur of style. This 
has lead to large recent importations of rubies 
in almost every size and shape, genuine and 
imitation, by H. Nordlinger’s Sons, Inc., of 
70 W. 40th St., New York, and 509 West- 
minster St., Providence, R. I. 
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Jewelers Building in Chicago Marks New Era 








Forty-two Story Structure to Dominate South Water St.—Riverside Plaza Will 
Be Monument to Progress of the Trade in Western Metropolis 

















Cuicaco, Oct. 29.—Announcement was 
made today by the Riverside Plaza Corpora- 
tion that the last obstacle has been removed 
and the construction of the Jewelers building 
at the southwest corner of South Water St. 
and Wabash Ave., will begin at once. Ata 
luncheon of the Chicago Jewelers’ Associa- 


tion last week it was anounced that the title © 


to all the real estate had passed to the 
corporation, guaranteed by the Chicago Title 
& Trust Co., that arrangements had been 
completed for the financing, every detail of 
the plans and specifications had been checked 
and verified and the contract for construction 
awarded to Starrett Bros. A few minor de- 
tails concerning the improvement of South 





the 400th anniversary of the discovery of 
America, Mr. Mead participated in another 
event which also marked an epoch in the 
history of the jewelry trade of this city. 
It was on this date at a dinner given by 
the builders of the Columbus Memorial 
building that this building was christened 
and became the center of the jewelry trade. 

Since that time several buildings have be- 
come known as jewelry centers, including 
the Heyworth building, the Kesner, the 
Mallers, the Masonic Temple and others in 
which tenants in the jewelry line pre- 
dominated. 

During the last three or four years the 
trade has realized that some provision was 





SIGNING THE FIRST LEASE IN THE CHICAGO JEW ELERS’ BUILDING 


Seated: Earl A. Clemons and M. A. Mead. 


Water St. remained to be adjusted with the 
city officials. With these out of the way 
Starrett Bros. announce that work will start 
within a few days and the.building will be 
ready for occupancy by May 1, 1926. 

This announcerent will be welcome news 
to a large number of the wholesale jewelry 
houses of Chicago because only recently the 
insecurity of present many 
houses has been demonstrated. Several 
have received notice of prohibitive increase 
in rent and others that their leases would 
not be renewed. 

With the signing of the first lease in the 
new jewelry center building another epoch 
in the history of the jewelry trade of Chi- 
cago is noted. .\ few days ago, Oct. 11, 
M. \. Mead, of M. A. Mead & Co., watch 


jobbers, now located in the Columbus 


locations of 


Memorial building, signed a lease for this 
company for space on the 11th floor of the 
new 40-story building which has been de- 
scribed in recent issues of THE JEWELERS’ 
CIRCULAR. 


Just 32 vears ago, Oct. 12, 1892, 


Standing: (. 


S. Ennis, G. V. Dickenson, J. T. Montgomery. 


necessary to protect the trade from high 
rents in the districts now occupied on ac- 
count of the demand for professional and 
retail purposes and to prevent the trade 
from becoming scattered to the great in- 
convenience of members of the trade and 
visitors to the city, the Chicago Jewelers’ 
\ssociation took the matter up and now the 
success of their efforts during the past year 
surpasses their fondest dreams of a year 
aco. 

\t this time a brief review of the changes 
in the trade here would seem appropriate. 
Before the fire on Oct. 9, 1871, the whole- 
sale jewelry trade of the city was located 
on Lake St. After the fire there was a 
complete relocation of business and for a 
time the wholesale jewelry trade wavered 
between Madison St. and State St., Madi- 
son being favored because it is an east and 
west street, but suddenly without any ap- 
parent reason State St. became the street 
and most of the wholesale houses were lo- 
cated on this street between Monroe and 
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Washington Sts. This condition remained 
until the Columbus Memorial building was 
erected when a large number of them re- 
moved to this building and some of the early 
tenants say that it was with fear and 
trembling that space was taken above the 
second floor. Today, with modern elevator 
service, the demand is for space: high above 
the noise and dirt of the streets. 

The active wholesale houses in Chicago 
at the time of the fire were: John G. Asshle- 
man, B. F. Norris & Co., M. Kronberg, W. 
B. Clapp & Co., N. Madson & Co., Benj. 
Allen & Co., Kearney & Swartchild, T. W. 
Bowen, Juergens & Andersen Co. Several 
of these have continued through changes of 
names and ownership. B. F. Norris & Co. 
is now Norris, Alister-Ball Co., W. B. 
Clapp & Co. became Clapp & Young, and 
later Otto Young & Co. Kearney & Swart- 
child became Swartchild & Co., Cogswell & 
Co. changed to C. H. Knights-Thearle Co., 
and N. Madson & Co. was succeeded in the 
wholesale business by M. A. Mead & Coa., 
and in the retail department by Spaulding 
& Co. Juergens & Andersen is today 
managed by survivors of the founders. Only 
two men who were engaged in the wholesale 
trade in 1871 are living today, M. A. Mead 
and Sam Swartchild. Both of these men 
are today active in business. For several 
years Mr. Mead, Mr. Swartchild and Ben- 
jamin Allen, who died Aug, 1, were the 
three survivors of that historic period. 

To carry the building plans to successful 
completion an [Illinois corporation has been 
organized with a capital of $6,000,000 and 
known as the Rivers'de Plaza Corporation, 
of which Earl A. Clemons, vice-president 
of the C. W. Ruth Engineering Co., is 
president; Callistus S. Ennis, founder and 
head of Callistus S. Ennis & Co., is secre- 
tary and building manager; Major John T. 
Montgomery, vice-president of M. A. Mead 
& Co., and chairman of the building com- 
mittee of the Chicago Jewelers’ Association, 
is vice-president. Roland J. Klinger, of the 
law firm of Cloyes, Klinger & Brosius, is 
assistant secretary and treasurer. The 
directors include, besides these: Guy V. 
Dickinson, head of the Elgin National Watch 
Co., and also president of the Chicago 
Jewelers’ Association, and William A. Buet- 
tell, president of Buettell, Dubuque, Ia., and 
J. Milton Trainer, of Clark & Trainer, 
Chicago. 

A permanent loan of $6,000,000 is to be 
announced shortly after construction starts. 
A temporary loan of $800,000 for one year 
at 6 per cent. has been made from the Mutual 
Life Insurance Co. of New York, and 
another of $250,000 for one year at 7 per 
cent, from the Chicago Title & Trust Co., 
as trustee, making a total of $1,050,000. 
Saving of approximately $500,000 in interest 
and commission charges will be made by 
not making the permanent loan until after 
construction is under way. 

The building has four fronts, a frontage 
cf 161 feet on S. Water St., 140 feet on 
Wabash Ave., 161 feet on Haddock PI., and 
140 feet, 2 inches on Holden Court, com- 
prising a total area of approximately 22,600 
square feet, with total street frontage of 
604 feet. The 300 foot plaza of ornamental 
space, chief civic feature of the new S. 
Water St. development, gives the Jewelers’ 
building the premier position of this newest 
section of downtown Chicago. The total 
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cubical contents will be more than 8,000,000 
cubic feet and the net rental floor area 
500,000 square feet. 

The total annual rental is estimated at 
1,600,000. The Jewelers’ association and 
other allied trades will require 11 floors of 
225,000 square feet. From a revenue pro- 
ducing point of view, the building will be 
the most practical and efficient erected any- 
where in America. 

Built close around the elevator space of 
23 stories and in that section of the build- 
ing, which would ordinarily be used as an 
air or light court of the building, will be a 
sky-scraper garage, the first one in the world, 
completely hidden from view and entered by 
way of a specially constructed tunnel under 
Wabash' Ave. The city has agreed to this 
arrangement and a special enabling ordi- 
nance will be passed. 

The building will have an unobstructed 
view on all four sides. The north side 
overlooks the river and the new South Water 
St. plaza. The east side overlooks Lake 
Michigan, the west and south commands a 
view of the city. The location is ex- 
cellent with light and air on all four sides 
and is convenient to all railroad stations 
and hotels. Just two blocks from Marshall 
Field & Co., and easily accessible to street 
cars, elevated roads and busses. 

Sixteen stories will be in the tower. There 
will be store and shop space on the first 
four floors. The fifth to the 15th floors 
will be occupied by members of the Chi- 
cago Jewelers’ Association and allied trades. 
The main front, on east S. Water St. fac- 
ing the river, will be entered by three main 
entrances, each 12 feet, four inches wide, 
giving access to a main lobby, 52 x 40 feet, 
giving approach to a battery of 11 elevators. 
There is also a spacious entrance on Wabash 
Ave., 38 feet long by 14 feet in width, 
directly connected with the main lobby and 
elevators. There are two marble staircases 
on the east and west side of the lobby. 
The main lobby is finished in marble, tile, 
bronze and plate glass, with a highly orna- 
mented coffered plaster ceiling. On each 
side of the main lobby will be two large 
stores, 52 feet in width and running the full 
depth of Haddock Place. 

The first basement and floor is on the 
same level as the city’s proposed level of 
its wonderful view river front improvement, 
thereby enabling automobiles to enter the 
building on its second level, the automobiles 
to be taken up on the four waiting automo- 
bile elevators and carried to any one of the 
23 floors above. The basement floor has 
a storage room, 33 x 122 feet, and has a 
separate loading platform on S, Water St., 
34 by 33 feet. All automobiles will enter 
on the second level of Wabash Ave. and 
exit on Holden Court through three large 
doorways. In the second basement will be 
located the money and jewelry vault, 
storage vault, janitor’s and employes rest 
rooms, lavatories, showers, lockers, etc. In 
the third basement 17 feet below the river, 
will be: located the boiler room and_ the 
machinery needed to care for a_ building 
of this size. 

The fifth to the 23rd floors inclusive of 
the main section of the building will be office 
floors. Each of these floors will have 42 
outside offices fronting on all four streets, 
with 16 ante offices connecting directly with 
the main lobby. The office floors are served 
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by 10 high-speed passenger~ elevators and 
one large freight elevator. The corridors 
will have marble floors, marble wainscots, 
mahogany trim and decorated plaster ceiling. 
Every floor will contain men’s and women’s 
lavatories, finished in marble: 

The 23rd floor terminates the office floors 
of the main building. The tower starts with 
the 24th, which is a storage floor for the 
accommodation of the tenants. The 25th 
floor is entirely given up to the machinery 
room, water tanks for elevators, hot water 
pipes, etc. Commencing with the 26th floor 
and up to and including the 35th are addi- 
tional offices in the tower portion of the 
building. 

The tower has a frontage on S. Water 
St. 71 feet, 6 inches and 82 feet on Wabash 
Ave. Access to the tower would be made 
from elevators 5 and 6-‘from the basement 
floor. The 36th floor is again given up to 
storage for tenants and necessary machinery. 
The 37th floor contains the kitchen, the 38th 
the lounging room, the 39th the Grill. 
The 40th floor contains the belvidere (or) 
observation room—the only  sky-scraper 
belvidere in the United States. The 37th 
to the 40th floors are to be designed specially 
for the use of the Chicago Jewelers’ Asso- 
ciation—the club rooms of the members. 
Belvidere, lounge room, grill room, kitchen 
are to express the last word in modern 
convenience and refinement. The belvidere 
and observation room will have special 
architectural treatment and furnished elabo- 
rately. Access to the tower clubroom will 
be gained by passenger elevators, running 
from the 35th to the 40th floors, also through 
a specially constructed spiral staircase of 
marble, running through the center of these 
floors. There will be two high-speed, elec- 
trics, automatically controlled dumb waiters, 
sérving all the club room floors. 

The architecture of the Jewelers’ building 
will follow closely to the early Italian Ren- 
naissance, after the famous Certosa at Pavia, 
Italy. The first floor exterior will be in 
3edford stone, above this cream white 
enamel terra cotta on all four sides of the 
entire building. 

A large portion of the space has already 
been contracted for. The twenty-three 
story garage space has been contracted for 
by the Riverside Garage Corporation, now 
being organized, which will rent the 625 car 
space for an annual rental of $240,000. 








Last Honors Paid Alphonse Weill. Buffalo 
Wholesale Jeweler 

3UFFALO, N. Y., Oct. 31.—The funeral of 
Alphonse Weill, 70 years old, head of the 
firm of Alphonse Weill & Co., wholesale 
jewelers, Mutual Life building, was held to- 
day from his late residence, 789 Bird Ave., 
this afternoon. Burial was in Forest Lawn 


Cemetery. 
Mr. Weill came to this country from 
France, when he was 17 years old. After 


serving his apprentice in local manufacturing 
and jewelry establishments he entered busi- 
ness for himself. He gave up the whole- 
sale jewelry business in 1891 to enter the 
clothing business, but 20 years later returned 
to the wholesale jewelry business when the 
firm of Alphonse Weill & Co. was formed. 
He had been located in the Mutual Life 
building for the past 13 years and despite 
his age made regular trips on the road. It 


89 


was on his return from a trip to Indiana on 
Oct. 25 that he was taken ill. He died on 
Oct. 30. Mr. Weill was a member of Temple 
Beth Zion. ; 

He is survived by his widow, Mrs. Clara 
Desbecker Weill, and four children, Allan, 
Ralph, Mrs. Robert Koch and Mrs. Myron 
Lehman. 


FORM NEW ASSOCIATION 











Lancaster Retail Jewelers Entertain National 
President Brotherly at Organization Meet- 
ing—Officers and Directors Elected 


LANCASTER, Pa., Nov. 1.—The Lancaster 
Retail Jewelers’ Association came into ex- 
istance last Thursday evening at a dinner at 
Hotel Stevens, at which the guest of honor 
was the president of the American National 
Retail Jewelers’ Association, sC. J. Brotherly, 
of Newark, N. J. The officers of the new 
born organization are: President, Tell Nuss- 
baum, head of the Tell Watch Co.; vice- 
president, S. Kurtz Zook; secretary, Eugene 
B. Keller; treasurer, William L. Rineer; 
directors, Abram Kranich, Charles E. Bow- 
man and W. W. Appel. These officers” 
names were presented by a nominating com- 
mittee that was appointed some weeks ago at 
a preliminary meeting, John J. Bowman,. 
Tell Nussbaum and Saul L. Solomon, chair- 
man. 

After the State Jewelers’ Association met 
here over six years ago efforts were made to: 
effect a local organization, but the attempt 
was a failure, for lack of interest. But the 
convention of the State association that was 
held here some months ago put the right 
spirit into the jewelers, who had co-operated 
so handsomely in entertaining the convention 
delegates and their ladies, and this organiza- 
tion is the result. 

Beside partaking of an excellent menu and’ 
singing a number of popular songs, with 
Jeweler J. H. Senseing presiding at the 
piano, the assemblage was treated to a very 
interesting and enlightening address by the 
national president, who spoke of the advan- 
tages of co-operation in local organization: 
and of the further advantages of being con- 
nected with the State and national organiza- 
tions, and stressed the advantages of judi- 
cious advertising. Besides being a_ solid 
business meeting it proved a very delightful 
social affair. 

The following were present beside Na- 
tional President Brotherly: John J. Bowman, 
who presided, and Charles E. Bowman, of 
Ezra F. Bowman’s Sons; Charles Frailey, 
B. T. Hurst, C. B. Ness, Harry FE. Wolpert, 
representing S. Kurtz Zook, absent from 
Lancaster on business in New York, and’ 
Richard H. Smith, also with the Zook store; 
Iugene H. Keller and son, Eugene B. Kel- 
ler; William L. Rineer; Frank X. Schaller, 
representing W. W. Appel, of W. W. Appel 
& Son, absent in New York on _ business, 
who sent a good wish telegram; Abram: 
Kranich, of Kranich Bros.; Charles A. 
Snyder, Charles F. Skeen, Saul L. Solo- 
mon, Tell Nussbaum, A. W. Moyer, presi- 
dent of the Non-Retailing Co.; FE. A. Har- 
vey, of the Lancaster Clock Co.; Mrs. Mor- 
gan, of Elizabethtown; Philip Finger, who- 
gave several vocal selections ; J. H. Senseing, 
and A. M. Slade, local representative of 
THE JEWELERS’ CIRCULAR. 
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Earrings Made in Germany Permitted Free Entry 








Claim That Earrings Were Made from Ring and Pin Taken from United States 
Upheld by Appraisers 

















Judge Adamson, of the Board of United 
States General Appraisers, sitting at New 
York, has just handed down a decision which 
may prove of wide concern to the jewelry 
trade of the United States. This decision 
sustains a suit, brought against the United 
States by Mrs. Olga Dessin, of New York, 
to recover duty assessed on certain earrings 
brought from Germany. On entry through 
the customs duty was assessed on these ear- 
rings at the rate prescribed in the Tariff Act 
of 1922. Protest was lodged on the ground 
that the earrings were made in Germany 
from a ring and pin taken from the United 
States and that, therefore, they were entitled 
to free entry into this country as “American 
goods returned.” 


After reviewing the facts in this case at 
considerable length, Judge Adamson reaches 
the conclusion that the earrings should have 
been admitted into the country free from the 
payment of customs taxes. The reasons for 
arriving at this conclusion are of particular 
interest to the jewelry trade. They are set 
forth in Judge Adamson’s findings, which are 
reproduced in full below: 

“In this suit against the United States the 
importer seeks to recover the duty assessed 
on certain merchandise embraced in entry, 
No. 15,671,111, claiming all of said merchan- 
dise to be free of duty under paragraph 514, 
or paragraph 1695, or paragraph 1531 of the 
tariff act of 1922. 

“In referring the case to this board, the 
collector states: ‘Declaration was made as a 
returning resident and all personal articles 
taken from the United States, except certain 
earrings, passed free of duty. The earrings 
in question claimed to have been made from 
a ring and pin taken from the United States, 
did not constitute a repair, such as is pro- 
vided for in paragraph 1514 of the present 
tariff, article 345 of the customs regulations 
of 1915, and T. D. 33,890, but an article cre- 
ated and produced in a foreign country. The 
value thereof was therefore included in the 
value of the remaining articles purchased 
abroad. The $100 exemption provided for in 
paragraph 1635, was deducted from the ap- 
praised value of the goods purchased abroad, 
and upon the amount remaining, duty was 
computed at the appropriate rate provided 
for the goods imported in the present tariff.’ 

“On the hearing the importer was the only 
witness. She was a citizen of the United 
States, born here and went to Germany in 
the year 1922, remaining there one year and 
two months. Certain earrings mentioned 
were hought when she was here, not in that 
form, however. It was in the form of a 
brooch, which she carried to Germany and 
had changed, putting the stones into the ear- 
rings and the ring, without changing the 
stones, but using the same platinum that was 
in the brooch. She paid $9 for the change. 
There appears to be from the record and 
evidence no ground for recovery under the 
first paragraph cited, 1514, as the collector 
‘tates, all personal articles taken from the 
United States, except certain earrings, were 


passed free of duty. The earrings and ring 
cannot be exempted from duty under that 
paragraph. It is true they were manufac- 
tured from material carried from the United 
States, but they were manufactured in Ger- 
many. It was not even a case of repair. 
One piece of property is simply used and con- 
verted into the articles imported, so they can- 
not be exempt under that paragraph. 

“The next paragraph cited is paragraph 
1531, which provides for books, libraries, 
usual and reasonable furniture, and similar 
household effects of persons and families 
from foreign countries, if actually used 
abroad by them not less than one year. They 
cannot be exempted under that paragraph, 
because they do not come in the category of 
articles mentioned, neither do they appear to 
have been used abroad not less than one 
year. 

“The remaining question is, can they be 
exempt under paragraph 1695, ‘Wearing ap- 
parel, articles of personal adornment, toilet 
articles and similar personal effects of per- 
sons arriving in the United States; but this 
exemption shall include only such articles as 
were actually owned by them and in their 
possession abroad at the time of or prior to 
their departure from a foreign country, and 
as are necessary and appropriate for the 
wear and use of such persons, and are in- 
tended for such wear and use.’ That part 
of the paragraph. we understand, applies to 
all persons, regardless of citizenship, in any 
country. The proviso applies to residents of 
the United States returning from abroad and 
would exempt all wearing apparel, personal 
and household effects, taken by them out of 
the United States to a foreign country, upon 
their identity being established under appro- 
priate rules and regulations to be prescribed 
by the Secretary of the Treasury. 

“As the collector made no point as to the 
regulations, but states that he did exempt 
and pass free of duty all personal articles 
taken from the United States, except certain 
earrings. we presume all regulations were 
complied with. We think that the earrings 
and ring were articles of personal adornment 
provided for in paragraph 1695 and belonged 
to a person arriving in the United States, and 
under paragraph 1695 should have been ad- 
mitted free. The protest is sustained and the 
collector will reliquidate by refunding the 
duty taken on the earrings and ring. In all 
other respects the protest is overruled.” 








In an answer to the suit of Tiffany & Co., 
against the Spreckels estate, filed in the 
Superior Court, San Francisco, it is stated 
that the late John D. Spreckels, Jr., act in 
signing a document purporting to guarantee 
payment of $80,000, for a string of pearls, 
was to save his wife, Lydia West Spreckels, 
from the disgrace of arrest. Mrs. Spreckels 
“lost” the pearls, it is claimed, and the 
Tiffany house threatened her with arrest 
and prosecution on a charge of conspiring 
with Capt. William Barrett to defraud the 
jewelry concern. 
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LATEST CUSTOMS RULINGS 


Board of United States General Appraisers 
Hands Down Decisions on Imitation Jet 
Bead Bracelets, Necklaces and Beads, 
Imitation Jet Hatpins and 
Other Articles 


Rulings of more than ordinary interest 
have been handed down during the past week 
by both the Customs Division, Treasury De- 
partment, Washington, and the Board of 
United States General Appraisers, in New 
York. 

IMITATION JET BEAD BRACELETS 


In a communication, addressed to the 
United States Appraiser of Merchandise at 
San Francisco, Acting Assistant Secretary 
of the Treasury F. A. Birgfeld, holds that 
imitation jet bead bracelets are dutiable as 
jewelry at the rate of 80 per cent, ad valorem 
under Par. 1428, Act of 1922. The Treasury 
official refers to the practice at New York 
in classifying these bracelets as jewelry and 
holds that New York practice should be 
followed. 

NECKLACES AND BEADS 


Instructions, addressed by Acting Assistant 
Secretary F. A. Birgfeld to the Collector 
of Customs at Baltimore, fix the tariff 
classification of glass bead necklaces and 
beads in imitation of precious or semi-precious 
stones. Imitation light sapphire beads and 
imitation crystal rondels, imitation topaz 
beads, and imitation jade beads, are held by 
the Treasury official to be more specifically 
provided for in Par. 1403, Act of 1922, as 
“all other beads in imitation of precious or 
semi-precious stones, of all kinds and shapes, 
of whatever material composed, strung or 
loose, mounted or unmounted,” at the rate 
of 45 per cent. ad valorem. Glass bead . 
necklaces, not in imitation of precious or 
semi-precious stones, are held dutiable as 
jewelry at the rate of 80 per cent. ad 
valorem under Par. 1428, Act of 1922. 

IMITATION JET HATPINS 

Sustaining a protest of Rosenberg & Co., 
of New York, Judge Sullivan, of the Board 
of United States General Appraisers, re- 
duces the tariff rate on hatpins composed of 
glass or paste, colored black in imitation of 
jet. Duty was assessed on entry through the 
customs at the rate of 45 per cent. ad 
valorem under Par. 84, Act of 1913. Duty 
is fixed at 30 per cent. ad valorem under 
Par. 95, Act of 1913, as manufactures of 
glass or paste. 

MANDARIN CHAINS 

Overruling a protest of Kwong Yuen & 
Co., of New York, the Customs Board finds 
that so-called mandarin chains, composed of 
precious or semi-precious stones, imported 
as complete necklaces, without clasps, are 
dutiable as jewelry at 80 per cent. ad 
valorem under Par. 1428, Act of 1922. 
Claim for a reduced rate is denied by Judge 
Sullivan who writes the Board’s conclusions. 

BEADS 

The tariff rate on imported beads, loose or 
loosely strung, composed of jade or agate, 
is reduced in a decision by the Customs 
Board sustaining a protest of O. F. Roberts, 
of New York. The beads in question were 
taxed on entry at the rate of 45 per cent. 
ad valorem under Par. 1403, Act of 1922. 
Judge Sullivan fixes duty at 20 per cent. ad 
valorem under Par. 1429, Act of 1922. 
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71 Nassau Street New York Hercules Bead Cord 


A great time saver, simply slide the beads from 
the old etring on to ‘‘Hercules.’’ We will send 
you a detailed instruction sheet and sample post- 
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SUIT OVER TRADE-MARK 


\dolphe Schwob, Inc., Claim Their Slogan 
“Right with the Sun” Infringed by 
Mark “Sunrite” 


A suit alleging unfair competition and 
trade-mark infringement was filed in the 
supreme Court on Thursday by Adolphe 
Schwob, Inc., against Stephen R. Hoffman, 
doing business as the Hoffman Watch Co., 
at 2 W. 46th St. The suit involves the 
plaintiff’s trade mark “Right With the Sun,” 
and the defendant’s use of ‘“Sunrite.” 

The complaint drawn by Emil N. Zolla, as 
attorney for the plaintiff, alleges that it is 
in business at 45 Maiden Lane and has for 
years past been manufacturing watches, 
cases, dials, etc. It was incorporated May 
22, 1914, and has authority to manufacture, 
import, export and otherwise deal in watches 
or any parts of them and also in clocks, 
stones and jewelry of every description. 

The plaintiff alleges that in connection 
with its business it applied as a trade-mark 
to its goods, on March 21, 1921, in order 
to distinguish them from others, and to 
indicate that they came from the plaintiff, 
“a certain symbol comprising pictorial 
elements, but characterized principally by 
the slogan ‘Right With the Sun,’ forming 
a part of such trade-mark.” The plaintiff 
subsequently advertised this trade mark, “on 
an increasingly large scale, for which pur- 
pose it has spent and is now spending large 
sums of money to make the goods manu- 
factured and sold by it, and bearing its trade 
mark as aforesaid, known to and in demand 
by the trade and the purchasing public.” 

The complaint alleges further that the 
goods are of high quality and known to be 
so by the purchasing public and that the 
goods manufactured under this trade mark 
“have gone into’ interstate commerce 
throughout the United States and also into 
foreign commerce, and plaintiff proposes to 
continue its efforts to find an ever increas- 
ing market for the goods manufactured and 
sold by its trade mark.” It is alleged that 
the plaintiff has by use of this trade-mark, 
and the manner in which it has been adver- 
tised, built up a large and valuable business 
and good will. The plaintiff filed applica- 
tion for a registration of the trade mark 
in the U. S. Patent Office in 1921 and a 
certificate of registration was issued for 
“Right With the Sun” bearing date of July 
11, 1923, and No. 156,747. Its labels show 
that this trade-mark has been so registered. 
The plaintiff alleges that long subsequent 
to the date when it adopted the label as 
aforesaid for watches, cases, dials and other 
movements, or on Dec. 29, 1923, the de- 
fendant, knowing all the facts alleged in the 
complaint, and for the purpose of confusing 
the public and the trade, adopted an alleged 
trade-mark and advertising slogan compris- 
ing the symbol “Sunrite,” which the plaintiff 
alleges has “an essential idea identical with 
the idea comprised in the words ‘Right With 
the Sun.”’” For this reason the complaint 
alleges that its trade-mark has been in- 
fringed. The complaint states further : 

“That there has thus resulted great con- 
fusion in the trade and among the purchas- 
ing public, and great damage and loss to the 
Plaintiff, as well as large gains and profits 
to the defendant. That such gains and 
Profits accruing to the defendant, and the 
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damage and loss thus occasioned to the 
plaintiff are unascertainable at law. That 
the defendant has been notified of its afore- 
said acts of unfair competition and trade 
mark infringement, and warned to desist, but 
has failed to do so.” 

The plaintiff alleges that increasing 
damages will result unless an injunction is 
granted restraining the acts complained of. 
The plaintiff also asks an accounting of all 
profits made by the defendant as the result 
of the unfair competition, and that the court 
shall ascertain this sum and direct the de- 
fendant to pay treble the amount, with all 
costs of the action. 

An answer filed by the defendant through 
Anderson, Phillips & Moss, of 565 5th Ave., 
denies the allegation of the complaint that 
Hoffman is ’a resident of New York, and 
also denies all other allegations of the com- 
plaint. The answer is signed by Nathaniel 
Phillips as attorney because the defendant 
is not in the county of New York, who bases 
the answer on conversations with the de- 
fendant and information furnished by him. 








REACH THREE SCORE AND TEN 





Juergens & Andersen Co., Chicago, Cele- 
70th 
Founding of the Business 


brate Anniversary of the 


Cuicaco, Oct. 29.—The 70th anniversary 
of the establishment of its business is being 
celebrated this week by the Juergens & 
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joined the business under the firm name of 
Juergens & Andersen. The business was 
continued by Sebastian Andersen and Paul 
Juergens after the death of the senior 
Juergens. In 1885 Wm. F. Juergens and 
Wm. C. Andersen, sons of the founders, 
were admitted to the business and three years 
after its incorporation as the Juergens & An- 
dersen Co., in 1897, H. Paul Juergens became 
a member of the firm. In 1894 Sebastian 
Andersen died and Paul Juergens was 
elected president and served until his death 
in 1906. He was succeeded as president by 
Wm. C. Andersen, at which time Wm. 
Juergens was elected treasurer. Wm. C. 
Andersen died Sept. 11, 1919, and the present 
managers of the company are Wm. F. 
Juergens, H. Paul Juergens and Wm. 
Juergens, Jr., who was admitted to the busi- 
ness in 1921. , 

From the small beginning 70 years ago 
this business under the management of the 
two’ families has grown to be one of the 
largest and best known manufacturing 
jewelry concerns in the United States. 
Members of this organization have always 
been prominent in Chicago. 








An important work entitled “Metallurgy 
of Aluminum and Aluminium Alloys” is an- 
nounced by Henry Carey Baird & Co., pub- 
lishers of New York. The work has been 
prepared by Robert J. Anderson, the well- 
known metallurgical engineer and technical 
specialist on aluminium, who was formerly 
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OFFICE OF JUERGENS & ANDERSEN CO. DURING 


Andersen Co., and early Monday morning 
huge bouquets and baskets of floweis began 
io arrive from friends and employes. Other 
friends in Chicago and from every section 
of the country have called personally, or 
sent letters and telegrams of congratulations 
to the members of this organization. 

The business of the Juergens & Andersen 
Co, was established in a small room on Lake 
St., in October, 1854, by the grandfather and 
father of Wm. F. and H. Paul Juergens, 
present members of the firm. Just a few 
years later a relative of the Juergens family, 
Sebastian Andersen, arrived in Chicago and 





CELEBRATION OF SEVENTIETH ANNIVERSARY 


in charge of the aluminium investigations of 
the U. S. Bureau of Mines, and whose ex- 
perience covers many years in all branches 
of the industry. The new work will be a 
complete and thorough presentation of the 
metallurgy of aluminium covering the sub- 
ject fully from the mining of bauxite to the 
uses: and applications of the metal and its 
alloys. While it has been more the purpose 
of the author to produce a practical work, 
the theoretical aspects have not been neg- 
lected. The book will contain over 800 octavo 
pages and 297 illustrations, and will be ready 
early in January. The price will be $10 net. 
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The Bristol Seamless Hand Carved 


WEDDING RINGS 


Are the Choice of the Most Discriminating 


Our large stock on hand enables 
us to fill orders immediately 
(18K. White Gold and Green Gold 
Made in 4 14K. . re - 


{ Also in Platinum. 


To the Jobbing Trade Exclusively 


Bristol Seamless Ring Co. 


131 Liberty Street 
Phone Rector 5384 


New York 














| Special Mountings in 
Platinum or Gold. 
Wedding Rings Remodeled. 
Watch Case Repairing. 
Class Pins and Emblems. 
Mesh Bag Repairing. 

Old Gold and Silver Bought 
























An Unusual Repair Service for Jewelers 


So unusual that it will pay you to investigate. Several hun- 
dred other Jewelers are so well pleased that our 1923 busi- 
ness was 56% ahead of 1922, and from all indications this 
year will show an increase nearly as great over last. Send 
any kind of jewelry or case work, new or repairing: It will 
be returned to you promptly at prices that will allow you a 
fair profit. 


The Hardie Jewelry Company 
HOLLAND, MICH. 


Special Manufacturers for Retail Jewelers 
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Smelting and Refining Co. 
51 So. 3rd Street 
MINNEAPOLIS 





Solicits Gold, Platinum, 
Silver and Sweeps 







Quotes Gladly 
Remits Promptly 
Satisfies Invariably 








Send us your 







See eer eee ee Pee ee ee ye 
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Smelting & 
Refining Co. 
51 So. 3d St. Minneapolis 


quotation letter. 























AN OPTICAL 
PRIMER 


By C. H. Pixley and collaborators 





A primer invaluable to all beginners 
in their early studies and contains a 
vast amount of material of value to 
every practicing refractionist. 

Three hundred pages; cloth; illus- 
trated. 





SPYCO 





Price, $1.50 


monthly 





THE OPTICAL PUBLISHING CO. 
1] John Street :: 33 New York 
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INJUNCTION ISSUED 





i. Heller & Son, Inc., New York, Win 
Suit in Fight to Uphold Verneuil 
Patent on Synthetic Sapphires 


An injunction perpetually enjoining Meyer 
Koulish, 64 Nassau St., New York, from 
importing, making, selling, using, etc., 
synthetic sapphires made in infringement of 
Letters Patent 1,004,505 covering the much 
litigated Verneuil patent owned by L. Heller 
& Son, Inc., 358 Fifth Ave., was granted in 
the United States District Court, on Monday, 
Oct. 27. The injunction and the decree in 
this suit was entered with the consent of 
the defendants and followed the granting 
several weeks ago of similar restraining 
orders against C. Chaunard, 145 W. 45th 
St.. and G. A. Veeck, Inc., 320 Fifth Ave., 
all of New York. The issuing of these in- 
junctions brings to a close three equity suits 
instituted last July against the above named 
defendants by the Heller concern who 
charged in their suits infringement of Letters 
Patent No, 1,004,505. 

The Koulish case is particularly interest- 
ing from the standpoint that Mr. Koulish 
employed George Polhemus, who represents 
a number of other concerns in the jewelry 
trade against whom actions have been 
brought by the Heller firm, to defend him. 
In connection with this defense, Mr. Pol- 
hemus made a trip abroad for the purpose 
of discovering matter which would invalidate 
the Verneuil patent and upon his return to 
this country after having visited France and 
Germany and consulting with many manu- 
facturers, cutters and dealers, an answer 
was filed in the Koulish case, supported by 
an affidavit signed by Mr. Polhemus. In 
this affidavit he set forth what had been told 
him by many of the persons and firms which 
he consulted in France and Germany. The 
answer set up the defense that the Verneuil 
patent is invalid because of the facts which 
Mr. Polhemus claimed to have discovered 
abroad and because of other reasons such as 
are usually alleged in a patent suit. 

Despite this fact and the fact that Mr. 
Koulish had filed an answer predicated to 
a great extent upon that trip, Mr. Koulish 
consented to a final decree and the injunc- 
tion, 

In speaking to a JEWELERS’ CIRCULAR re- 
porter Daniel L. Morris, 2 Rector St., who 
has had direct charge of the conduct of 
these cases on behalf of Ramsay Hoguet, of 
2 Rector St., attorney for the Heller firm, 
said: 

“This Koulish case is particularly interest- 
ing. We have filed a great many suits 
against infringers of this Verneuil patent 
but usually the defendants consented to a 
decree before filing an answer. Koulish, 
however, went to the trouble and expense 
of sending his attorney abroad in an attempt 
to discover some matter which would in 
some way invalidate the patent. An answer 
was filed after the attorney returned to this 
country and was supported by an affidavit 
from the attorney in which he stated in sub- 
Stance the matters which he had discussed 
abroad with the various manufacturers, 
dealers and cutters. In spite of the expense 
of the trip abroad, and no doubt it was ex- 
pensive, since the attorney seems to have 
traveled all over France and Germany, and 
of the trouble of preparing and filing an 
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answer, Mr. Koulish proposed to L. Heller 
& Son, Inc., a settlement of the case, con- 
senting to an entry of a decree and the 
issuance of an injunction against him, his 
associates, agents, etc., from directly or in- 
directly, making or using or selling, adver- 
tising or offering for sale synthetic sapphires 
embodying the inventions, improvements or 
discoveries of any of the claims of the 
Verneuil patent or from otherwise infring- 
ing or contributing to the infringement of 
the claims. 

“The patent was originally held to be valid 
by Judge Hough, of the Circuit Court of 
Appeals who heard the case in the District 
Court. It seems that the opponents of this 
Verneuil patent have made every effort to 
prove it invalid and this trip abroad was 
apparently the last straw. Since it has 
failed, I have no doubt that it will be but a 
short time before the jewelry trade will ac- 
knowledge that after all Judge Hough was 
correct, and will give the Verneuil patent 
the respect to which it is entitled.” 

There are several suits pending in the 
Supreme Court of this State brought by L. 
Heller & Son, Inc., against licensees for 
the breach of their license agreements and in 
some of these suits the defendants are repre- 
sented by Mr. Polhemus, while L. Heller & 
Son, Inc., are represented by John Schulman, 
of the firm of Hays, St. John & Buckley, 
43 Exchange Place, New York. 








CREDITORS START ACTION 





Robert L. Coates Appointed Receiver for 
Provident Loan Society of Phila- 


delphia, Pa. 


PHILADELPHIA, Pa., Nov. 1.—There is 
general commendation among the creditors 
and the trade generally of the appointment 
of Robert L. Coates, long associated with 
L. P. White, as receiver for the bankrupt 
Provident Loan Society, but those attempting 
to untangle the affairs of the concern, fear 
that as receiver he will have a tough job. 
The list of creditors is growing daily and 
charges are made openly that some of the 
circumstances of the failure are suspicious 
to say the least. One firm of lawyers alone 
has filed claims in behalf of 27 creditors, 22 
of them New York firms, and there are many 
other creditors already listed, including a 
number of Philadelphia concerns, one of 
which has a claim of $3,000 for watches sup- 
plied, while one well-known Sansom St. 
diamond dealer has a claim almost as large. 

Already the liabilities show an aggregate 
of about $60,000, while it is estimated 
roughly that the assets will not amount to 
more than $10,000 if they reach that figure. 

Charges intimating a fraudulent transfer 
of assets and that those at the head of the 
concern made heavy purchases with intent to 
defraud creditors are made in a complaint 
made to the U. S. District Court here by 
William C. Boyer, vice-president of the 
Music Master Corp., one of the creditors. 
Mr. Boyer in his complaint asking for a 
special referee, avers that several days before 
the bankruptcy proceedings were instituted 
a number of truck loads of the stock were 
taken from the store of the concern at 21 N. 
11th St. and transferred to a “certain place” 
in Philadelphia and that this was done with 
the full knowledge of those in the concern. 
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He ‘charges that the place where the goods 
were transferred is known and is under the 
watch of private detectives engaged by cer- 
tain of the creditors whose suspicions had 
been aroused by the heavy purchases made 
by the Provident Loan Society, which were 
regarded by those in interest as being too 
heavy for an ordinary pawnbroker’s store. 

At the request of Mr. Boyer, the court has 
appointed Walter E. Douglass as a special 
referee in the case. 

The Provident Loan Society was conducted 
for many years by Samuel Dresner, who 
enjoyed a good reputation in the trade and 
had a high rating in commercial agency re- 


ports. At his death it was taken over by 
his brother, who married Mr. Dresner’s 
widow. 








ROBBERS AT WORK 





Cut Hole Through a Wall, Drill Safe in 
Store of New York Jeweler and Escape 
with Jewelry and Money 


3y cutting a hole through the wall a band 
of yeggs were able to gain entrance to the 
jewelry store of G. J. Horvath, 1568 Second 
Ave., New York, sometime between Wednes- 
day night and early Thursday morning and 
after ripping open the safe, stole jewelry and 
watches worth about $1,000 and $105 in 
cash. The thieves were daring and ap- 
parently worked for several hours in full 
view of pedestrians passinz the store which 
is in a thickly populated section of the city. 

Mr. Horvath, who is president of the New 
York Watchmakers’ Society, closed his store 
at the usual hour on Wednesday night and 
on Thursday morning when he came into 
the place discovered the safe, which is in 
front of the store, knocked over and the 
show case and work bench standing in 
different parts of the establishment. Upon 
investigation he found that a wall separating 
the rear of the store from a hall in the tene- 
ment house in which the jeweler’s place is 
located had been broken through. This 
operation it is believed took sometime to 
complete but despite this fact no one in the 
house apparently heard the men at work. 

The jeweler always has a light in the 
store after closing hours and his windows 
are so arranged that people passing the place 
have a full view of the interior of the store. 
Nevertheless the thieves moved a huge safe 
away from the wall, turned it on its back 
and then drilled it, using the power from 
one of the electric light sockets. After com- 
pleting the drilling, the “yeggs” used sec- 
tional “jimmies,” better known as “can 
openers,” and with these pried off the front 
door of the safe. Before starting the job the 
burglars removed a work bench from near 
the safe to another part of the store while 
the big show case was also moved. 

The thieves took a large assortment of 
jewelry and also carried off a number of 
watches which had been left with Mr. Hor- 
vath for repairs. The proprietor told a 
JEWELERS’ CrekCULAR reporter that his loss 
was not insured. 





Milton Shalowitz, of Chicago, was held 
up and robbed last Thursday by two bandits 
who took a grip containing several hundred 
dollars worth of watch materials. The rob- 
bery took place in front of his home. 
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Salesmen Wanted 








A Great Opportunity for 
Capable Young Men 








A Well-known Mounted and Loose 
Goods House has openings for several 
young salesmen who possess intelli- 
gence, initiative and common sense. 


They will receive adequate compen- 
sation and fine chance to show what 
is in them. 


Address 
“PROGRESSIVE 1006” 


Care of The Jewelers’ Circular 
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{TH OF CHARLES WILLIAMS 





.iely Known Salesman and Vice President 
of L. W. Hraba Co. Dies Suddenly 


of Pneumonia 


embers of the jewelry trade throughout 
the entire country were grieved to hear on 
Monday of the sudden death of Charles 
Williams, one of the best-known traveling 
salesmen in the jewelry trade and vice-presi- 
dent of the house of Louis W. Hraba Co., 
manufacturers of fine leather goods and nov- 
eltics, 29 E. 19th St., New York. 

Mr. Williams returned Friday from a 
western trip feeling in bad shape, and pneu- 
monia set in and he passed away suddenly 
Saturday night at his home, 42 W. 72nd St., 
New York. The funeral services were held 
yesterday (Tuesday, Nov. 4) at the home 
of his father-in-law, 107 3rd St., Newark, at 
2:30 P. M. 

Charles Williams was one of the most up- 
standing and prominent of the many salesmen 
who travel in the jewelry industry. He had 
devoted his entire career to this trade and 
was widely and personally known to all the 
leading jewelers of the west and far west, 
as well as to a large contingent in New York 
city and vicinity. Born in Michigan about 
50 years ago, he came to New York as a boy, 
and in the late 80’s entered the employment 
of the Gorham Mfg. Co. He rapidly rose to 
the position of salesman and covered the 
western trade for this silversmith house for 
a great many years. About 17 years ago, he 
joined forces with the Louis W. Hraba Co., 
and visited practically the same territory and 
the same people for this concern, of which he 
was a director and vice-president. 

Mr. Williams was a man of refinement, 
education and pleasing personality and was 
typical of the highest type of salesmen that 
our industry has produced. He was highly 
regarded and deeply respected by friends and 
customers alike, to all of whom his death 
comes as a distinct personal loss. His widow, 
who was Miss Mary Denny, the daughter of 
J. W. Denny, of Newark, survives. They 
had no children. 

Deceased devoted his life entirely to his 
family and to his work and was a member 
of but few clubs and societies, except among 
the traveling fraternities. He was prominent 
in the Brotherhood of Traveling Jewelers 
and would probably have been the next vice- 
president of that organization had he lived 
until next year. 








DEATH OF C. M. WISEMAN 


Prominent Louisville Retailer Passes Away 
After a Long Illness 
LouisvitteE, Ky., Oct. 31.—Charles M. 


Wiseman, 75 years of age, for many years 
a prominent retail jeweler of Louisville, 
head of the house of C. M. Wiseman & 
Son, jewelers and optometrists, and also head 
of the Kentucky Optical Co., jobbers and 
manufacturers, died on Oct. 29, after a long 
illness. A son, Carl M. Wiseman, is presi- 
dent of the Southern Optical Co., one of 
the big establishments of Louisville. 

Just recently a sale was advertised of the 
Wiseman jewelry stock, it being announced 
that the store was closing. out its stock to 
quit, after nearly 40 years business in Loui: - 
ville, 
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Mr. Wiseman was a _ native of Illinois, 
coming to this State when still a young 
man. 

The widow, another son, Arthur Wiseman, 
of Cincinnati, and a daughter, Mrs. Gilbert 
3urnett, Louisville, survive. Another 
daughter, Mrs, Charlotte Porter, died about 
a year ago. 








CLAIM TO BE SOLVENT 





William Birmingham & Co., Philadelphia, 
Fight Bankruptcy Petition Filed 
by Employes 


PHILADELPHIA, Pa., Nov. 1.—Intimations 
that the petition in bankruptcy filed recently 
against William Birmingham & Co., Inc., 
manufacturers of optical goods and jewelry 
boxes here, by three former employes, who 
alleged unpaid wages, savors of a conspiracy 
against the corporation are contained in a 
formal answer filed in the United States Dis- 
trict Court by Frank B. Warren, president of 
the concern. In his answer Mr. Warren 
denies that any salary whatsoever is owed 
by the concern to Philip S. Sockett, John 
H. Blair and Howard Flicht for services 
from last Jan. 1 to last June 1 and avers 
under oath that they were paid in full for 
all work they had done during that period. 
He admits that the concern owes $20 each 
to Licht and Blair for their services from 
Oct. 6 to Oct 11 but denies that any more 
at all is owed to Sockett. 

Mr. Warren denies the contention of the 
plaintiffs that the concern is insolvent and 
states that its assets are fully $196,000, while 
the liabilities are $130,000. He asks for the 
dismissal of the bankruptcy petition as it 
is without sufficient reason. 

Mr. Warren further explains the present 
position of the concern and says that for 
business reasons it is now under a receiver- 
ship. It appears that on last Oct. 16, 
Schultze Bros., of Philadelphia, petitioned 
the Federal Court for the appointment of a 
receiver for the Birmingham concern _ be- 
cause of a tangle in its financial affairs which 
it was stated could undoubtedly be straight- 
ened out under a friendly receivership, while 
if bankruptcy proceedings were resorted to, 
the interests of creditors, firm, employes and 
all others concerned would suffer. The firm 
agreed to the receivership, stating that its 
views were in accord with those of the 
Schultze firm and that while its assets were 
$66,000 over its liabilities it would be diffi- 
cult to realize on them to the full extent on 
short notice. Schultze Bros. and the 
sirmingham firm appeared before the court 
on the same day and the receivership was 
granted, Augustus I Wood being appointed 
receiver with a bond of $20,000. 

Since then the affairs of the concern have 
been carried on under the receiver with no 
change in the management or staff and it is 
stated by representatives of the receiver that 
there is every indication that the financial 
affairs of the business will be straightened 
out soon to the satisfaction of everybody 
concerned, 








Ernest B. Leurs is now associated with the 
Arcade Gem Shop, Los Angeles, Cal., as 
manager. He recently left Tulsa, Okla., 
where he was formerly with Harry Heil- 
bron, and Morris Wasserman. 
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NO ARRESTS MADE 


Philadelphia Police Fail to Find Thieves 
Who Are Reported to Have Robbed 
Representative of New York 
and Newark Concerns 

PHILADELPHIA, Pa., Nov. 1.—The four de- 
tectives assigned by the Department of Pub- 
lic Safety to the robbery of jewelry from 
S. E. Dickson, Philadelphia agent for J. R. 
Wood & Sons, New York, in which spiritual- 
ism and some other things figured, have 
made no pregress in determining the identity 
of the thieves. The one suspect arrested 
last week was freed almost at once, as‘he 
proved that he had no possible connection 
with the case. 

The police also have dropped further com- 
munication with the spiritualistic medium 
who figured in the early investigation of 
the case because she had warned Mr. Dick- 
son of a coming loss. Her “tip” that the 
thieves were on their way to New York and 
could be captured in that city proved alto- 
gether valueless. Meantime, the detectives 
as well as private agents working on the case, 
are looking into some circumstances of the 
robbery, which, they are frank to say, are 
peculiar and hint that there may be surpris- 
ing developments soon. 








Some interesting and startling develop- 
ments have been brought to light, since S. E. 
Dickson, Philadelphia representative for J. 
R. Wood & Sons, New York, reported to 
the Quaker City police on Oct. 24 that he 
had been robbed of his auto and two sample 
cases filled with jewelry worth $25,000. 
Dickson, it has been learned, was not the 
exclusive representative of the Wood con- 
cern, but also carried samples for the Arch 
Crown Mfg. Co., Newark, N. J.; the Go- 
Rite Watch Co., 9 Maiden Lane, and Stein- 
Windt, 64 Fulton St., both of New York. 
J. R. Wood & Sons have now recovered 
about $18,000 in jewelry which Dickson car- 
ried for them and their loss on Monday to- 
taled only about $2,000. 

The Arch Crown Mfg. Co. is the biggest 
loser in this reported robbery, this concern’s 
loss totaling about $10,000, which, they say, 
is fully covered by insurance. Stein & 
Windt report that they lost a complete sam- 
ple line worth between $3,000 and $4,000, 
which is insured. The loss of the Go-Rite 
Watch Co. amounted to between $600 and 
$700, which is not insured. 

Shortly after the report of the robbery 
was made, J. R. Wood & Sons sent a repre- 
sentative to Philadelphia, where he learned 
that Dickson had left the bulk of the con- 
cern’s samples, consisting of wedding and 
signet rings, cuff links and mountings, in 
the safe in his office, before going out. A 
hurried inventory showed that Dickson had 
only taken about $2,000 worth of the samples 
with him, which he claims were stolen with 
his automobile. The jewelry belonging to 
the Wood concern still remaining in the safe 
was claimed by the firm and since last week, 
Dickson has returned several other pieces of 
jewelry owned by the New York house. 

Up to the time the robbery was reported 


_J. R. Wood & Sons believed that Dickson 


was representing them exclusively and con- 
sequently were surprised to learn for the 
first time last week that he also carried the 
lines of the three other previously mentioned 


concerns. 
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Hf{amilton are 

spending a week in New York city and vi- 

cinity. 
William F. 


Co., is on an extended western trip for that 


Mr. and Mrs. Ralph S. 


Kilkenny, of The Strathmore 


concern, 

Dudley Ward, of Ward & Ochs, returned 
the past week from a recreation trip to the 
Sermudas. 

Frank R. Budlong, of Wm. C. Greene Co., 
has returned from an automobile trip with 
his family to Vermont. 

Gregory Kirchbaum, of L. 
Co., visited the firm’s trade in 
and vicinity the past week. 

Jerome M. Fitzgerald was chief marshal 
of the big automobile parade of the Demo- 
cratic party here Thursday night. 

Frank Kelley, representing the Manufac- 
turing Jewelers’ Board of Trade, was in 
New York and vicinity the past week. 

L. J. Roehr, of the Bassett Jewelry Co., 
who has been suffering from an outbreak of 
dogwood poisoning, is able to be about again. 

Joseph F. president of the J. R. 
lfeeley Co., Inc., Demo 
cratic ticket for the District 
of this city. 

J. Robert Sweet, of the Providence office 
of the National Jewelers’ Board of Trade, 
made a business visit to Boston and vicinity 
the past week. 

Ernest H. Lohnrmann Co., hub cutters and 
die sinkers, have taken a lease of the shop 
occupied by them on the fourth floor at 137 
Weybosset St. for nine years. 

At the annual convention of the National 
Council of Catholic Men held at Washington, 
1). C., on Thursday, Joseph M. Tully, of 
this city, was elected secretary. 

The will of the late Mrs. Ada Poynton was 
proved in the Municipal Court on Tuesday 
and her husband, Carlton J. Poynton, was 
appointed executor ; bond, $6,000. 

According to the custodian’s inventory of 
the estate of the late Israel Silverman filed 
in the Municipal Court on Tuesday, the per- 
sonal property is valued at $20,246.44. 

Harold R. Turner, superintendent for 
Goodwin & Gregory, was elected president of 
the Washington Park Yacht Club at the 
annual meeting last Wednesday evening. 

Raphael Vicario, who is vice-president of 
the Italo American Club, was a member of 
the committee for the annual ball held at 
Rhodes-on-the-Pawtuxet, Thursday evening. 

The home of Frederick D. Carr, of the 


Kirchbaum & 
New York 


Feeley, 
is a candidate on the 
l‘irst Assembly 


Ostby & Barton Co., was broken into last 
Sunday night, but the intruders were appar- 
ently frightened away, as nothing was 
missing. 


The regular monthly meeting of the direc- 
tors of the Manufacturing Jewelers’ Board 
of Trade will be held at the Turks Head 
Club on Friday, Nov. 21, following a club 
luncheon. 

The annual meeting of the Rhode Island 
Society of Optometry will be held on Mon- 
day evening, Nov. 10, when officers for the 


ensuing year will be elected and plans dis- 
cussed for the coming Winter. 

E. Fred Gottschalk, with Harvey & Otis, 
was elected Great Keeper of Wampum of the 
Great Tribe of Rhode Island, Improved 
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Order of Red Men, at the annual convention 
held last Wednesday, at Westerly. 

At the 32nd annual’ meeting of the Provi- 
dence Society for Organizing Charity, on 
Thursday, Henry D. Sharpe was elected 
president, and Arthur Henius and Harold W. 
Ostby members of the Board of Directors. 

At the annual meeting of Providence 
Chapter of the American Red Cross held 
Wednesday afternoon, Walter I. Callender 
was elected vice-president and Arthur Henius 
and William A. Viall, members of the board 
of directors. 

The case of L. Krichbaum & Co. 
George Clements was heard before Judge 
Rueckert in the civil session of the Sixth 
[istrict Court on Wednesday. This is a 
case in assumpsit and on motion judgment 
for plaintiff for $22.25 and costs was entered. 

Archibald Silverman, of Silverman Bros., 
of this city, will be one of the guests at the 
home of Adolph Lewishon, the New York 
magnate, in New York, on Sunday, 

when a conference is scheduled to 


against 


copper 
Nov. 9, 


discuss the critical condition of the Jews in 
[Surope. 
The Bell Products Co. has been incor 


porated under the laws of Rhode Island to 
deal in metal specialties in Providence, the 
capital stock being 450 shares of comnimn 
stock without par value. The incorporators 


are Stowell 3. Sherman, James Tilling 
hast and Joseph A. Green. 

The equity case of T. Clyde Foster, et al, 
against Everett I. Rogers, et al, was on the 


calendar of the Superior Court before 
Presiding Justice Tanner, on Wednesday. In 
this cause a decree of revivor was entered 
against the estate of the late Harry Fulford 
and executors of will. 

Mays Mfg. Co., Inc., of Providence, capi- 
talized at $30,000, for the purpose of dealing 
specialties and machinery, was 
granted a charter Wednesday under the laws 
of Rhode Island. The incorporators are 
Harry M. Mays, of Warwick; W. Clarke, 
S. Mays, of Cranston and A. Truman Patter- 
son, of East Providence. 

At a meeting of about 150 representatives 
from various communities of Rhode Island 
and Connecticut, held at New London, last 
Sunday, Archibald Silverman, of Silverman 


in metal 


sros., was re-elected president of the South 
ern New England region for Keren Haye- 
sod. Mrs. Silverman was elected a member 


Keren Hayesod 
rebuilding of 


of the executive committee. 
is a fund created for the 
Palestine. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Mr. Daughaday and Mrs 
Mohrmand, of Davis Co., Chicago; Mr. 
Herz and Miss Hill, of Mandel Bros. Inc.. 
Chicago; Mr. McDermott, of Frank & Seder, 
Pittsburgh, Pa.; M. I. Goldstein, of San 
Francisco, Cal.; Miss Lenzenhuber, of J. N. 
Adam & Co., Buffalo, N. Y.: Miss Webb, of 
Hillman’s, Inc., Chicago. 

Mr. and Mrs. William H. Whipp quietly 
observed the 50th anniversary of their mar 
riage with an informal gathering of relatives 
and friends at their home, 497 Potter Ave., 
Wednesday evening. Mr. Whipp, now re- 
tired, was employed by the Gorham Mfg. Co. 
for more than 50 years and is a member of 
many Masonic organizations in this State. 
The evening was devoted to quiet rejoicing, 
the couple receiving the congratulations and 
gifts of many friends. 
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Jerome M. Fitzgerald, owner of the Fitz- 
gerald building and a son of the late Michael 
litzgerald, for many years one of Provi- 
dence’s leading manufacturing jewelers, 
sketched “The Evolution of Jewelry,” on 
Tuesday afternoon, at the weekly meeting oi 
the Handicraft Club, in the clubhouse, on 
Benedict St. He divided his subject into 
four fields—that of old silver, modern silver, 
jewelry and precious stones. New England, 
declared the speaker, claims some of the most 
interesting pages in the history of silver- 
smithing and jewelry production, with such 
names as Paul Revere and Jabez Gorham 
among the pioneer workers and designers in 
the former. In jewelry the change from the 
use of gold to platinum was discussed with the 
necessities of the different types of crafts- 
manship needed in each field. The talk was 
closed with a brief explanation of the various 
qualities of precious stones, and the tests ap- 
plied by jewelers to prove their value. 

Among the subscribers to the $150,000 fund 
for the benefit of the Providence Boys’ Club, 
in addition to those announced by Tue 
JEWELERS’ CIRCULAR last week, are the fol 
lowing: The Shepard Co., $1,000; Russell 
Grinnell, $750; Westcott, Slade & Balcom, 
$100; Brier Mfg. Co., $100; Mrs. Frank W. 
\latteson, $100; Tilden-Thurber Corp., $100; 
Browning-King Co., $50; employes of S. S. 
Kresge Co., $35.45; William C. Dart, $25; 
Samuel Olevson, $25; Edmond H. Parsons, 
$25; A. Tingley Wall, $25; Blazar Bros., 
$25; Max Gertsacov, $25; Arthur L. Young, 
$25; Joseph B. Leeman, $25; Jules P. Gold- 
stein Co., $20; Samuel B. Levy, $15; W. T. 
Grant Co., $15; Miss H. Ostby, $15; Robert 
Ik. Budlong, $15; Edgar M. Docherty, $15; 
Howard N. Knight, $15; Raymond FE. Ostby, 
$10; William G. Lind, $10; Ellis W. Mac- 
Allister, $10; Mrs. William A. Viall, $10: 
H. Nordlinger’s Sons, Inc., $10; Samuel 
Kaplan, $10; Mrs. Russell Grinnell, $10; 
James C. Doran & Sons, Inc., $10; William 
G. Thurber, $10; C. J. Astle, $5; Dean 
Thresher, $5; Holbrook Raw Hide Co., $50; 
Young, Leonard & Harrall Co., $25. 

At the third annual communication of 
Roosevelt Lodge: No. 43, at Freemasons’ 
Hfall on Monday, Edgar M. Docherty, secre- 
tary and treasurer of the William C. Greene 
(o., and president of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
\ssociation, was installed as Worshipful 
Master, succeeding William S. Greene, of 
the manufacturing jewelry concern of 
Rk. A. & W. S. Greene. The handsome gold 
and enamelled Past Master’s jewel that was 
presented to Mr. Greene was designed and 


executed by Trons & Russell Co. — Later 
Mr. Greene was installed as Chaplain. 
Kdward M. Wheeler, manager of the 


office of the 
Trade, was re-elected 


National Jewelers 
secretary, 


Providence 
Board of 


and Raphael Vicario, formerly of the Rex 
Mfg. Co. was elected Junior Warden 
\ugustus F. Rose, director of the jewelry 


and silversmithing department of the Rhode 
Island School of Design, who is Sixth 
Histrict Deputy Grand Master, and Harold 
I. McAusland, with Callender, McAusland & 
Troup Co. (The Boston Store), who is 4 
Past Master of Overseas Lodge, officiated 
as tellers. Others present at the banquet 
which followed the business session included 


Past Grand Master Norris G. Abbott, 
of the Rhode Island Tool Co., Deputy 


Grand Master of Masons in Rhode Island: 
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foward Knight, of the Lovermore & Knight 

o.; Frank R. Budlong, of the Wm. C. 

ireene Co.; William H. Mason, of THE 

~WELERS’ CIRCULAR; Lorenzo Van Allen, of 
an Allen & Co.; Randolph A. Greene, of 

A. & W. S. Greene; Howard F. Barker, 

i the Belcher & Loomis Co.; Benjamin 
‘rier, of the Brier Mfg. Co.; Archibald 
silverman, of Silverman Bros., and Syivester 

3udlong. 

Ellis W. MacAllister, secretary of the 
Irons & Russell Co. of this city, has just 
returned from an enjoyable fortnight’s fish- 
ing and hunting trip at his camp down in 
\Jaine. 

Members of the manufacturing jewelry 
kindred industries were prominent in 
local Masonic gatherings the past week, 
several being elected or appointed to im- 
portant offices. A number from this city 
and the Attleboros, who are members of the 
Knights Templar, attended the annual con- 
clave of the Grand Commandery of Massa- 
chusetts and Rhode Island which was held 
at the Masonic Temple, Boston on Thursday. 
Among those present were: Clarence M. 
Dunbar, treasurer of Cook-Dunbar-Smith 
Co.; Norris G., Abbott, treasurer of the 
Rhode Island Tool Co.; Adelbert E. Place, 
vice-president of the Oscar E. Place & Sons 
Co.; Robert I. Durfee, with the Gorham 
Mfg. Co., and Edward M. Wheeler, manager 
of the Providence office of the National 
jewelers Board of Trade, all of this city, 
and George H. Sykes, of Sykes & Strand- 
berg, of Attleboro. Mr. Dunbar was elected 
Deputy Grand Commander, being the 
second in rank in the Grand Commandery. 
Norris G. Abbott was elected Grand Cap- 
tain General and is one of the most promi- 
nent members of the Masonic fraternity in 
New England. Both Mr. Dunbar and Mr. 
Abbott’s elections were advancements in the 
line of office, but a third representative of 
the jewelry and kindred industries to be 
honored at the conclave was Adelbert E. 
Place, who was appointed by the Grand 
Commander Asa C. Jewett, to the office of 
Deputy Inspector Instructor. 
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I'red Dietz is a member of the committee 
that has been named by North Attleboro 
Lodge of Elks to have charge of the annual 
memorial services to be held in December. 

Announcement was made the past week of 
a third bus line, which will be operated be- 
tween here and Providence, to be in charge 
of Joseph Toner, and to give hourly service 
between the two places. 

Mrs. Ellen Riley died early last Monday 
morning at her home on N. Washington St. 
at the age of 80 years, after an illness of sev- 
eral months. She is survived by her hus- 
band, William H. Riley, and son, Alton H. 
Riley, of Riley & French. 

The employes of the Evans Case Co. held 
a Hallowe’en barn dance last Thursday eve- 
ning in Red Men’s Hall. Music was fur- 
nished by Farmer Greene’s Rube Band from 
Meadowbrook. Elaborate decorations were 
furnished and a generally good time enjoyed. 

A delightful dinner party was held last 
Tuesday evening at the Wolf Tavern by the 
young women composing the office force at 
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the Webster Co.’s factory. After the dinner, 
whist was enjoyed and prizes were awarded 
to Miss Emily McAlpine, Miss Hilda White- 
hill and Mrs. Joseph Jette. 











TRADE CONDITIONS 


While there has been some improvement in busi- 
ness during October, trade cannot be termed brisk 
by any stretch of the imagination, according to a 
majority of Buffalo’s retail jewelers. In the first 
place the weather has been too Summer-like to turn 
anyone’s thoughts to gift purchases for Christmas. 
Then the turmoil of an election campaign with its 
hesitancy on the part of large industrial organiza- 
tions, has produced somewhat of a depression which 
is expected to be dissipated now that the returns 
are known. Sales of diamonds have been only fair, 
with a few larger pieces swelling the store receipts 
and compensating for the loss of trade in the lower 
priced lines. Wrist watches, in white gold and 
platinum are moving steadily, if slowly, and jewel- 
ers in general anticipate a good business in them 
in December. Some jewelers who have counseled 
their patrons to make deposits on articles for gift 
have assured themselves of a nice future 

have lessened the last minute rush 

always featured the holidays. 


purchases 
trade and 
which has 





The following retail jewelers from nearby 
points called on the jobbing trade last week: 
A. A. Aseel, Tupper Lake, Mrs. George 
Engel, ‘ Springville, and C. E. Baldwin, 
Jamestown. 

Alfred E. Heerdt, 
Dickinson, Inc., and for years player man- 
ager of the Germans, one of the greatest 
basketball teams in the country, has ac- 
cepted the presidency of the 106th F. A. 

3asketball League. 

The following retail jewelers from out of 
town called on the jobbing trade last week: 


R. A. Smith, Barker; Clark Hussey and C. 
G. Bushnell, Gowanda; Miss E. Wagner, 
Niagara Falls; George Engel, Springville, 


and R. S. Mills, Akron. 

Mrs. Henry Wise, of 517 William St., has 
just returned from a trip to New York city 
and Baltimore, Md., in which she combined 
business with pleasure and called on several 
firms while in New York for Fall buying. 
She is a member of the retail jewelers’ asso- 
ciation, 

Arthur A. Bock, who was formerly in 
charge of the clock department of Bam- 
herger’s department store in Newark, 
N. J., and prior to that time engaged in 


the retail jewelry business in Elizabeth, 
N. J., has joined the T. C. Tanke organiza- 
tion as manager of the watch repairing 


department. 

C. G. Bushnell, Gowanda jeweler, spent an 
anxious night on Oct. 29, when a $500,000 
fire destroyed several blocks in the business 
section of that town. Mr. Bushnell’s store 
was directly opposite the fire-swept section 
and it was necessary to keep canvass across 
the windows and water playing on it to 
prevent the heat from breaking the windows. 


Mrs. Charles T. Evans, wife of the 
treasurer of the A. N. R. J. A., returned 
Monday from Chicago and Utica, where as 
president of the Buffalo Zonta Club, she 
made addresses. Mrs. Evans spoke at the 
organization meeting of the Chicago Zonta 
Club on Oct. 29 and before the Eastern 
District Zontians at Utica on Nov. 1. This 


organization is composed of business women. 
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treasurer of T. & E. 





The Attleboro Engine Turning Co. is in- 
creasing its force and facilities at its plant in 
the Hayward building. 

Joseph Pistolese received a severe lacera- 
tion on his hand Tuesday morning while at 
work in the shipping room of the C. H 
Eden Co. Three stitches were taken to close 
the incision. 

Fire from an undetermined cause in the 
one-story building of the Attleboro Refining 
Co. ate its way through the roof and burst 
out in a cupola with spectacular effect early 
last Monday morning. The fire was quickly 
extinguished and the damage was slight and 
work proceeded as usual. 

At least a four-team and possibly a six- 
team circuit, to be known as the Attleboro 
Basket Ball League, is being formed. Al- 
ready teams representing the Balfour Co., 
the Simmons Co., the Watson Co. and Com- 
pany I have joined, and the Bay State Op- 
tical and the Mossberg Co. are interested 
and may join. 

One factory in Attleboro, running a night 
and day shift, has found it necessary to seek 
greater floor space in another building and 
has orders on hand sufficient to keep day and 
night forces at work up to the first of the 
new year, with prospects of greater expan- 
sion thereafter. It is the Larson Tool & 
Stamping Co., Olive St. 

The death of five valuable hunting dogs, 
owned by Albert G. Saart, Frank Sweet and 
Frederick Wilmarth, has caused an investi- 
gation by State veterinary experts to deter- 
mine, if possible, the cause of the disease of 
the animals, which were valued at over 
$1,000. The dogs contracted a form of dis- 
temper while being shown in New eae 
shire at a dog show recently. 

The Highland Country Club was the scene 
of a gay Hallowe’en party last Saturday eve- 
ning, when the day’s activities that consisted 
of a handicap golf tournament in the after- 
noon and bridge in the evening closed with 
the annual event. Costumes, novelties, deco- 
rations and music were among the features. 
Among those in charge were Mr. and Mrs. 
Lawrence E. Baer, Mr. and Mrs. George H. 


Crosby, Mr. and Mrs. Frank E. Guild, Mr. 
and Mrs. George E. Nerney and Mr. and 
Mrs. Roger H. Wilson. 








Allentown, Pa. 





Zusiness is showing some improvement 
locally, and many jewelers are now taking 
advertising space in the newspapers suggest- 
ing suitable gifts for Christmas giving, 

Jeweler Harry Dotter and wife, Lehigh- 
ton, Pa., journeyed to Philadelphia over 
the week-end, calling on friends, and inci- 
dentally visiting the Zoological Garden. 

Jeweler E. F. Sterner, wife and son 
Ralph, of Kutztown, Pa., motored to Wil- 
mington, Del., over the week-end, where 
they inspected the Du Pont flower gardens. 

The following traveling men are calling 
on the trade in this territory: L. Mac- 
Donald, representing the Western Clock 
Co.; George Harrison, with the Optical 
Products Co., and R. B. Zeltmacher with 
J. B. Bowden & Co. 
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These are the booklets which will 
be distributed free to all 


Gorham dealers. 


Your Christmas booklets are ready 





How many will you need? 


— all of your customers on 
a still hunt for gift sugges- 


tions, the time is ripe for just such 
a booklet as this. 

Printed in two colors—a good 
range of suggestions,—lots cf pic- 
tures—short enticing descriptions— 
prices—just the sort of booklet you 
would make up for yourself,— but with- 
out any work or expense on your part. 

You will want some to mail to 


your charge customers; and others 
to give out in the store. Tell us 
how many you can use and we 
will send your supply promptly — 
free of charge. 

Only a limited number have been 
printed so we suggest that you order 
now before they go—and so that 
you can get them out where they 
will do the most good for you be- 
fore Christmas. 


THE GORHAM COMPANY 


SALES AGENT 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. 


DURGIN DIVISION, Concord, N. H. 


KERR DIVISION, Newark, 
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N. J. 
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received and read by 
our readers, the great referendum by the 
people of the United States will have been 
held, the election will be over and the polit- 
ical complexion of the next national admin- 
istration will have been determined. The 
uncertainty which always goes with the na- 
tional election will have come to an end and 
the country will be in a position to tem- 
porarily forget politics and forge ahead in 
business. Whoever may be the eventual 
choice of the electors will be the President 
of the whole people of the country. He will 
act in their interests and will do his best to 
guide the destinies of the nation toward the 
goal of peace, prosperity and development. 

For whatever the outcome may be the 
progress and development of this country 
will continue unimpaired. This is true be- 
cause fundamental conditions throughout the 
nation have never been better and prospects 
based on the real wealth of the people and 
the industries never brighter than they are 
at the present time. Temporary setbacks 
this country has had from time to time but 
they have only been temporary and the his- 
tory of the nation from the very beginning 
has shown that the wonderful opportunities 
afforded its citizens of all classes has meant 
that it is in a different position from almost 
every other nation in the world. No man 
looking back on our history can fail to re- 
alize that, as a people, we always have and 
always will continue to progress and develop. 
As the late J. Pierpont Morgan well said in 
an interview with reporters a number of 
years ago, “The American nation has dif- 
fered from other nations of the world in that 
it has the ability to meet the problems that 
confront it and even when they come to a 
crisis, they can solve them right, whereas 
the European nations have either muddled 
through their problems in the past or at- 
tempted to solve them with policies which 
did not solve them at all.” As he pointed 
out to the newspaper men, the house of Mor- 
gan had always been a “Bull” on the United 
States because no matter what might be the 
temporary setback in business for a short 
time, there had never been a cycle of five, 
10 or 20 years that did not show progress 
and development and prosperity. Every dec- 
ade, he might have added, has seen our people 
as a mass, happier, wealthier and more gen- 
erally employed than the one that preceded. 

To the jeweler who is not in business for 
a week, a month or a year, but intends to 
make his business his life work, optimism 
as to the future should be the keynote of his 
policy and this is especially true now when 
not only are all the fundamental sources of 
wealth such as mining and agriculture in a 
distinctly favorable condition, but the mass 
of the people of the country, the farmer, the 
clerk, and the laboring man, has today 
more money to spend for the so-called lux- 
uries of life than ever before in the history 
of the nation. No matter what the political 
complexion of the government or the policies 
of the administration, the jeweler can realize 
that the buying power of the 110,000,000 peo- 
ple of this country is not and will not be 
impaired and that with proper merchandising 
methods, proper advertising and a proper 
business policy that gives him the confidence 
of his community he can build up a business 
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that he can be proud and happy to leave to 
his descendants. 





OVEMBER 

is already upon 
us and with the open- 
ing of the month, the 
retailers of the country, and particularly the 
jewelry trade, should seek to educate their 
customers in every possible way to the fact 
that the Christmas season is now here and 
that the buyer of holiday presents should 
immediately prepare to lay in the gifts that 
she or he is about to present. It is unfor- 
tunate that the public, as a mass, seldom 
thinks about Christmas buying until much 
later, generally around the time of the cele- 
bration of Thanksgiving and, for many peo- 
ple, this has been the date on which their 
thoughts have turned to the holiday presents. 
The result of this has been that the great 
bulk of the jewelry trade has been done in 
the four weeks preceding Christmas Day, to 
the inconvenience of both the merchants and 
their customers. And this condition will 
continue if the matter is left to the buyers 
themselves. They must be influenced by 
legitimate sales propaganda to realize that 
this is too short a time to give to Christmas 
purchasing and that for their own sake, if 
not for the merchant, they should do their 
shopping early. 

This year, Thanksgiving comes on Nov. 27, 
leaving exactly four weeks before Christmas. 
While in the past few years there has been 
talk in certain quarters of trying to launch 
a movement to celebrate Thanksgiving earlier 
in the month nothing whatsoever has been 
done in this direction. Armistice Day, Nov. 
11, has been suggested by many people as the 
date to also celebrate Thanksgiving, which 
in itself is a movable feast day and could 
be celebrated on any day. And though 
the matter has been suggested by many in 
both the business and the daily press of the 
country, as far as we know no attempt has 
been made by anyone to introduce a bill in 
any legislature to this effect. 

As is often pointed out, in those States in 
which Armistice Day is now celebrated there 
are practically three holidays in November— 
Election Day, Armistice Day and Thanks- 
giving—which is considered by many mer- 
chants as at least one too many. The com- 
bination, therefore, of Armistice Day and 
Thanksgiving has many points in its favor, 
for it would not only take away one of these 
holidays but would extend for over two 
weeks the so-called Christmas season in 
which presents are usually bought. 

It will be seen then that it is up to the 
merchant himself to educate the public to 
begin buying earlier in November and not 
wait until the last Thursday to think about 
Christmas and Christmas gifts. This he can 
do, not only in his announcements to cus- 
tomers and his advertising, but also in the 
decoration of hig store windows and the 
arrangements for the display of his stock. 
For if he wishes to make an impression by 
his argument he must believe in it and set 
the example to his customers. His store 
must in every way in its atmosphere reflect 
the holiday season and his stock must be 
commensurate with the needs of that season. 
To ask his customers to buy early and make 
the best display of his Christmas presents at 
a later date is absolutely futile. His busi- 
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ness policy must square with his propaganda. 
Then he is in a position to advance the 
argument that the early buyer will have the 
best selection for merchandise as well as be 
given the careful attention of his employes, 
whose advice and suggestions will be needed 
in this selection. In other words, while em- 
phasizing the slogan, “Do Your Shopping 
Early,” he must make it apparent to his 
customers in every way that it is advan- 
tageous for them to do so. 


Where Laxity *‘ MBEZZLEMENT 


Is the losses continue to 
Cause of increase from year to 
Loss year, whereas bur- 


glaries have shown a slight decrease since 
the peak was reached in 1921. But the total 
amount of financial crimes is most alarming, 
according to statistics of the total losses 
paid by a group of surety and burglary 
companies, according to a statement of E. A. 
St. John, president, National Surety Co., 
New York. 

These companies paid losses in 1913 total- 
ing $3,328,789. These same companies in 
1923 paid losses of $20,912,706, and will pay 
as much or more, in 1924. He says: 

“Our experience tends to show that the 
employer is largely responsible for most 
embezzlements and _ fidelity losses. Of 
course, it is the employe who is put in jail 
for having stolen the money. But our in- 
vestigations reveal in a great many cases 
that there would have been no theft at all, 
if the employer had net opened the way by 
the laxity of his methods. The employer 
himself ‘created the opportunity to make 
the thief.’ 

“Our modern business mah has for years 
been seeking the easiest way of doing busi- 
ngss. He has adjusted his system, such as 
it is, along the lines of least resistance. He 
does not want to incur the expense of hiring 
a certified public accountant to examine his 
hooks every three to six months. He does 
not want to take the trouble to have 
counter-signatures on all his checks signed 
by his employes and to have an accurate 
internal check-up on all items daily. He 
does not want to have the bother of check- 
ing up his own bank books every month. 
He does not want to take the time to inves- 
tigate every employe thoroughly before he 
hires him. He wants. the — successful, 
plausible salesman and pays no attention to 
such salesman’s reputation otherwise. Then 
he relies upon our bond for protection. He 
conducts his business along the lines of least 
resistance and then the loss is passed on to 
us, when it occurs as above stated. It is 
‘opportunity that makes the thief,’ and only 
the ‘trusted’ man can steal.” 

3ut Mr. St. John also points out that 
many losses follow the bad example set by 
the employer himself, citing that if the em- 
ployer ignores city fire ordinances, his em- 
ployes will smoke in his plant in defiance 
of his orders and endanger his plant. If 
the employer has his bootlegger, the em- 
ployes will have theirs. If the employer 
frequents race tracks, pool rooms, and 
gambles or speculates, can he blame his 
employes for doing likewise? If he claims 
from insurance companies, items to which 
he is not entitled his employes will adopt 
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Sanders Rones; of Sanders Rones & Co., 
Tulsa, Okla., is an out-of-town visitor in 
this city. 

J. F. Kahl and L. J. Quinlan, Pittsfield, 
Mass., were in this city on a buying trip 
last week and remained here until Thursday. 

A. A. Rose, general manager of the Vanity 
Designs Publishing Co., recently returned 
from a business trip to Philadelphia and 
3oston where he reports he found business 
conditions considerably improved. 

Stephen Varni, of the Espositer, Varni 
Co., Inc., lapidaries and importers of pre- 
cious stones, 15 Maiden Lane, returned last 
week on the France after a seven weeks’ 
trip through the European gem markets. 

Staiger & Sons, importers of diamonds 
and makers of mountings, and diamond 
jewelry, 2 Maiden Lane, announced last 
week that the Staiger family gathered on 
Oct. 27 to celebrate Christopher Staiger’s 
75th anniversary. 

According to an announcement made last 
week, the five-story tenement house at 58 
Chrystie St., near Canal St., has been pur- 
chased by an investor who it is said plans 
to erect a six-story office building for the 
use of the jewelry trade, 

The stock in the jewelry store conducted 
at the corner of John and Nassau Sts., by 
the estate of J. O. Anderson was offered at 
auction last Friday by order of the admin- 
istratrix. Mr, Anderson died in October, 
1923, and since that time the store has been 
conducted by his estate. 

J. Bernard Rosenfeld, of Morris Rosen- 
feld, importer of diamonds, 68 Nassau St., 
left for Europe on the Berengaria today 
(Wednesday), accompanied by his_ bride. 
The newly married couple intend to spend 
their honeymoon abroad. Mr. Rosenfeld at 
the same time will visit the diamond markets 
of Paris, Antwerp and Amsterdam. 

Senedict J. Freudenheim, of J. Freuden- 
heim & Sons, importers of diamonds, 180 
Broadway, sailed for Europe last Wednes- 
day on the Aquitania. Mr. Freudenheim has 
gone to the European diamond markets on 
a purchasing trip and will visit Antwerp, 
Amsterdam, London and Paris and expects 
to remain abroad about two months. 

The Bronx Retail Jewelers’ Association 
is sending to its members announcements 
calling attention to the sixth anual banquet 
and ball which the organization will hold in 
the grand ballroom of the Hotel Astor, 
Broadway and 44th St., on Sunday evening, 
Feb, 8. The committee in charge, of which 
Joseph Stein is chairman, is working hard 
for the success of this affair and promises 
that this will be one of the biggest events 
ever held in the jewelry trade. 

An involuntary petition in bankruptcy was 
filed on Monday, Oct. 27, against Effim 
Liversky, who, it is claimed is a jewelry 
broker and resides at 890 Fox St., Bronx. 





The petitioning creditors include Hyman J. 
Ehrlich, with a claim for $4,975, Maurice 
Aronsfrau, $1,065, and Joseph Stein, $1,330. 
The petition claims that during August and 
September, the alleged bankrupt conveyed, 
transferred, concealed and removed property 
to hinder, delay and defraud creditors. 

The sympathy of the trade was extended 
last week to the members of the firm of 
Morse Bros., manufacturing jewelers, 11 
John St., who on Oct. 27 suffered the loss 


of their mother, Mrs, Betty Morse. The 
death of Mrs. Morse occurred at 10.30 
p. M. on Monday of last week, following 


a long illness. The funeral took place last 
Wednesday from her late home at 1071 St. 
Nicholas Ave., followed by burial in Mount 
Judah Cemetery, Cypress Hills, L. I. Mrs. 
Morse was 71 years old at the time of her 
death. 

The firm of Kaplan Bros., manufacturing 
jewelers, 64 Fulton St., was petitioned into 
bankruptcy in the United States District 
Court, last Thursday. The petitioning 
creditors include Sigmund Cohn, whose 
claim amounts to $963, General Alloys Co., 
Inc., $913 and Barnett Kleinman, $530. 
According to the petition the concern’s 
assets amount to approximately $2,000 while 
the liabilities are estimated at $15,000. The 
petition also sets forth that while insolvent, 
the concern made preferential payments to 
the amount of $2,000. The petition claims 
that the alleged bankrupts have admitted in 
writing their inability to pay their debts. 

A meeting of approximately 50 of the east 
side jobbers was held last Wednesday at 
the Odd Fellows’ Hall, 98 Forsyth St., and 
as a result of this gathering the Associated 
Jewelers, Inc., was organized. One of the 
important features of this organization meet- 
ing was the election of officers which are as 
follows: President, Adolph Pusrin; vice- 
president, Max Pruzansky, and treasurer, 
M. Duneier. The office of secretary was 
left open until a future meeting. The pur- 
pose of this organization is for the better- 
ment of the jobbers of the east side. The 
next meeting of this organization will be 
held tonight (Wednesday) at 8 o’clock at 
the Broadway Central Hotel, 673 Broadway. 
President Pusrin announced that all east 
side jobbers are invited to attend this 
meeting, 

Supreme Court Justice McCook on Thurs- 
day last denied an application by A. Good- 
man & Bro, to prefer for trial a suit for 
$5,000 on a policy of burglary insurance 
against the New York Indemnity Co. The 
vlaintiff alleges, through Aaron Goodman, 
that on Aug. 9, 1923, while his brother was 
in charge of the store, he was held up by 
two men with revolvers who forced him into 
a rear room and left him bound and 
vagged while they looted the store of 
watches and other jewelry valued at $5,720. 


The insurance company filed a general denial 
and asserted that the amount actually lost 
was not more than $1,500. It also alleged 
that the plaintiff failed to keep books of 
account so that the loss could be determined 
accurately, and contends further that it is 
not liable because the plaintiff failed to 
provide sufficient safeguards to protect the 
property. It is alleged further that the loss 
resulted through the acts of servants or em- 
ployes and also that another business was 
carried on in the premises which increased 
the hazard. 

The Merchants Association of New York 
has just issued its year book for 1924 and 
among the important features of this volume 
is a list of the names of concerns in the 
jewelry and allied trades who are members 
of the association. The record of the asso- 
ciation for the year ending on May 1 is 
contained in this book and shows activities 
of great value to the city and to the busi- 
ness interests of the country in general in 
which the organization has been engaged. 
The jewelry and kindred trades are listed 
under Division VIII and contain the names 
of concerns manufacturing or handling sil- 
ver and plated ware, jewelry and precious 
stones, jewelers’ supplies, and tools, watches 
and watchcases, clocks, bronzes, etc., optical 
goods, opticians, meteorological instruments 
and bullion dealers. Under the heading of 
silverware and plated ware, the names of 17 
concerns appear as members while 156 firms 
are listed under the heading of jewelry and 
precious stones, jewelers’ supplies and tools. 
The watch, watchcase, clock and bronze in- 
dustries are represented in the association 
by 23 concerns while 11 firms appear under 
the heading of optical goods, opticians, 
meteorological instruments, etc. There is 
only one concern appearing under the head 
of bullion dealers. 

In connection with the litigation filed in 
the Supreme Court by Maurice E. Heiser 
over sapphire mines in New South Wales, 
an action was brought on Tuesday last by 
him against the Burmah Sapphire Mine of 
Australia, Inc., for $25,250 and the papers 
were served on the alleged secretary of the 
corporation at 70 E. 45th St. The complaint 
filed by Edward B. Levy alleges that be- 
tween July, 1921, and May last Heiser 
rendered services in the equipment and 
operation of the Burmah mine for which 
$14,000 is due him. For a second claim 
the complaint alleges that in 1921 Heiser 
conveyed to the defendant all his rights in 
the mine for $30,000, which he alleges was 
the actual cost of the property with ex- 
penses, and the money was to be paid out 
of the blue sapphire material sold from the 
mine. He alleges that 1,500 ounces were 
sold at $25 an ounce, and that he is entitled 
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to receive $11,250 from the proceeds of the 
ale, in addition to the other $14,000 claimed, 
Two days later an application was filed 
in the Supreme Court by Bernard H. Wein- 
berg, as treasurer of the Burmah Sapphire 
Mine of Australia, to compel Edward B. 
Levy, attorney for Heiser, to accept an 
answer presented by Nathan D. Stern as at- 
torney for the defendant, in which the claims 
of Heiser are denied, and it is alleged that 
he has been paid in full. The answer had 
been rejected on the ground that Weinberg, 
“who purported to verify the answer as 
treasurer, had no authority to do so and is 
not treasurer,” and that the defendant had 
not authorized Attorney Stern to appear for 
it and answer the complaint. Weinberg 
stated in his affidavit that the only legally 
elected officers of the mine are George H. 
Smith, president; Edward T. Bruce, vice- 
president; Herman D. Acry, secretary; H. 
Harry Meyers, assistant secretary, and him- 
self as treasurer. He asserts that the books 
remain in possession of these officers at 665 
Fifth Ave. but that “Heiser, as a stock- 
holder, attempted to call a meeting, and your 
deponent got a communication stating that 
the meeting had been held and by the vote 
of the plaintiff’s stock he had elected certain 
persons officers.” Mr. Weinberg said that 
neither he nor the other officers paid any 
attention to the notice, 

W. W. Apple, head of W. W. Apple & 
Son, well-known Lancaster, Pa., jewelry 
firm, was in this city last week on a buying 
trip. 

J. A. Calhoun, of the Bruder, Calhoun 
Co., Fort Wayne, Ind., is an out-of-town 
visitor to this city and while here is stopping 
at the Hotel Pennsylvania. 

Frank M. Power, of Youngstown, O., is in 
town on a purchasing trip. Mr. Power is 
one of the oldest jewelers in the State of 
Ohio and within a few weeks will celebrate 
his 50th year in business. 


A confession of judgment for $5,041 was 
filed in the Supreme Court on Tuesday, 
Oct. 21, by the Artistic Jewelry Co., in 
favor of Gertrude F, Miller on notes for 
$2,500 and $1,800 executed in 1921 and 1922 
and $741 interest. 

Dudley T. Fagin, southern representative 
for the Barbour Silver Co., has just returned 
from a trip through his territory and re- 
ports conditions much improved and_ the 
general outlook for the Fall trade in the 
south very encouraging. 

A judgment for $137 was filed in the 
Supreme Court on Wednesday against the 
Strand Jewelers, Albany, N. Y., in a suit 
of Jacob S. Nelkin on an assigned claim 
of Meyer & Gross for goods sold, The 
case was not defended and the judgment 
was awarded on plaintiff’s evidence. 

The Metropolitan Museum of Art has 
sent out invitations to the eexrcises which 
will mark the opening of the American wing 
of the museum. The exercises will take in 
the lecture hall on Monday morning, Nov. 
10, at 11 o’clock. Following the exercises 
the audience will adjourn to the American 
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Edward Sickles, of M. Sickles & Sons, 
has returned from a brief trip to New York. 

James J. Blisard, of J. B. Blisard & Co., 
S. 8th St., has returned from a highly satis- 
factory tour of south Jersey towns. 

S. Raiser, retailer at 51st St. and Balti- 
more Ave., has engaged Mr, Randall, well 
known to the trade here, as watchmaker 
and repairer. 

E. C. Paris, of E. C. Paris & Bros., re- 
tailers at Bridgeton, N. J., has returned 
from an automobile trip to Canada which 
he thoroughly enjoyed. 

Harry C. Tinsley, for many years watch- 
maker for Riggs & Bro., 310 Market St., 
is off on a gunning trip after small game 
now that the season has opened. 

Charles Muth, senior member of Charles 
Muth & Sons, with a store on Columbia 
Ave. and two on S, 8th St., is at Atlantic 
City recuperating from his recent severe ill- 
ness. 

Among the suits listed this week in the 
municipal court is one filed by the Triangle 
Jewelry Co. against Joseph A. Goldberg, 
735 Sansom St., to recover for merchandise 
billed at $143. 

Milton Neff, associated for several years 
with Joseph Goodman, diamond importer 
and broker of Sansom &t., has opened offices 
and a plant at 735 Sansom St., as diamond 
broker and manufacturing jeweler. 


Among the suits filed in Common Pleas 
Court this week is one by S. Kind & Sons, 
Chestnut St. jewelers, against Maurice Pot- 
tash, with offices in the Pennsylvania, to re- 
cover for merchandise valued at $1,100. 

A. Hoffman, for many years at 1112 Chest- 
nut St., is now fully established in his new 
offices at 720 Sansom St., which he has had 
equipped with the most up-to-date facilities 
for the manufacture of platinum jewelry. 

The Philadelphia trade has been informed 
that Vincent Bailey, formerly watchmaker 
for the firm of Baynard, Banks & Byron, 
Wilmington, Del., has taken a position with 
S. H. Baynard in his new establishment in 
that city. 

Morton Sagorsky is back from a success- 
ful road trip through the Pennsylvania coal 
regions and reports conditions there as much 
improved. The mines are all working and 
money is more plentiful than was the case 
a short time ago. 

Registrations filed in common pleas court 
reveal the withdrawal of Harry M. Speare 
from the optical goods firm of Spears & 
Co., at 10th and Arch Sts., and that Arnold 
Berman, of 5610 Diamond St., now consti- 
tutes the company. 

J. Albert Moore and Arthur H. Mason 
have opened a jewelry establishment and 
display rooms in Suites 606-607 Common- 
wealth Trust building, 1201 Chestnut St. 
30th formerly were with Van Deusen & 
Stokes, which firm has gone out of business. 

Lean & Jones, for several years at 929 
Chestnut St., have leased one of the large 
stores on the South 9th St. side of the 


new Ben Franklin Hotel, at Chestnut and 
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Oth Sts., and will carry on a cash and credit 
business in watches, diamonds and general 
jewelry. 

Callers at M. Sickles & Sons during the 
week included Mrs. William A. Blaker, 
representing her husband, a Wildwood re- 
tailer; A. J. Michael, of B. A. Ballou Co., 
Providence; T. Barton Freeney, Delmar, 
Del., and George Wiltshire, of W. R. Cobb, 
Pawtucket, R. I. 

William May, manufacturing jeweler, has 
added to the equipment of his new quar- 
ters at 720 Sansom St. until he now has a 
complete plant. Thomas Duff, engraver to 
the trade, who has had quarters with Fred 
3aus in the Jefferson building, now has 
quarters with Mr. May. 

Morris Kaysen, manufacturer of rings, 
who has been in business for several years 
at Chestnut and 7th St., is having his build- 
ing at 136 S. 8th St. thoroughly renovated 
for his own occupancy and will move in as 
soon as the alterations are completed. He 
will have additional equipment and larger 
space than in his present location. 

I. S. Sagorsky, of I. Sagorsky & Son, 
wholesalers and jobbers, severely strained the 
ligaments of his leg as the result of a mis- 
step while descending a flight of stairs, and 
is obliged to use a cane temporarily. Mr. 
Sagorsky is not allowing the accident to 
interfere with business, although the injury 
handicaps him somewhat in getting around. 

Harry N. Berman, of Berman & Cohan, 
722 Sansom St., is again covering central 
Pennsylvania for the firm after his return 
from a successful trip through the eastern 
part of the State. His partner, Morris 
Cohan, continues to improve from the effects 
of serious injuries sustained in an automo- 
bile accident on the White Horse Pike last 
summer. 

Hoover & Smith have been notified that 
the building in which they have been located 
for almost 40 years is to be torn down to 
make way for another one of the groups 
of the new Public Ledger block taking in 
the entire square between 6th and 7th Sts. 
on Chestnut St., and the firm is looking for 
a new location, with preferences for the 
immediate vicinity. 

W. H. Bovard, well known Manayunk 
retailer, with Mrs. Bovard, is on an auto- 
mobile jaunt to Florida, where they plan to 
spent the time at St. Petersburg until next 
May, when they will return home. They 
are making the trip by easy stages, with 
stop-overs whenever the spirit moves, and 
plan to take about ten days for the trip to 
the Florida resort. 

R. H. Olessker and Joseph Walsh, for- 
merly with A. Hoffman, have resumed their 
former partnership and have taken tempo- 
rary quarters on the first floor rear of 718 
Sansom St. As soon as the necessary 
changes can be made they will move into 
a permanent location on the second floor 
front of the building and conduct a platinum 
manufacturing and mounting business. 

There was a large attendance and some 
good bidding at the auction of the stock 
of the Van Deusen & Stokes jewelry store 
at Freeman’s galleries and all of it was 
disposed of at prices which equalled the 
anticipations of the Samuel Deutsch syndi- 
cate which bought the stock from Mr. 
Stokes when he decided to go out of busi- 
ness. The sale attracted buyers from New 
(Continued on page 111) 
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Because it has a merchant’s point of view with a background of Seventy-Three years’ com- 
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York and other cities as well as Philadel- 
phia and in some cases there was spirited 
hidding. 

Federal Reserve bank reports for the 
Philadelphia district show that sales by 
wholesale jewelers are just about keeping 
pace with those of last year, which period 
was one of the best in the trade locally. The 
majority of the orders, however, are for im- 
mediate shipment with a smaller proportion 
of futures than was the case at this time 
last year. The demand is for all general 
lines of jewelry with watches and fancy 
platinum mountings in good request. 

Among the new firms registered in Com- 
mon Pleas Court is the Ritz Jewelry Co., 
composed of E. Bachman and Frances Bach- 
man, of 3815 Chestnut St., who have taken 
the store at 3409 Walnut St., where they 
will conduct a_ retail business. Another 
jewelry firm just registered is composed 
of Charles S. Rickards, 1516 N. 60th St., 
and Joseph J. Reinfried, 2317 N. Howard 
St.. who, under the style of Rickards & 
Reinfried, will conduct an engraving busi- 
ness in the De Long building, 13th and 
Chestnut Sts. 

Henry S. Williams, senior member of the 
firm of Williams, Brown & Earle, makers 
of scientific instruments at 918 Chestnut St., 
and well known in the jewelry trade here, 
died suddenly while watching the Pennsyl- 
vania-Lafayette football game in the Uni- 
versity of Pennsylvania stadium, a victim 
of heart failure. He was 71 years old and 
physicians say the excitement of the game 
proved too much for his weakened heart. 
Mr. Williams began business life as a clerk 
for James W. King, maker of optical instru- 
ments, and after a few years organized the 
firm of which he was the last survivor. It 
was commented upon by the jewelry and 
optical trade this week that all three mem- 
bers of the firm died suddenly, all three being 
stricken as was Mr. Williams. The business 
will be continued, it having been incor- 
porated after the death of Mr. Earle 
several years ago. 











Eugene Rollins, of the Nelson Brown Co., 
is serving on the petit jury. 

The Adams & Anderson Co., formerly at 
8 Winter St., has moved into the Province 


building, where it has greatly increased 
facilities for its manufacturing business. 
T. J. Cobb, who, like Mr. Adams and Mr. 
Anderson, was with Adams H. Singleton, 
has joined them. 

A charter of incorporation has _ been 
granted to the Whalen Jewelry Co., 
Worcester, manufacturers of jewelry and 
merchandise. The capital is $60,000, and the 
incorporators are Albert J. Levi, Spring- 
field; William L. Whalen, Shrewsbury, and 
George A. Whalen and Lester K. Allman, 
Worcester. 

George E, Homer, who recently returned 
as manager to his store under a reorganiza- 
tion plan, reports that the response of the 
public to the advertisement announcing the 
new arrangements, is much more than was 
expected, and that sales for this time of the 





THE 


year have been extraordinarily large, espe- 
cially in diamonds. Several of the old em- 
ployes have been retained. 

One of the handsomest out-door clocks in 
the city is that just erected by the Brother- 
hood of ‘Locomotive Engineers’ National 
Bank, projecting from the bank premises, on 
Devonshire St., one of the busiest centers in 
the financial district. The effect is bronze 
and green with copper hood and bottom. An 
unusual feature is the complete set of West- 
minster chimes which sound every quarter 
hour. The clock is operated by electricity 
from a master clock inside the building. 

James Daley, 21 years old, of 624 Dor- 
chester Ave., Boston, was arraigned in the 
Worcester District Court Oct. 24, charged 
with breaking and entering and larceny in 
connection with the theft of valuable watches 
and rings from the Moulton jewelry store, 
Worcester. The case was placed on file 
after the police had testified that they had 
an indictment warrant for the arrest of 
Daley. Detective John A. Sharkey then re- 
arrested Daley on the indictment. Bail was 
set at $1,000 pending Daley’s arraignment 
before the Superior Court. 

Mr. Black, of the Smith, Patterson Co., 
bowled 127 for high single and 322 for 
three strings in the Boston Jewelers’ Bowl- 
ing League Thursday evening, Oct. 30. The 
Smith Patterson, Shreve, Crump & Low, 
the Lenox and Hodgson-Kennard teams 
made clean sweeps. Harkins and Murphy 
and I. Alberts were three-point winners and 
A. Stowell and Bigelow-Kennard tied. The 
scores: I, Alberts, 1,333; Thomas Long, 
1,314; A. Stowell, 1,386; Bigelow-Kennard, 
1,348; Harkins & Murphy, 1,320; M. S. 
Page, 1,286; Hodgson Kennard, 1,364; D. C. 
Pervical, 1,247; Lenox, $1,400; Ripley How- 
land, 1,325; Smith-Patterson, 1,402; E. B. 
Horn, 1,281; Shreve, 1,380; J. M. Kirby, 
Lit. 

As the result of a demonstration by watch 
factory strikers in Waltham Oct. 30 sum- 
monses were issued against two men and 
two women, all strikers, among them being 
Howard M. Mayhew, secretary of the 
strikers’ organization. Mr. Mayhew at- 
tempted to secure a conference with Fred- 
erick C. Dumaine, the Waltham Watch 
Company’s head, but the latter declined to 
confer or negotiate, and said that the atti- 
tude of the company was unchanged, that the 
10 per cent cut stood, and that only such 
employes would be taken back as were se- 
lected by the factory authorities. Mr. 
Mayhew reported to the mass meeting of 
1,000 strikers and told them that as indi- 
viduals they could go back. All refused and 
declared they would remain out. The dem- 
onstration resulted. 

Merton Lovell, of the Smith, Patterson 
Co., was knocked down by an automobile in 
Dewey Square Saturday evening, Oct. 25, 
as he was on his way home. He sustained 
a fractured skull and other injuries. First 
aid was rendered at the relief hospital and 
later Mr. Lovell was removed to the home 
of his brother in Malden. For several days 
Mr. Lovall suffered excruciating pains in 
the head, sleep being impossible without the 
strongest drugs. The physician attending 


him in Malden reports that there is every 
chance of his patient recovering although 
restoration to ‘good health will take several 
weeks, 


Mr. Lovell had just entered Dewey 
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Square, which always is densely packed with 
cars, and attempted to cross the road after 
receiving the traffic officer’s signal that all 
was clear. Suddenly an automobile belong- 
ing to the Boston American rushed into the 
square and bore down on Mr. Lovell so 
quickly that he had no time to get out of 
harm’s way. He is window dresser in the | 
silverware department, and is one of the 
brightest in this line in Boston. 
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his tactics, and he adds significantly “An 
employe that steals for you will steal from 
you.” 

In more than 90 per cent. of the embezzle- 
ment cases that come to the attention of the 
bonding companies, the losses are cumulative, 
The employe, after his first mis-step, finds 
it so easy to steal and the chances of de- 
tection are so remote that he continues to 
take larger and larger sums, over a period 
of years, till something occurs that leads to 
his detection, as it always does. 

In suggesting remedies for the present 
conditions under which financial crimes are 
increasing this expert says that they lie in 
closer investigation into the record of 
employes and supervision of accounts by the 
employer himself; in the establishment of 
more perfect systems of checking up on each 
employe; in dealing with the public and with 
his employes in the manner he wants them 
to deal with him; in balancing his bank 
books each month personally and not entrust- 
ing that important duty to any employe. 
Executives who are “too big” to watch 
important details, usually end in bankruptcy, 
he claims. 

To meet the situation properly it is sug- 
gested that: 


1. Employers, public prosecutors and 
magistrates must join in a campaign for 
relentless prosecution of the criminal 
and severer prison sentences. 

2. Financial and commercial institu- 
tions must increase protection of mes- 
sengers and funds; must be more care- 
ful in selecting new employes; must 
watch even old and trusted employes and 
install better systems of accounts and 
checking. 

3. Citizens and public officials must 
insist upon honesty courses in the public 
schools. 

4. Magistrates must increase respect 
for the law by imposing more severe 
sentences. 

5. Surety companies must seek to 
punish more severely the unfaithful 
bonded man. They should so make the 
punishment fit the crime, 


While these measures will not end bur- 
glary and embezzlement they will prevent 
their increase, and should greatly lessen the 
yearly loss. 








Rodgers & Krull are offering a reward 
of $50 for arrest and conviction of a thief 
who in some manner stole a platinum wrist 
watch from the watch repair board at the 
shop on 4th St., Louisville, Ky. The watch 
was valued at $200. 
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QUESTIONS 
EVERY JEWELER 
SHOULD ASK HIMSELF 


Number 8: 


“Is It A ‘Long Wait’ 


To Christmas?” 


‘ 4 JITH the profits of the holiday season 

not so far away, many jewelers feel as 
though they were about to be rewarded for 
going uncomplainingly through a long period 
of waiting. 

Yet there is no reason why the jewelry 
business should be a “‘game of patience.’ 
With the more successful jewelers it never is. 
But there are far too many who accept it as a 
matter of logic that extensive jewelry selling 
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can only be expected around the Christmas 
season—hardly ever at any other time. 


This is partly due to the thought that jewel- 
ry is principally ‘‘gift merchandise.”’ There 
is certainly no reason for this being the case 
with Navarre Pearls, for the price to the cus- 
tomer brings these beautiful, indestructible 
gems within the class of merchandise that 
salaried girls and women can well afford to 

urchase for themselves without waiting for 
lean husband, father or sweetheart to rise 
to the occasion at the Christmas season. 


NAVARRE PEARL ADVERTISING CAMPAIGNS 
LAST ALL YEAR ROUND 


But, even granting that an article sold tor 
personal adornment is, logically, ‘gift mer- 
chandise,” there is no reason why the year 
should not be one long “‘gift-season.” With 
Navarre Pearls it certainly is so. 


Our advertising is so planned that one 
gift-season is succeeded by another.  AIll- 
though Christmas is, naturally, heavily played 
up, the seasons of ‘‘June Brides,’”’ ““Gradua- 
tion,” ‘‘Mother’s Day,” etc., are stressed 
with emphasis. And “birthday” advertising 
lasts the entire twelve months. 


Our national advertising—in Cosmopolitan, 
Photoplay, Hearst’s, Red Book, and other 
periodicals—is supplemented by seasonal 
newspaper campaigns in eachdealer’s territory. 
And we enable our representatives to take 
the utmost advantage of this advertising by 
providing them, free, with envelope stuffers, 
display cards and other ‘‘dealer-helps.”’ 


And—-remember—vwe sell through jewelers 
only, and, except in the largest cities, through 
one only jeweler in each town. Write for full 
details of our salesand advertising proposition. 


This ts the eighth of a series of advertisements published 
in the interests of better jewelry merchandising 


Blauer-Goldstone Co., Inc. 


Importers and Sole Distributors of Navarre Pearls 
(Established 1866) 


5 NORTH WABASH AVE., CHICAGO 
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- Chicago Notes 





Ted J. Tracy, representing the Juergens 
& Andersen Co., left last Thursday on a six 
weeks’ business trip through the south. 

Nat Moss, of Julius H. Moss & Bro., 10 
John St., New York, whose headquarters are 
in Chicago, has left for his regular trip. 

Jos. Haskell, diamond dealer of New York, 
spent several days in Chicago last week 
visiting the trade on his way to the west. 

R. W. Bolles, Chicago manager for the 
Oneida Community, Ltd., returned this week 
from a two weeks’ visit to the factory at 
Oneida, N. Y. 

Harry Miller, representative for eastern 
manufacturers, is spending a couple of weeks 
in the east visiting at the offices of the fac- 
tories he represents. 

Samuel Zuckerman, representing Bach & 
Co., 29 E. Madison St., is making a business 
trip through southern Illinois and will re- 
turn to Chicago some time this week. 

H. P. Anderson, jeweler and optician, 218 
W. Chicago Ave., has retired from business 
after 20 years. His successors are C. A. 
Swenson and J. Pearson, at the same 
address. 

Martin Barham, oft he Blauer-Goldstone 
Co., is spending a couple of weeks in the 
east at the home of his parents, where he 
was called on account of the sudden death 
of his father. 

J. D. Lent, general sales manager, and 
W. S. Ashby, advertising manager of the 
Western Clock Co., LaSalle, Ill., spent a few 
days last week visiting at the Chicago office 
of this concern. 

Frank Cullom, representing Kasper & Esh, 
with headquarters at the Columbus Vaults, 
returned last week from an extended trip 
through the middlewest and reports con- 
ditions as favorable. 

H. J. Hagen, representing the Stein & 
Ellbogen Co., returned last week from a 
trip through Illinois and after spending a 
few days in Chicago left on another extended 
trip through the north. 

H. H. Kelly, of Rogers, Lunt & Bowlen 
Co., passed through Chicago last week on 
his way home to St. Johns, Michigan, after 
completing his final trip of the year through 
his territory in the west. 

Kansteiner & Nathanson, 5 N. Wabash 
Ave., announce they have made arrangements 
with Leo Kronberg to represent them in Chi- 
cago. This is Mr. Kronberg’s first venture 
into the jewelry business. 

M. E. Schmidt, of Gmelich & Schmidt 
Jewelry Co., Booneville, Mo., spent a few 
days in Chicago last week looking over the 


markets and making Fall purchases on his 
way home from attending a Masonic cele- 
bration held down-State. 

Walter C. Krause, engraver and chaser, 
has secured desirable space in room 1409 
Capitol building. The new location will be 
considerably larger and __ lighter. Mr. 
Krause has been located in room 1425 
Capitol building for some time. 

R. D. Fleek, of the Juergens & Andersen 
Co., completed an extended business trip 
through the east last week and after spend- 
ing a few days at the home office left for 
his home at Denver where he will visit with 


Paul Feldenheimer, of A. & C. Felden- 
heimer, Portland, Ore., stopped off in Chi- 
cago for a few days last week to visit with 
friends and make a few holiday selections 
en route home from Boston and other east- 
ern points where he spent several weeks. 

The Cosgrove Jewelry Co. is the name 
of a new retail jewelry concern that opened 
last week at 424 S. State St. The partners 
in the business are Chas. Westen, who for- 
merly was interested in a retail business on 
W. Madison St.; Jos. Samuels and Jos. 
Silverberg. 

On Monday of last week Nathan Oppen- 
heimer and Louis Oppenheimer, operating as 
Nathan Oppenheimer & Bro., at 7 W. Madi- 
son St., reported to the police that between 
the time of closing on Saturday and open- 
ing on Monday morning $5,530 worth of dia- 
monds had been taken from their safe in 
the offices on the sixth floor. The safe was 
not damaged in any way and thinking that 
they could trace the 327 missing stones the 
report was not made for several days after 
discovering the loss. The loss is fully cov- 
ered by insurance. 

The financial troubles of Philip Suchard, 
at 205 FE. Garfield Blvd., which were first 
mentioned in these columns two years ago 
last May, when an extension was granted 
by creditors, came to an end last week when 
Trustee Louis Goldman sent the last five per 
cent dividend to creditors, making 100 per 
cent net payment. The trustee states that 
much credit is due Mr. and Mrs. Suchard 
for this 100 per cent payment in as much 
as not more than 25 per cent would have 
been realized by closing out the business at 
the time the extension was granted. 

Walter Untermeyer and George Gold- 
berg, of Untermeyer, Robbins & Co., 
New York, were in the city last week call- 
ing on the trade and left for the Pacific 
Coast to visit the trade west of this city. 
While here announcement was made of the 
resignation of Mr. Goldberg, who has repre 





sented this firm in the western territory for 
more than 20 years, and his successor was 


not announced. Mr. Goldberg will enter 
into business for himself after Jan. 1, as 
manufacturer of fine platinum mountings, 
and will be located at 46th and Fifth Ave., 
New York. 

Interest in the affairs of the Clarke 
Jewelry Co., which was thrown into bank- 
ruptcy in February of last year, was revived 
this week when the grand jury returned 
additional indictments against some of those 
involved in the failure. In June of last year 
three former members of this concern, Jos. 
Shaddock, Aaron Caine and Harry Wortell, 
were indicted as a result of an investigation 
made by Krauss, Goldman & Allshouse, at- 
torneys for a number of the creditors. Early 
this year when the stock was sold by J. 
Simons, the court restrained the auctioneers 
from delivering the money, as it was alleged 
that the property did not belong to Simons 
but was that of the bankrupt, the Clarke 
Jewelry Co. The trial of Shaddock, Caine 
and Wortell has been postponed from time 
to time. Indictments returned this week were 
against Mrs. Jos. Shaddock, wife of Jos. 
Shaddock; also his father, and Jos. Simon, 
his brother-in-law. With these new develop- 
ments it is expected that all of those in- 
dicted will be tried in January. 

Among the visitors in Chicago last week 
calling on the markets and making holiday 
purchases were: R. E. Chappell, Niles, 
Mich.; J. E. Evans, Platteville, Wis.; W. E. 
Trein, of the Trein Jewelry Co., Dixon, II.; 
C. W. White, of C. W. White & Son, 
Guthrie, Okla.; Arnold H. Kirmse, Cham- 
paign, Ill.; G. A. Sibert, of Sibert’s Jewelry 
Store, Waterloo, Ia.; L. N. Pittman, Ama- 
rillo, Tex.; I. Herden, Peoples Jewelry 
Store, Tulsa, Okla.; L. D. Gordley, Blandins- 
ville, Ill.; H. Smith, of H. B. Thompson, 
Ithaca, Mich.; E. O. Arnold, Jackson, Minn. ; 
Harry Schneff, of Schneff Bros., Davenport, 
Ia.; Harry Fargo, Ripon, Wis.; K. C. 
Koons, Beatrice, Nebr.; Max Schmidt, of 
Gmelich & Schmidt Jewelry Co., Booneville, 
Mo.; Sam Aronberg, Whiting, Ind.; Mrs. 
B. Goodman, of Goodman & Co., Monticello, 
Ind.; Carl Oesterle, Joliet, Ill.; E. W. 
Parker, LaCrosse, Wis.; Joe Hickman, of 
the Brotherhood Watch & Jewelry Co., 
Cleveland, O.; O. K. Steuwer, Memphis, 
Tenn, 

3runo Thien, Milwaukee, Wis., accom- 
panied by his wife, spent the past week in 
Chicago making purchases of stock and 
fixtures for the new store they are opening 





(Continued on page 114) 
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in that city. Myr. Thien was in the retail 
jewelry business in Milwaukee for many 
years up until about five months ago when 
he sold out the business. Mr. and Mrs. 
Thien have spent the past few months 
traveling through the west. 

Frank Hillinger, of R. J. Hillinger & 
Co., Silversmith building, will leave this 
week for his western territory to be gone 
for a month. ; 

C. D. Morris, general manager of R. 
Wallace & Son, factory at Wallingtord, 
Conn., spent a week in Chicago visiting at 
their local office. 

Jay Silverberg, of Max L. Silverberg, 
Columbus Memorial building, is spending a 
couple of weeks at Corsicana, Tex., visiting 
at the home of friends, 

C. H. Ackert, president of the National 
Railway Time Service, returned last week 
from a short business trip to Middlesboro, 
Ky., and Cincinnati, O. 

A. Kluber, of the R. Wallace & Sons 
Mfg. Co., returned recently from a trip 
through the southwest where he spent six 
weeks calling on the trade. 

S. C. Eppenstein, president of the Illinois 
Watch Case Co., accompanied by his wife, 
left recently for French Lick, where he will 
remain for about ten days, resting. 

Sig. Thein, wholesale jeweler, located on 
the &th floor of the Heyworth building, left 
last Wednesday on a two weeks’ business 
trip to Denver and other Colorado cities. 

George Lossau, representing the National 
Railway Time Service, Garland building, 
returned recently from a two weeks’ trip to 
the Pacific Coast where he called on the 
trade. 

Charles Aronberg, of St. Louis, stopped 
off in Chicago last week for a few hours 
during train time, on his way home from 
French Lick, where he spent a couple of 
weeks. 

L.. C. Michael, of the Sigler Bros. Co., 
Cleveland, O., visited with friends in the 
trade here last week on his way home from 
Milwaukee where he spent several days with 
relatives, 

Joe Stein, of the Stein & Ellbogen Co., 
returned this week from an extended visit 
to the European markets. Mr. Stein sailed 
Oct. 25 on the Berengaria arriving in New 
York last week, 

August Swanson, Pacific Coast manager 
for the Alvin Silver Co., is spending a few 
days in Chicago with his wife and family, 
and visiting at the Chicago office and his 
many friends here. 

Robert Swartz, of Roberts & Co., retail 
jewelers, located at State & Madison Sts., 
returned last week from French Lick, where 
he spent 10 days visiting with friends and 
enjoying a good rest. 

James Macdonald, of the Wolcott Mfg. 
Co., returned recently from a 10-day stay 
at French Lick, and after spending a couple 
of days in Chicago left on a business trip 
through the northwest. 

Boyd T. Park, president of Boyd Park, 
Inc., Salt Lake City, Utah, was in Chicago 
last week for a few days to look over mar- 
kets on his way home from the east where 
he spent a couple of weeks. 
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Charles Hoefer, formerly connected with 
the Woodstock-Hoefer Jewelry Co., Kansas 
City, and Steve Harris, of the Harris-Goar 
Co., Kansas City, spent several days in Chi- 
cago last week visiting with friends. 

Wm. G. Harnisch, who recently joined the 
sales force of the Alvin Silver Co., is com- 
pleting his initial trip for this concern 
through Missouri and Kansas. He reports 
conditions as favorable in this territory. 

H. M. Stewart, representing the Alvin 
Silver Co., recently left on his Fall trip 
over his southern territory, taking in towns 
of Missouri, Kansas, Oklahoma and Louisi- 
ana. He expects to be gone about 10 weeks. 

Charles A. Gossard, of C. A. Gossard Co., 
Inc., Washington Court House, O., made his 
first visit to Chicago in a year, last week. 
Mr. Gossard had been seriously ill for many 
months but is now greatly improved and 
able to attend to duties. 

John H. Murphy, recently connected him- 
self with James W. litzpatrick, retail 
jeweler, on the second floor of the State- 
Lake building, 190 N. State St. Mr. Murphy 
formerly was associated with the Wm. FE. 
Darress Co., of this city. 

A. C. Becken, Sr., of A. C. Becken Co., 
180 N. Wabash Ave., accompanied by his 
wife, recently left for California. Mr. 
Becken will return to Chicago about the 
latter part of November, and Mrs. Becken 
will remain there several months longer. 

L. E. Dingman has entered into business 
for himself in suite 1409 Capitol building, 
where he has opened a retail jewelry shop. 
He will do watch repairing as a specialty. 
Mr. Dingman, for over five years was con- 
nected with A. Hirsch & Co., as a watch- 
maker, 

Charles Horke is now associated with the 
watch repairing department of Kansteiner 
& Nathanson, 5 N. Wabash Ave. Mr. 
Horke is in the United States only a short 
time, having resided at Chaux-De-Fonds, 
Switzerland, and was connected with the 
Swiss watch factories in that city, 

J. FEF. Niesen & Sons, manufacturing 
jewelers who recently removed their business 
from the Goddard building, 27 E. Monroe 
St., to the 7th floor of the Lemoyne build- 
ing, 190 N. Wabash Ave., have completed 
the arrangements of their shop and office and 
are now able to take care of their increas- 
ing business, 

Harry Fargo, who recently opened a re- 
tail jewelry store at Ripon, Wis., spent 
several days last week in Chicago accom- 
panied by his son looking over the markets 
and calling on friends. Mr. Fargo is quite 
proud of the fact that Harry, Jr., is known 
as the “Chick Evans of Wisconsin,” and 
while here challenged several of the boys 
in the trade to a round of golf, 

L. FE. Kidwell, Springfield, Ill., spent a 
few days in Chicago last weck purchasing 
stock for the new store he opened this week 
in that city. The store is located at 320 
S. 6th St. Mr. Kidwell was in business for 
himself at Decatur for many years which 
business he closed out a couple of years ago. 
He removed to Springfield, Ill., and con- 
nected with J. C. Klayholt Co., where he 
remained until he went into business for 
himself. 


C. F. Gillman, New York, visited his 


many friends in the trade here last week 
while on a business trip through the central 
Mr. Gillman formerly was a retail 
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jeweler on the north side of Chicago, and 
later was engaged in the clock business. He 
has a host of friends in this city all of 
whom will be pleased to learn that Mr. 
Gillman expects to open a Chicago office 
right after Jan, 1 where he will make his 
headquarters, 

A, Wolf & Co., retail jewelers, who have 
been located at 29 S. Clark St., for over 
20 years, have signed a 10-year lease for 
the store at 112 S. Dearborn St., located 
in the Westminister building. This concern 
will move Jan, 1, on account of the tearing 
down of the building they now occupy to 
make room for the new addition to the Mor- 
rison Hotel. The new store will be all fitted 
out with new fixtures and safes, all of the 
very latest in style and design. . 

R. R. Evans has associated himself with 
the traveling force of Kansteiner & Nathan- 
son, of this city. He is representing this 
concern through the middle west territory, 
making his headquarters at 3819 Wyoming 
St., Kansas City, Mo. Mr. Evans is well 
and favorably known to the trade in this 
territory having traveled for a couple of the 
largest wholsale houses of St. Louis. Mr. 
vans is out on his territory now making 
his initial trip and reports splendid results. 

A 10-year lease has been taken on the 
store at 16 N. Dearborn St., by Adolph 
Gastman, located at 303 S. Clark St. This 
new location is in the Covenant Club, just 
nearing completion. Mr, Gastman expects 
to remove his business on or about Dec. 
this year. All new specially built-in 
walnut fixtures have been ordered, and the 
most modern lighting fixtures will be in- 
stalled. Mr. Gastman has been in business 
for more than 37 years, and has always been 
located on S. Clark St., moving only once 
during this time. 
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The trade at Muncie, Ind., recently had a 
large part in one of the most successful 
co-operative merchandising campaigns that 
has been tried out in Indiana this year. The 
principal idea of the special merchandising 
day was to bring into the city the thousands 
of persons from the smaller towns surround- 
ing Muncie, which is the county seat of 
Delaware county. The event is known as 
Suburban Day. The cost, when pro-rated 
among the various businesses, was not high, 
in view of the large returns. Each business 
set aside a certain sum to be given away. 
This, naturally, was charged to advertising. 
Colored tickets were printed, one color good 
for 50 cents in merchandise and the other 
for $1. An aviator flew over the smaller 
towns a couple of days before the event, 
throwing down the tickets. On each was 
printed the name of the Muncie business 
house where it might be redeemed in mer- 
chandise, there being a stipulation that the 
redemption of the ticket did not mean the 
person had to buy something. The presen- 
tation of the ticket, however, had to be 
made on the day set, and, as a result, Muncie 
was crowded. It is but human nature to 
make an effort to cash a slip of paper good 
for merchandise, especially when no strings 


are attached, and hundreds came _ from 
smaller towns and villages for this purpose 
and remained to make other purchases. 


The same method was used to get out the 
city trade, the airplane flying over the resi- 
dence section of the city, throwing down 
tickets. 
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William Lamb, sales representative of 
G. H. Fuller & Sons, Chicago finding house, 
was a recent visitor at the W. H. Gollberg 
TAD, 

The Standard Electric Time Clock Co. of 
Chicago was recently awarded contracts for 
the installation of program clocks in three 
West Allis, Wis., schools. 

Irvin Kaufman, vice-president of Wander 
& Kaufman, New York, recently called at 
the Boszhardt-Possin Co., wholesale jewelers 
in the Security building, Milwaukee. 

Miss Esther Thorbjornson, a member of 
the office staff at the Reliance Silver Co., 
who has been confined at her home for about 
10 days by illness, is now back at her 
position. 

A. M. Lang, prominent Kaukauna, Wis., 
jeweler, and his wife recently motored to 
Milwaukee, where they spent several days in- 
specting the market preparatory to buying 
holiday goods. 

The H. J. Smith Jewelry & Music Co., at 
Racine, Wis., is remodeling its quarters so as 
to give the store a more attractive front and 
better display windows. The Smith company 
is one of the oldest jewelry firms in Wis- 
consin. 

Le Roy Umbs, son of John G. Umbs, Mil- 
waukee jeweler, was recently installed as 
junior councillor, Longvic Raon Chapter, 
Order of De Molay. The Longvic Raon 
Chapter meets regularly in the Kenwood 
Temple. 

O. G. Meacham, who recently was called 
to Minneapolis, Minn., by the illness of his 
son-in-law, has returned to Milwaukee and 
is back at his old position with the Reliance 
Silver Co. He reports that his son-in-law is 
now doing nicely. 

Milwaukee stores and factories may all 
close on Election Day, if a movement which 
intends to get every Milwaukee citizen out to 
vote is successful. According to plans, 
Mayor Daniel Hoan will be asked to pro- 
claim the day a holiday. 

W. Stozak who was a watchmaker with 
James Field, jeweler at Reed St. and Na- 
tional Ave., Milwaukee, is now at the 
Soldiers’ Home Hospital, where he will sub- 
mit to several minor operations. Mr. Stozak 
is a World war veteran. 

Gilbert Umbs, son of John G. Umbs, wel! 
known South Side jeweler, and optometrist 
in his father’s shop, was married on Oct. 21 
to Miss Madeline Danenhauer, also of Mil- 
waukee. The newlyweds returned last week 
after a honeymoon trip into Canada. 

L. R. Mroz, enterprising jeweler, at 
Crystal Falls, Mich., accompanied by his 
wife recently motored to Milwaukee where 
they spent several days visiting at the home 
of E. M. Wals, secretary of the Reliance 
Silver Co. Mr. Mroz has made the trip 
twice within the last month, treveling ap- 
proximately 800 miles each time. 

The excise tax which, while considerably 
lower than a few years ago, is still consid- 
ered a burden by the jewelers, was the main 
subject of discussion at a meeting of the 
Wisconsin Valley Jewelers’ Club, which was 
held at Antigo, Wis., recently. John P. 
Hess, Fond du Lac, president ; A. W. Ander- 
Neenah, secretary; and Henry F. 
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Stecher, Milwaukee, treasurer; all of the 
State jewelers’ organization attended the 
meeting. 


A handsome $25 watch will be awarded to 
the boy or girl who submits the best adver- 
tising slogan for Michael & Ansorge, pro- 
gressive jewelers at Green Bay, Wis. Many 
entries have already been received and a 
slogan will be picked and the winner an- 
nounced early in November. The Michael & 
Ansorge store was established in 1869, 
55 years ago. 

Among jewelers who called at Milwaukee 
wholesale houses during the past week are: 
QO. C. Boelte, Columbus, Wis.; J. A. Hughes, 
Milton Junction, Wis.; J. B. Davis, Lake 
Mills, Wis.; F. E. Kiehk, Waukesha, Wis.; 
A. J. Boden, Clinton, Wis.; R. Nicoll, Ke- 
nosha, Wis.; B. Panik, Cudahy, Wis.; M. 
Schneider, Burlington, Wis., and M. R. Wie- 
gand, Racine, Wis. 

Max Barkan, of the Barkan-Friedman Co., 
wholesale jewelers in the Enterprise building, 
sounds a note of warning to retailers who are 
waiting until the last minute before placing 
their holiday orders. Mr. Barkan says that 
manufacturers are already taking upwards of 
four weeks to fill orders and that goods will 
be scarce after the jobbers’ present stocks 
have been exhausted. 

John P. Hess, Fond du Lac, and A. W. 
Anderson, ‘Neenah, president and secretary, 
respectively, of the Wisconsin Retail Jewel- 
ers’ Association, were guests of honor at a 
banquet recently given by Chequamegon Bay 
jewelers at Ashland, Wis. F. W. Harper, 
Ashland, is president of the Chequamegon 
Say group, which includes the entire region 
of central north Wisconsin. 

B. W. Thien opened a new and thoroughly 
modern jewelry store at 3613 North Ave., 
Milwaukee, on November 1. A feature of 
the new store is the arrangement of its dis- 
play windows which extend back into the 
building thereby providing an abundance of 
space. Mr. Thien is well known on the 
North Side having been proprietor of a store 
on North Ave. for more than eight years. 
He sold his former store, however, about a 
year ago. 

The oldest building on Main St., Reeds- 
burg, Wis., houses the Hahn Jewelry Store. 
The building is 69 years old but has been so 
altered at various times during those many 
vears that no visitor would pick it‘ out as 
being the “oldest.” It was originally built 
by a harnessmaker and was entirely of wood 
construction. Later the frame work was 
veneered with brick. The interior of the 
store is very handsome, too, and does not 
present the least aspect of being aged. 

The Milwaukee Association of Commerce 
recently got behind the move of the Milwau- 
kee Jewelers’ Club to restrict auctions, with 
respect to the hours during which they can 
be run, the amount of goods which can be 
sold at any given auction, and the number of 
auctions which can be held by any one store 
within a given time. The Association of 
Commerce sent questionnaires on the subjects 
to various other cities in order to be able to 
hetter present the facts when the proposed 
auction ordinance comes up for action by the 
common council. 

An investigation of a Milwaukee diamond 
club and three suit clubs was recently started 
by the district attorney on complaint of the 
Better Business Bureau of the Association of 
Commerce. Warrants charging either opera- 
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tion of a lottery of obtaining money under 
false pretenses may be issued against the 
owners of the clubs, it is said. Club mem- 
bers pay $2 for a contract and then $2 a week 
until $48 has been paid when they receive a 
suit or a diamond. The chance of getting a 
suit or a gem before the whole amount is 
paid is the attraction which brings in most 
of the members, it is claimed. 








Portland, Ore. 





Otto Hartman, president of Hartman 
Bros. Co., Salem, was a recent Portland 
visitor. 


R. L. Matthews, of Stryker & Matthews, 
Clatskanie, Ore., made a business trip to 
Portland. 

Mr. Fleet, representative of Juergens & 
Andersen Co., has been visiting the trade. 
in Portland. 

George Krafts, of the Krafts Emblem 
Ring Co., Cincinnati, has been visiting 
Portland jewelers. fs 

Arthur Clark, who for a number of years 
has been in business at Camas, Wash., has 
lately moved his shop to Vancouver, Wash. 

J. P. Jaeger, of Jaeger Bros., has gone in 
for golf recently, and spent several days at 
his beach home at Seaside trying out the 
fine new course there, 

Mr. J. Cini, who has been in his Portland 
store, at 38614 Washington St., is leaving 
for his home in Pasadena, Cal., where he 
has a larger establishment than the Port- : 
land one. 

E. J. Jaeger, of Jaeger Bros., 131 6th St., 
opened up the duck season with some friends 
on their private lake, and has since been 
presenting friends and employes with samples 
of his catch. 

Mr. Schimmel, of Long & Schimmel, 
Camas, Wash., has been in Portland on busi- 
ness. Mr. Schimmel was formerly with the 
Paige jewelry store of Vancouver, Wash., 
but the first of October, in company with 
Mr. Long, opened up a very nice modern 
shop in Camas, ; 

Some of the Portland jewelry stores seem 
to be in the watchful waiting state, and are 
not going to order Christmas novelties until 
they see how the election turns out. And 
a good many report that at present business 
is very quiet, as is true of many other lines 
in the city just now. 








Smuggling diamonds into the United 
States is fraught with many difficulties and is 
becoming increasingly more difficult, accord- 
ing to Joseph Pieper, jeweler of Covington, 
Ky., who was the main speaker at the Rotary 
Club meeting in Covington during the week. 
He spoke on the subject of the diamond in- 
dustry and explained the methods that are 
being employed to prevent gems coming into 
this country without the payment of duty. 
His talk covered a comprehensive review of 
the industry. Contrary to some opinions, 
Pieper asserted that. Amsterdam was the 
vreat diamond market of the world. Pieper 
explained how the diamond mines are divided 
off into compounds and worked by Zulus, and 
the guard that is kept over them while they 
are serving their allotted time in the mines. 
He also declared that there are only a few 
expert diamond cutters in the United States, 
and he also showed the apparatus that fs 
employed in cutting diamonds. 

















M. Mayer, of Mayer & Weinshenk, San 
Francisco, is here visiting the trade. 

Emil Liebert, 711 Title Guarantee build- 
ing, is out again after a brief illness. 

Herbert A. Reichman, of Reichman Bros., 
New York, is spending a few days here and 
visiting the trade. 

C. E. Ellis, formerly in Geneseo, IIL, has 
opened a new store at 309 Santa Monica 
Blvd., Santa Monica. 

Mr. Marcus, president of the California 
Jewelry Co., San Francisco, is spending a 
few weeks here on a pleasure trip. 

J. J. Alexander, traveling representative 
of the E. Bastheim Co., is back from a trip 
through Arizona and reports excellent busi- 
ness. 

O. S. Balzer, manager of the jewelry de- 
partment of the May Co., has returned from 
a buying trip to New York and other eastern 
points. 

Dr. W. E. Christie, jeweler and optom- 
etrist, Elsinore, has been in Los Angeles a 
few days buying goods for his Fall and 
holiday trade. 

John Parker, Huntington Park, is at his 
place of business after six weeks’ confine- 
ment in a hospital at Whittier suffering 
from intestinal influenza. 

J. C. Schwartz, of Schwartz & Kilkenny, 
503 Jewelers’ building, has gone to San 
Francisco on a business trip, expecting to 
be gone about one month, 

H. E. Jones, western representative of the 
Wadsworth Watch Case Co., with head- 
quarters in San Francisco, is making a short 
visit here in the interests of his concern. 

Ray Vercler, president of the Ray Vercler 
Smelting & Refining Works, Jewelers’ 
building, has gone to Arizona, where he was 
called by the death of his brother-in-law. 

H. C. Thompson, 11 Pine Ave., Long 
Beach, was visited by a window smasher 
some time between Saturday night and 
Monday morning and suffered a loss of 
about $500. 

James A. Codori, Los Angeles jewelry 
auctioneer, has closed an auction sale for the 
San Luis Jewelry Co., San Luis Obispo, and 
is now conducting a sale for Bender’s Giit 
Shop, Dinuba. 

James G. Donavan has gone, accompanied 
by Mrs. Donavan and their little son, to 
spend the week-end at Soboba Hot Springs, 
a popular resort near San Jacinto, about 100 
miles from Los Angeles. 

Gerald Jacobson, of Jacobson Bros., New 
York, is spending some time in Los Angeles 
visiting the trade. He says he found condi- 
tions in the middle west much better than 
at the corresponding time last year, 

W. J. Daniel, watchmaker for Paul 
Grimm, 325 W. 4th St., has just returned 
to his place in the store after being confined 
to his home for two weeks, much of the 
time in bed, as the result of a severe attack 
of lumbago. 

Charles H. Clark, 801 S. Spring St., is re- 
covering from illness which kept him at home 
for some time and has been able to visit his 
store for a short time each day recently. 
He is confident of being able to “carry on” 
during the holiday campaign, 

Feagans & Co. have been making altera- 
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tions in their diamond salesrooms to make 
them more commodious and _ convenient. 
Their watch repair department also was re- 
cently enlarged to meet the demands of that 
department, which have grown materially. 

P, J. Koke, of Koke, Slaudt & Livermore, 
has just returned from a trip through the 
northwest, after having been gone two and 
one-half months. Mr. Slaudt intends to 
start on Nov. 10 for a trip through the same 
section. He expects to be away about one 
month, 

Brock & Co. have just added two more 
persons to their sales force. They are 
Charles E. Ragland in the gold department, 
and Miss Mclntyre in the silver novelties 
department. Miss McIntyre came _ here 
from Chicago, where she was with C. D. 
Peacock, Inc. 

A. C. Smalley, of the E. W. Reynolds Co., 
took a week-end motor trip with his wife 
to the Los Angeles County Playground in 
the San Bernardino county mountains, about 
100 miles from this city. He went via San 
3ernardino and returned by Palmdale. He 
found the roads good and the playground 
and its surroundings very attractive. 

The exhibition here of the International 
Silver Co.’s film showing the processes of 
manufacturing silverware attracted many 
visitors and was regarded as a decided suc- 
cess. Mrs. Penniman’s lectures and ex- 
planations of proper table settings and table 
etiquette were an attractive feature. She 
has now left for the north with the film. 

A. C. Collins, who has been carrying on 
the business of a watchmaker for the trade, 
and R. A. Leonard, formerly in business in 
Paso Robles, have formed a_ partnership 
under the name Collins & Leonard and 
opened quarters at room 612, Jewelers’ 
building. For the present they will confine 
themselves to watchmaking but intend 
eventually to do a general jewelry manu- 
facturing business also. 

A. and M. Delovage have opened their 
new store, a very handsome one, on W. 7th 
St. near Hill St. The store is made espe- 
cially attractive by having the walls covered 
with heavy French velours bearing a coat 
of arms. The Delovage brothers came here 
from Butte, Mont., where they had been in 
business for eight years. Previous to locat- 
ing in Butte they had been in business in 
Portland, Ore., for 24 years. 

J. A. Meyers & Co., 724 S. Hope St., 
have practically finished alterations in their 
store and the renewal of the front, including 
the installation of a large window which will 
enable them to display merchandise to much 
better advantage than heretofore. An espe- 
cially attractive feature is the installation of 
a large outside case in which are displayed 
representations of a large number of fra- 
ternity badges, class pins, emblems, etc., all 
correctly colored. This work is a specialty 
with them, 

The following jewelers from surrounding 
towns have been here recently: E. B. Lang, 
Venice; J. H. Blanchard and R. H. Wilson, 
Ocean Park; Mr. and Mrs. V. E. Duncan- 
son, San Bernardino; W. C. Guerth, Red- 
lands; W. E. Christie, Elsinore; E. T. 
Stoddard, Whittier; L. Asher, of the Asher 
Jewelry Co., and Frank Hoffman, Santa 
Ana; E. S. Griffin, Azusa; T. S. Lailey, 
El Monte; F. E. Stinson, Pomona; Mrs. 
I. M. Bryan, Alhambra; C. H. Schroeder, 
Pasadena; C. E. Miller, VanNuys; L. J. 
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Tindall, Owensmouth; Mrs, H. E. Fox, Jr., 
San Fernando; Walter Lawrence, Burbank; 
G. W. Burzell, Sawtelle; Mrs. C. J. 
McCormick, Redondo Beach; Mr. Baker, of 
jaker & Davis, Oxnard; Mrs. H. E. Gould, 
San Bernardino; Frank Keeley, Long Beach; 
W. C. Bender, Dinuba. 

The directors of the Universal Horological 
Association have decided to hold no more 
open meetings, but to make the meetings 
available to the membership only and to 
devote the energies of the organization to 
educational work, instruction probably be- 
ginning with mechanical drafting as related 
to watch work. It is expected that at the 
meeting to be held the first Tuesday in 
November a definite program will be out- 
lined and the campaign for additional mem- 
bers will be pushed. The present resources 
do not warrant the acquisition of permanent 
club rooms, but ways will be devised to pro- 
vide quarters until such resources are avail- 
able. A number of well qualified watch- 
makers have agreed to donate their services 
in giving the association the benefit of their 
experience. It will be the aim to qualify 


the members generally to pass the examina- 
tions of the Horological Institute of America 
for junior watchmaker and certified watch- 
maker. 











Charles Welzmiller, salesman for the 
3auman-Massa Jewelry Co., was called to 
Bath, N. Y., last week by the sudden death 
of his mother, . 

Ernst Nickl, retail jeweler at 3219 Mera- 
mec St., underwent an operation at the 
Jewish Hospital last week. He is reported 
to be recovering nicely. 

The C. R. Hettel Jewelry Co, has closed 
a long-term lease on the ground floor and 
basement of 907 Washington Ave. The firm 
deals in jewelry and dry goods novelties at 
wholesale and was organized in January, 
1850. 

Among the retail jewelers from out of 
town who visited the St. Louis market dur- 
ing the last week were: O. K. Stewer, of 
the A. Graves Co., Memphis, Tenn.; Louis 
De Rousse, Waterloo, Ill.; V. G. Bushman, 
Owensville, Mo, 

srainard Ryan, secretary and credit man- 
ager for the Eisenstadt Mfg. Co., was mar- 
ried last week to Miss Lena Rosswag, St. 
Louis. Following a quiet wedding, the 
couple left on a motor trip to the east. They 
will visit Detroit and Buffalo, coming back 
by way of the Cumberland Mountains. Mr. 
Ryan, who is 43 years old, has been with 
the Eisenstadt Mfg. Co. for the last 25 
years, 

Clarence King, of Mermod Jaccard & 
King Jewelry Co., returned this week from 
Denver, where he opened a branch in the 
building owned by the Denver Dry Goods 
Co. About 100 feet of show cases is the 
present space occupied by the branch de- 
partment, Mr. King said. While the Denver 
store had sold some jewelry formerly, this 
is the first high grade jewelry department 
that has been conducted there. E. W. Born- 
mueuller, who has been with Mermod Jaccard 
& King, is in charge of the new department 
at Denver. 
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W. R. Durfee, Truckee, who came here 
for his health, died very suddenly on Oct. 
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I’, Friedlander, whose new store is one of 
the show places of Portland, Ore., is in San 
}‘rancisco, calling on the trade. 

Fred H. Davis, of Morgan & Allen, has 
reached Honolulu (T, H.), and is proving 
it by sending in orders for his house. 

Albert Hansen, of Seattle, Wash., is in 
San Francisco, having just returned from 
about a week’s trip to southern California. 

Morris Mayer, of Mayer & Weinshenk, is 
making the southern trip. Mike Spiro is in 
the San Joaquin territory for Mayer & 
Weinshenk, 

Mr, and Mrs, R. V. Owens, of Salt Lake 
City, are passing a few days in San Fran- 
cisco. Mr. Owens is the head of R. V. 
Owens & Co. 

J. J. Abelson, of the Jabel Ring Mfg. Co., 
has been visiting San Francisco, making his 
headquarters at the service station of the 
firm in the Whitney building. 

George Buhn, jeweler of Boise, Ida., is 
holding a very successful sale. J. H. Spiro 
stated that the success is vouched for by the 
large orders he is sending in. 

On account of steadily increasing business, 
Albert M. Gilbert is moving his offices to 
large and comfortable new quarters on the 
10th floor of the “W” building, where there 
will be more space than the present offices 
afford, 

W. L. Nylan and wife, of Honolulu, 
JT. H., are visiting the city and Mr. Nylan, 
A. W. Huggins, president of A. I. Hall & 
Son and J. G. Rogers, of the same firm, saw 
a football game between the U. C. Uni- 
versity team and that of the Olympic Club. 

Eastern visitors to the trade include: Nor- 
bert Hofman, of Eichberg & Co., New York 
city; Alfred Nathan, New York; J. May- 
baum, of Maybaum Bros., New York, and 
Stanley Jacobson, also of New York. 
Walter Marble has left to continue his trip. 
Miller-Steinau are moving into their new 

factory at 646 Jessie St. Robert Miller, of 
the concern, formerly of Portland, Ore., is 
bringing with him about 29 employes to 
work in the new factory in this city. The 
salesmen now on the road report good busi- 
ness, 

An appeal is being made for more liberal 
support, in order to maintain the air mail 
service between this city and New York. 

Susiness interests, as a whole are not sup- 
porting it sufficiently, it is stated. Some of 
the jewelers have been leaders in supporting 
the air mail, 

After a very pleasant and_ satisfactory 
trip, S. J. Hammond has returned from New 
York, where he visited his factories. His 
travelers are out on the road. At his 
offices, in the Jewelers’ building, Mr. Ham- 
mond said that he had found people very 

optimistic in the east. 

Mrs. J. W. King has left for a visit to 
her parents, in Los Angeles. Speaking of 
business, J. W. King, who recently returned 
from the south, said that he expected that 
everyone would feel more like going ahead, 
after election. Unusual interest has pre- 
vailed this year in the Presidential election, 
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and there has been a waiting attitude on the 

part of the people. 

The local material jobbers have returned 
from the regular quarterly meeting of the 
Western Material Jobbers’ Association 
where an important volume of business was 
transacted, C. F. Sischo, of Los Angeles, 
having presided. The next quarterly meet- 
ing will be held in San Francisco, on Feb. 
25. 

George Hill, the Lodi jeweler, has just 
been in town, to buy for the holiday trade. 
Among the other retail jewelers buying for 
the coming holiday season are: B. Hoisholt, 
of the B. Hoisholt Co., of Oakdale, Cal.; 
Dave Goodfriend and son, of Goodfriend & 
Traub, Salinas, Cal.; and A. F. Glover, of 
Klamath Falls, 

Mrs. F. G. Holzer, for many years an em- 
ploye of the Ben N. Nordman Co., factory 
representatives for eastern jewelry lines, has 
severed her. connection with the concern due 
to a change in office arrangements. The of- 
fice will hereafter be in charge of Mr. Cen- 
mont, an expert diamond setter, while Mr. 
Nordman is on the road. 

When the “Shenandoah” visited San 
Francisco, most of the people from various 
downtown buildings, hurried to the roofs. 
In the Jewelers’ building, it was the first 
time that many of the tenants had been on 
top of the structure and much attention was 
attracted by the pretty and comfortable 
lunch room which A. I. Hall & Son main- 
tains there for its young women employes. 

H. W. Tuckey & Son, of the Sachs build- 
ing, have opened a very attractive show 
window on the corridor, adjoining the en- 
trance to their place of business. It has 
indirect, overhead lighting and_ greatly 
brightens the corridor as well as adding 
interest by an attractive display of silver- 
ware and jewelry. A. B. Tuckey says that 
business, which has been somewhat quiet, is 
picking up, 

By an unusual paradox, Joseph Watts, 
vice-president of Lewis, Inc., will win, if 
he loses a pending law suit. The suit is an 
amicable one, brought by Mrs. Watts, as 
guardian for their daughter, who was acci- 
dentally hurt by Mr. Watts on a golf 
course. Mr. Watts holds a golfers’ accident 
insurance policy. The company demurred at 
paying damages for his daughter, hence 
Mrs, Watts was named guardian. If Watts 
loses the suit brought by Mrs. Watts, the 
insurance company will have to pay the 
damages. 








Notes from Ohio 





A. F. Stossmeister, watchmaker at the 
Rubin jewelry store, East Liverpool, O., is 
in the possession of a coin which govern- 
ment experts believe to have been cast almost 
1,800 years ago. The coin was given to him 
by his mother, Mrs. Charlotte Stossmeister, 
was found near Marietta, about 30 years ago. 

Seven retail jewelers participated in a 
“Dollar Day” sales event fostered by 
Massillon, O., retail merchants, Thursday, 
Oct. 30. It was reported that sales for the 
day were the heaviest of any single day’s 
business this Fall. Jewelers offered popular 
priced merchandise and some made up special 
“Dollar Day” gift packages. 

Homer Deuble, well known 
jeweler, was very active 


Canton 


in the annual 





CIRCULAR 





117 


Hallowe’en celebration, fostered by the Can- 

ton Kiwanis Club, Friday night, Oct. 31. 

Mr. Deuble in addition to being on several 

of the committees in charge of arrangments 

displayed the jewelry prize awards in one of 
his Market Ave. store windows. Much of 
the merchandise was purchased at his store. 

Among several new departments to be 
opened when the Stark Drygoods Co. moves 
into its new three-story and basement build- 
ing, now nearing completion in Tuscarawas 
St., E., will be a complete jewelry section. 
The concern plans to open in the new build- 
ing about Nov. 15. The exact location of 
the jewelry section has not as yet been de- 
termined and the manager will also be made 
known within the next few days. 

It is announced that Raymond K. Porter, 
for many years identified with George 
S. Dales & Co., retail jewelers, Akron, O., 
will continue to look after the jewelry end 
of the business for this firm, which recently 
opened a new and enlarged store on S. Main 
St. Mr. Porter will continue in the capacity 
of buyer and will also assist Mr, Dales in 
the buying of merchandise for the newly 
established gift section which is now a 
feature of the enlarged store. 

Plans are going forward rapidly for the 
November meeting of the Canton district 
24-Carat Club, to be held at Hotel Courtland, 
Canton, Wednesday night, Nov. 12, Floyd 
Bone, newly elected president of the Canton 
district club plans something interesting for 
this session and an out of town speaker has 
been secured. It is planned to continue the 
round table discussion which has proved so 
popular and beneficial in the past but a much 
different policy of meeting routine will be 
followed at future sessions of the club. 

The Ohio Retail Jewelers’ Association 
will request the State legislature which meets 
in January to pass an enabling act giving 
municipalities constitutional authority to 
control auction sales, accord'ng to John H. 
Moore, secretary of the association, at 
Akron, O. Mr. Moore, who is also secre- 
tary of the Akron Retail Merchants’ Asso- 
ciation, was successful in having a city 
ordinance passed requiring every person con- 
ducting an auction of jewelry or other mer- 
chandise to obtain a license. £!milar laws 
have since been put into effect in Cleveland, 
Columbus, Alliance and Canton, 

With an entire new stock of jewelry and 
gifts, and in a room, handsomely appointed, 
J. Frank Rutter, well known in retail jewelry 
circles in the Canton district opened his 
new retail jewelry store at 3rd St. and 
Cleveland Ave., N. W., last week. Mr. 
Rutter for 10 years was identified with the 
C. J. Duncan, Massillon, enterprises, and for 
several years was manager of the Duncan 
Arcade store in Canton. The new store 

owner was recipient of many floral offerings 
from contemporaries. The Rutter jewelry 
store is the third retail jewelry firm to in- 
vade Cleveland Ave., N. W., a rapidly de- 
veloping retail merchandising center, the 
two others being Cusack’s and John Pfouts. 








Wm. A. Shawcross, of Monrce Block & 
Co., Providence, R. I., has a cable advising 
the arrival of his partner, Monroe Block, in 
Cherbourg. This is Mr. Block’s usual trip 
to Europe arranging for purchases for 
Spring delivery. He expects to return the 
latter part of November. 











George H. Edwards is serving on the 
grand jury, his second week at that civic 
task. 

Wm, Chalmers, formerly in the Indiana 
building, is now with John Mednikow, 117 
E. 13th St. 

Fred Nieman, an old road man, has just 
made a tour of Kansas, calling on the trade 
and visiting friends. 

D. I. Goodrich, of Pueblo, Colo., was in 
the market the past week for the first time 
in two or three years. 

A. G. Norris, Florence, Kans., drove to 
Kansas City recently, accompanied by his 
watchmaker, for a visit to the market. 

Fred Gardner & Son is again a jewelry 
firm in Lincoln, Nebr. They had been in 
business for years at Lincoln, selling out a 
year ago, 

Wolf Binkowicz, formerly in business 
here and elsewhere, has opened diamond 
parlors on the third floor of the Chambers 
building, 12th and Walnut Sts. 

Jamie Shaw, recently with Krueger & Co., 
Edina, Mo., has opened a store of his own 
at Milan, Mo. This is the first business 
enterprise by this young jeweler. 

John Murray is established in his new 
location, 500% Minnesota Ave., Kansas 
City, Kans., and has installed John Meditz, 
formerly of Ellinwood, Kan., as watchmaker. 

Henry Storms, Laredo, Mo., combined 
business with pleasure in a recent several 
days visit to Kansas City. He spent most 
of the time at his daughter’s, who is em- 
ployed by the C. A. Kiger Co. 

T. H. Woodbury, brother of “Tod” Wood- 
bury, is now associated with the Cady & 
Olmstead Jewelry Co. He has been for five 
years with R. B. Jones & Sons, the largest 
insurance agency in this part of the country. 

While retail and wholesale trade have not 
shown marked improvement in the past week 
or so, the signs are accumulating, of bigger 
business near. Jewelers are buying slightly 
better, and the public is taking hold with a 
little more vim. 

H. O. Woodbury, for years a retail jeweler 
at Olathe, Kans., was in Kansas City the 
past week. He was not buying, however, as 
he has sold his store to W. R. Pearce, 
formerly of Gardner, Kans. Mr. Pearce is 
said to be getting well settled in his new 
enterprise. 

Miss Ruth Dahlgren, of the C. A. Kiger 
Co., was injured in an automobile accident 
recently, and is confined to her home. Miss 
Dahlgren was riding with her father, the 
latter driving, when another car swerved 
and ran into theirs. Mr, Dahlgren was not 
injured and was able to care for his 
daughter. 

The Mace & Reynolds Co., jewelers, will 
soon move to new quarters near the recently 
developing fine residence district of Argen- 
tine, Kans. The company is now at 25th 
and Strong Sts.. Its new location is an 


industrial division of Greater Kansas City, 
and is now showing signs of substantial im- 
provement. 

Four jewelry auctions are now being held 
in Kansas City though they are not having 
an appreciable effect on the other retailers. 
It is said that an ordinance is now being 
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prepared to regulate auctions, so that houses 
will not be able to keep this plan of selling 
to the public going on continuously through 
half or all the year. 

Among the visitors to Kansas City the 
past week were E. J. Vogel, of the Vogel 
Jewelry Co., Appleton City, Mo.; George 
Marquis, Pond Creek, Okla.; Mrs. C. E. 
Morrison, Great Bend, Kans.; Roy Fox, 
Macon, Mo.; A. K. Fagin, Lathrop, Mo.; 
W. S. Noble, Drexel, Mo.; and Edgar 
Campbell, Osawatomie, Kans. 

C. D. Rhodes, manager for his father, 
D. F. Rhodes, in the latter’s retail store at 
631 Kansas Ave., Kansas City, Kans., has 
recently returned from a hunting trip in 
Wyoming, bringing game with which to fill 
the icebox. When he got back, the senior 
left to visit his father, at Peabody, Kans. 
The head of the Rhodes family, 94 years of 
age, is still active. He had just made a trip 
to California, 











TRADE CONDITIONS 


Susiness, which showed a decided improvement 
following the middle of September, has been quiet 
this week, and the trade attributes the slump to the 
closeness of elections. The consensus of opinion 
is that this holiday season will exceed the business 
of last year by a good margin. Conservative jewel- 
ers are holding down estimates to avoid disappoint- 
ments, but at the same time admit that they are 
“expecting the unexpected.’”’ Manufacturing jewel- 
ers ure rushed with schcol and college pin business 
and endeavoring to clean this business up quickly in 
order to concentrate on holiday goods. Flatware 
has been moving with satisfactory pace in the last 
month. 





J. M. Loveridge, salesman for S. A. 
Perkins & Co., is on a sales trip in Oregon 
and southwestern Washington. 

Frank Feinberg and J. E. Gabriel are con- 
ducting an auction sale for the Rollins & 
Co., Second Ave. jewelry store, formerly 
B. L. Gates. 

Frank Briggs, formerly watchmaker for 
Peter Michael’s jewelry store in Seattle, has 
accepted a position with E, M. Brindle, 
Snoqualmie, Wash. 

Irving Gelb, salesman for the I. Lachman 
& Sons Co., has returned from a six weeks’ 
sales trip in eastern Washington and will 
be in the city for a short time. 

Long & Schimmell have opened a new 
jewelry store at Camas, Wash. Mr. Schim- 
mell was formerly a watchmaker for C. 
Frederick Paige, Vancouver, Wash. 

Fogel & Bailey, 521 Second Ave., are 
holding an auction sale with Sam _ Klein, 
“Jack Dempsey of the auctioneers,” officiat- 
ing. The auction will close next week, 

J. H. Row, a watchmaker of Missoula, 
Mont., was in the city last week en route to 
Centralia, Wash., where he has accepted a 
position with the C. R. Ahern, retail shop. 

L. C. Erven has disposed of his jewelry 
business at 1535 Westlake Ave. to E. F. 
Romaine, formerly of Oklahoma, who will 
continue the business. Mr. Erven is retiring. 

Mr, and Mrs. Robert J. Friedman, of the 
Friedman Jewelry Co., Tacoma, Wash., 
have returned from an extended honeymoon 
trip to Newark, N. J., and New York city. 

Miss A. Esther, formerly silver buyer for 
the Rhodes Bros. store, has accepted a posi- 
tion with Rollins, formerly Davids and pre- 
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vious to that the Gates jewelry store on 
Second Ave, 

Eddie Sultan, salesman for the D. W. 
Thomas, Inc., wholesale firm, left last week 
for a sales trip through southern Oregon. 
Mr. Sultan just returned from his regular 
trip to Alaska, 

I. Lachman, head of the I. Lachman & 
Sons Co., wholesale firm, left this week for 
a business trip to New York and Providence. 
He will be gone from six weeks to two 
months, according to the home office. 

M. G. Caplan, Westlake jeweler, has pur- 
chased the street clock formerly in front 
of the Union St, store of Weisfield & Gold- 
berg, which has been closed, and installed 
it in front of his stere on Westlake Ave. 

Henry Holstein, diamond expert formerly 
in charge of the diamond department of 
Birk’s, of Montreal, Canada, has been em- 
ployed as diamond salesman in the new 
store of Ben Tipp at Third Ave. and Pike 
a. 

Aaron Friedman, salesman for the Seattle 
office of the Joseph Mayer Co., manufactur- 
ing jewelers, spent the week-end in Tacoma 
visiting relatives after having completed the 
round of his territory. He will leave next 
week for Oregon territory. 

W. B. Andrews, who has been employed 
by Weisfield & Goldberg, has resigned his 
position there to open a new retail store 
and repair shop in South Tacoma, Wash. 
He has been in Seattle for some time and 
is well known in the trade. 

Ernest Sultan, in charge of the San 
Francisco office of the Joseph Mayer Co., 
manufacturing jewelers of Seattle, will be 
in Seattle shortly after the first of the year 
to lay plans for 1925 business, according to 
Aaron Friedman, salesman from the Seattle 
offices of the Joseph Mayer Co. 

P. A. Rowe, general manager of the A. I. 
Hall & Son Co., San Francisco, made his 
usual quarterly visit to the Seattle offices 
last week, where George H. Davis is in 
charge. He is favorably impressed with 
the business outlook in Seattle and reports 
Fall activities down the Coast and particu- 
larly in San Francisco, very encouraging. 








Pacific Coast Notes 


Mrs. C. Mantele, wife of C. Mantele, 
well-known jeweler of Stockton, passed 
away recently, after a brief illness, 

The father is withdrawing from the firm 
of E. F. Everard & Son, Pasadena, Cal. 
The son, Charles E. Everard, has purchased 
FE. I. Everard’s interest, and is continuing. 

Robert Dunlap is proprietor of a new 
jewelry store in Eureka, Cal. It is stated 
that Mr. Dunlap is an expert watch re- 
pairer and he carries watches in addition 
to a full line of jewelry. 

Manuel Marshall, jeweler of San Luis 
Obispo, Cal., has suffered a jewelry rob- 
bery of about $2,000. The thief broke a 
window of the store while the proprietor 
was at dinner. Mr. Marshall carries no 
insurance, 

H. H. Wiendieck, a pioneer and promi- 
nent jeweler of Red Bluff, Tehama County, 
Cal., is holding an auction sale, preparatory 
to closing his business. It is understood that 
Mr. Weindieck is planning to take a trip 
to Europe and wishes to retire permanently 
from business, in which he has prospered. 
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Cleveland 





Benny Glickman, the auctioneer, is con- 
ducting a sale for the Art Jewelry Co. in 
Columbus. . 

Out-of-town visiting jewelers the past week 
included D. Leonheiber, Huron, and Herman 
Emerman, Canton. 

M. S. Morton, who is traveling for the 
Merit Co., has left for a trip through the 
southern part of the State. 

Mrs. Jacobs has sold out her interest in 
Rothbart Bros., credit jewelry store to Joe 
Rothbart, from whom she originally pur- 
chased it. 

J. A. Conn, auctioneer, is back again in 
Cleveland after holding a sale for Charles 
D. Watt, of Constantine, Mich. Mr. Watt 
has been in business for 49 years. 

Phil Laks, of the Pennant Watch & Sup- 
ply Co., called on Cleveland trade this week, 
as did Ben Furman, of Helbein, Stone & 
Co., and Jules Schwob, of Adolphe Schwob, 
Inc. 

As a means of securing new depositors a 
downtown savings and loan company are 
making an attractive display of pearl bead 
necklaces and offering a string free with each 
new account. 

The employes of the Sigler Bros. Co. held 
a Hallowe’en party at the home of Miss E. 
Larway and had a most enjoyable evening. 
There was a good crowd, plenty of music 
and lots of fun. 

Frank Fraiberg, of H. Fraiberg & Son, 
5605 Fleet Ave., has sold his home on the 
Lake Shore Boulevard and moved to an 
apartment over the store, in order to be 
nearer his business. 

The J. H. Heiman store (sold to Block 
Bros., of Flint, Mich., last week) was closed 
down several days for inventory. The store 
will be operated under the name of J. H. 
Heiman as formerly, the new owners having 
secured that right. 

Ix. R. Abrahamsen, who took over the fix- 
tures and storeroom formerly occupied by 
J. Flowers on W. 25th St., has now three 
stores. He has placed Mr. Neuman, for- 
merly manager of the Arcade store, in 
charge of the new store. 

Nov. 10 is the date decided upon by the 
24-Karat Club for the next meeting, and in- 
dications are that it will be a large one, as 
the question of licensing and bonding jewel- 
ers is to be thoroughly gone into before the 
city drafts such an ordinance. 

After an illness of several weeks, FE. Koel- 
zer, of the clock repair department of the 
Sigler Bros. Co., passed away at St. Johns 
Hospital. Mr. Koelzer was highly thought 
of among the employes of the company, many 
of who attended the funeral. He leaves a 
widow, and his mother, who is 80 years of 
age, and many friends to mourn his passing. 
Death was due to pneumonia. 

The Euclid Jewelry Co., Euclid Ave. and 
=. 79th St., is using a little different method 
of coupling up with a national advertiser. 
A display of the advertiser’s product is at- 
tractively shown in the window, and along- 
side of it is a copy of the magazine folded 
over so that the full page ad shows up. The 
unusual sight of an opened magazine in a 
jeweler’s window is what catches the eye of 
the passerby, and stops him to learn the 
cause. 

Jewelers of Cleveland won another decisive 
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victory this week when the Court of Ap- 
peals refused a permanent injunction against 
the city enforcing the auction ordinance. It 
is understood that the decision was unani- 
mous. The case has now been fought 
through both Common Pleas Court and the 
Court of Appeals, both of which have re- 
fused both temporary and permanent injunc- 
tions. Whether the opponents of the ordi- 
nance will carry the fight to the Supreme 
Court remains to be seen. If they so decide, 
the city and the 24-Karat Club are ready. 
Judge Levine, who is to write the opinion, 
is ill, but is expected back on the bench 
within a few days. The jewelers. were ably 
represented by Attorney Homer McKeehan, 
and the city by Assistant Law Director 
Perry. 

The case of I. R. Plant, who went into 
bankruptcy last December, came up again 
in the United States District Court, Satur- 
day, Oct. 25. Plant was ordered arrested 
last week by Judge Jones for contempt. 
Court records show that “an order was made 
on May 3, 1924, for Plant to deliver to the 
trustee in bankruptcy the sum of $16,000. 
There was no exception taken to the order, 
and as it had not been complied with, the 
order was made by the court to have Plant 
brought before it to show why he should not 
be adjudged guilty for failure to comply 
with the order.” However, in the mean- 
time, Plant delivered to the Trustee the sum 
of $1,500 in cash and a promissory note 
for $1,000, due in or before December, 1924. 
Upon hearing this evidence the court, upon 
motion of Joseph A. Klein, attorney for 
Plant, dismissed the contempt proceedings. 
No imputation was made that assets had 
been concealed and the court and trustee 
were both satisfied as to the accounting of 
them by Plant. 











I. N. Biddle, Lawrenceburg, Ind., has re- 
turned from a three months’ sojourn at Colo- 
rado Springs, Colo., and the first place he 
stopped was Cincinnati, to give orders for 
his holiday goods. 


Godfrey M. Braham, member of the firm 
of A. and J. Plaut Co., 231 W. 4th St., has 
sold his residence at 315 Mitchell Ave., 
Avondale, to T. A. Berman, It is a stucco 
house, with garage, on a lot 50 by 150, and 
sold for $18,000. 

Herbert C. Schwab, of A. G. Schwab & 
Sons, took advantage of a recent trip to New 
York city to combine business with pleasure. 
While in the leading city he attended the 
wedding of a relative, and then called on 
business associates of the local firm. 

C. M. Hay, Coshocton, O., and W. A. 
Beer, of Milan, Ind., were among the visitors 
to A. G. Schwab & Sons last week, while 
H. L. and Howard Sher, Columbus, Ohio, 
and H. G. Smith, of Irvine, Ky., were among 
the jewelers who dropped in at the Richter 
& Phillips ‘establishment. 

General creditors of James K 
formerly in the jewelry business at 1533 Vine 
St., received a little over 914 per cent. of 
their claims. A final report on the business 
that Bingaman did was filed in Federal Court 
by Referee Charles T. Greve, Wednesday, 
which showed liabilities to be $6,652.86, with 
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total assets of $1,350. Of this general credi- 
tors were paid $410.30. 

.An auction sale by the Sterling Jewelry 
Co., 5 E. 6th St., is being conducted in the 
Savoy Hotel property, near Vine St. This 
is the store in which a bold daylight theft 
was reported some weeks ago, but later war- 
rants were sworn out for the arrest of one 
of the men connected with the store, only to 
have the matter continued indefinitely when 
the case was called in Municipal Court. 

Edgar Noterman, of Joseph Noterman & 
Co., was chairman of the committee which 
had charge of the Hallowe’en dance given 
by Covington Commandery of the Knights 
Templar, Friday evening. Edgar Noterman 
is Captain General of the Commandery Drill 
team. His brother, Roland, was also on the 
committee, but because of a business trip 
through the south was unable to attend. 

C. E. Richter, of Richter & Phillips, and 
George J. Gruen, of the Gruen Watch Co., 
are two of the men listed on the campaign 
committee of Judge Thomas H. Darby, of 
the Common Pleas Court. Judge Darby is 
so highly regarded on the Common Pleas 
bench in this city that both the Republican 
and Democratic parties nominated him, and 
he will be without opposition at the forth- 
coming election. 

The Gruen Guild Watch Bowling League 
is well along in its fourth year, with the sil- 
ver team securely in the lead. The four 
teams that make up the league have rolled 
18 games so far this season, and the silver 
men have won 14 and lost 4. They took 
three straight games from Bronze No. 1 last 
week, while Bronze No. 2, which is bringing 
up the rear, took three games from the gold 
men, who now rest in second place. The 
teams rol! once a week. 

John Gerwe, a traveling representative of 
Frehman & Co., in the Harrison building, 
just escaped having typhoid fever while in 
Texas, recently. He fell ill while in Hou- 
ston, Tex., and was removed to St. Joseph's 
Infirmary. When physicians made the frst 
blood test they could not find any trace of 
typhoid, but the second test showed symp- 
toms of it, and Gerwe developed a fever. Az 
the third test, however, the typhoid seemed 
to have disappeared, and Gerwe was dis- 
missed from the hospital. He resumed his 
trip through the southwest for the local com- 
pany. 

A reorganization has been effected by 
William F. Schumer and A. S. Workum, 
diamond dealer and diamond cutter in the 
Wiggins Block, 5th and Vine Sts., this city. 
The men were granted a charter by the Sec- 
retary of State of Orio during the week for 
a firm to be known as Workum-Schumer, 
Inc. This will take the place of the 
Workum-Schumer Co., for which a receiver 
was appointed some time ago. In the re- 
organization that has since been effected this 
receivership has been lifted, a new company 
organized, and an entirely new deal has been 
started by the diamond men. The incorpo- 
rators of the new company are William F. 
Schumer, A. S. Workum, J. E. Maloney and 
Edward F. Peters, an attorney. The capital 
stock of the new company is said to 


be $25,000. 








3rainerd Lemon, of Lemon & Son, re- 
tailers of Louisville, Ky., has returned after a 
short business trip to New York city. 
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Cut No. S. F. 20 Kt. 
3 Diamonds 4/100 ea. 





— This <a Reg. _Trade Mark _ 
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Buffalo Jewelry Mfg. Co. 


“The Mail Order House”’ 
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stone, Sardonyx, Garnet and Hope Sapphire.) 
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2 Diamonds = 100 ea. 


All Profit 


No Stock to Carry 
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Orders Filled Same Day 


Received 
All Emblems and Initials 


on Hand at All Times in 
Every Size. 








Thie <> Reg. Trade Mark 
@uaranteces you genuine diamonds, 
DG FMPDYW uotloe 


Display Emblem Cards for Your Window 
IN ORIGINAL COLORS FREE UPON REQUEST 
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FREE with One or More 
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Brisbane Building, Buffalo, N. Y. 








A Gift for Milady’s Boudoir 





BRIDES’ SACHET 


Made of Imported Rose Buds—beautiful chiffon bag, 
decorated with gold or silver lace, rose buds and two 
toned ribbons, enclosed in a hand decorated box. The 
fragrance is delightful and lasting. This makes a won- 
derful gift for Brides, also Anniversary, Holiday and 
Golden Weddings. Price $42.00 doz. 

“Kings and Queens Can Buy No Better” 


CARNEY GIFTS are most suitable for gift departments in jewelry 
stores. They are distinctive, refined, with a most instantaneous 
appeal to the feminine buyer. Our line, comprising some 10 special 
items, is all fully illustrated and described in our catalogue, a 
copy of — h will be mailed upon request. It will prove invaluable 
to buyers of distinctive gifts. 


CARNEY ART COMPANY 


BUTTE, MONT. 
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SIMSON BROS. 
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Office and Factory To Manufacturers 


125 Canal St., New York Only. 
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M. ENGLANDER 
Platinum Top and White Gold Flexible 
Bracelets and Fancy Platinum Chains. 
49 Maiden Lane - N. Y. City 
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366 Fifth Ave. New York 


‘AIDA PEARLS” 
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RICHLY COMBINED 
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Emeralds, Sapphires and Animentens 
ALL LENGTHS 
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November 5, 1924 





A. B. Roberts, formerly of the Roberts 
Jewelry Co., Cheyenne, Wyo., has taken em- 
ployment with the Syman Bros. Jewelry Co., 
Denver. 

Charles E. Longstreet, traveling salesman 
for the W. W. Hamilton Jewelry Co., Foster 
building, wholesalers, is back from a road 
trip through the northwest. 

Jack Osment, Canon City, Colo., jeweler, 
has established an instalment department in 
connection with his business, according to 
Denver wholesale jewelry houses. 

The Richman Jewelry and Optical Co. has 
taken a lease on a store at 1649 Welton St., 
and the premises are undergoing alterations 
preparatory to the opening of the new store. 

Dr. Harry Gauss, of Denver, will address 
Denver jewelers at the Albany Hotel during 
the latter part of November on chemical 
analysis as associated with precious stones. 

Irwin J. Littrell, formerly of Kimball, 
Nebr., is in Denver looking for a location 
or a connection with a local firm. He re- 
cently disposed of his jewelry store in the 
Nebraska town. 

W. P. Waters, formerly located at Sheri- 
dan, Wyo., has opened a new store at River- 
side, Cal. Mr. Waters left the jewelry trade 
several years ago after disposing of his 
Sheridan property. 

W. R. Ejisch, road salesman for the Ed- 
ward Lehman Jewelry Co., wholesale jewel- 
ers, is back in the city after a business trip 
through western Nebraska, where he reports 
conditions very good. 

Fred Syman, of the Syman Bros. Jewelry 
Co., one of the most active of Denver Ro- 
tarians, accompanied a delegation from the 
Denver Rotary Club to Greeley, Colo., for 
their weekly meeting last week. 

Traveling men of Denver firms report 
that the Redman-Goldberg firm of Idaho 
Falls, Idaho, has purchased a new building 
on the main street of the town and is moving 
into a new corner store location. 

C. F. Ames, Idaho Falls, Idaho, went into 
Oregon during the recent deer hunting sea- 
son and returned home with two bucks, ac- 
cording to reports brought back here by 
traveling representatives of Denver whole- 
salers. 

E. B. Hatcher, of the Hatcher Hardware 
Co., of Pagosa Springs, Colo., which also 
carries a special line of jewelry, has just 
recovered from an operation for appendicitis 
at St. Joseph’s Hospital in Denver, and has 
returned to his home at Pagosa Springs. 

Lou Marker, sales specialist, is engaged in 
a special sales campaign for Velhagen Bros. 
at Ft. Morgan, Colo. He recently returned 
to Denver after completing two successful 
sales at Casper, Wyo., and Lubbock, Tex. 
He reports improved business conditions 
throughout the southwest. 

Widespread favorable comment has been 
created among traveling representatives of 
a number of the large jewelry houses over 
the new store of W. L. Robertson at Raw- 
lins, Wyo. Many who have seen it proclaim 
it the finest looking retail jewelry shop in 
this section of the country. 

Among the out-of-town jewelers who 
called on the local trade during the past 
week were: W. C. Sharpe, Cheyenne Wells, 
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Colo.; E. B. Hatcher, Pagosa Springs, 
Colo.; George Thomas, Pueblo, Colo.; E. M. 
Miller, Longmont, Colo.; Edward Velhagen, 
Velhagen, Bros., Ft. Morgan, Colo. 

Baby Peggy, the child actress, who is ap- 
pearing in person at the Colorado Theater, a 
local moving picture playhouse, recently 
called at the Syman Brothers’ store with her 
parents, and purchased a solid platinum 
watch, specially designed for her. It is of 
the 4% line wrist watch of a perfectly plain 
design. 

A. L. Robinson, formerly a_ traveling 
representative of the Dennison Mfg. Co., 
‘with headquarters in Denver, recently re- 
turned here from Los Angeles, Cal., his 
present headquarters, for a visit with old 
Denver friends. During his stay here he 
renewed acquaintances among the local 
trade. 

G. C. Dabney, formerly of Brighton, Colo., 
has taken a temporary position with J. G. 
Raine, Greeley, Colo., jeweler. Mr. Raine 
recently took over the stock of E. L. Dun- 
ham, veteran Greeley jeweler, who has re- 
tired from business. J. A. Canfield, a watch- 
maker, has taken employment with Mr. 
Raine. 

Ray Moorhead, of the Charles Wathen 
& Co., 1628 Glenarm St., is on a road trip 
for his firm. George M. Moore, who has 
been in charge of the firm’s watch department 
for a number of years, resigned recently be- 
cause of his health. With his wife he will 
travel overland to California in the hope the 
lower altitude will be beneficial to his health. 
He has been succeeded by C. Wilkerson, 
formerly connected with the Bohm-Allen 
Jewelry Co. 

The Mermod-Jaccard & King Jewelry Co., 
of St. Louis, Mo., opened a branch store 
in Denver on Oct. 20, and occupies ground 
floor space in the Denver Dry Goods Co., 
which recently was purchased by the 
Scruggs-Vendervoort-Barney Dry Goods 
Co., also of St. Louis. As in St. Louis, the 
store is known here as “Jaccard’s,” and will 
be operated as an independent store; that 
is, independent of the Denver Dry Goods 
Co., which is owned by the same interests. 
Clarence H. King, one of the members of the 
St. Louis firm, was in Denver to superin- 
tend the installation of the new store. Com- 
menting on the opening of the new store, he 
said: “We have opened our store here be- 
cause we have recognized that Denver is a 
representative American city and the center 
of a great market. While we are occupying 
space in the Denver department store, ours 
is to be a complete store of Mermod-Jaccard 
& King Jewelry Co., of which M. L. Wilkin- 
son is president. Mr. Wilkinson also is 
president of Scruggs-Vendervoort-Barney 
Dry Goods Co., the principal owner of the 
Denver Dry Goods Co.” E. W. Bornmueller, 
of the St. Louis store has been made man- 
ager of the Denver store. Except for this 
change there are no others contemplated in 
the personnel of the shop. 








The retail jewelry business is booming in 
Madison. Wis., according to indications, Any- 
how, L. M. Nelson, a leading Madison jewel- 
er, who maintains a store on N. Pinckney St., 
has taken out a permit to build a $10,000 
home at 1010 Sherman Ave. Sherman Ave. 
is one of the best residence streets in the 
capital city. 


‘the south. 





George Henry, Waynesburg, Pa., was a 
recent visitor here. 

S. Kurtz Zook spent several days in New 
York on business last week. 

Joseph Weber, formerly a watchmaker for 
John C. Bair, has taken a position with 
S. Kurtz Zook. 

Marco Maggelietto has opened a store in 
Washington, Pa., and was in Lancaster last 
week purchasing supplies. 

Percy L. Appel, of W. W. Appel & Son, 
was among the honorary pallbearers at the 
funeral of Roland B. Styer on Oct. 29. 

Silver cups that were prizes in the tourna- 
ment recently held by Mercersburg Acad- 
emy were furnished by the J. F. Apple Co. 

J. D. Wood, of J. D. Wood & Co., jewel- 
ers, who are now closing out their business 
by auction, is seriously ill at his home. He 
is president of the Dudley Watch Co. 

Charles F. Reisner, of the traveling sales 
force of the H. S. Meiskey Co., left last 
week on an extended tour of their trade in 
C. A. Peters, of this company, 
visited the Cumberland Valley during the 
past week. 

Kenneth May, who is with his father, 
Archie K. May, York, Pa., jeweler, was 
in Lancaster last week on business. He was 
formerly a student of the Bowman Technical 
School. Laurence E. Harlow, Auburn, Me., 
has entered the school as a student in watch- 
making. 








New Enterprises 





Otto V. Asel has opened a jewelry stor 
at Clinton, Mo. . 

Long & Schimmell is the name of a new 
concern at Camas, Wash. 

A. Zeiger has started in business at 21 N. 
llth St., Philadelphia, Pa. 

W. H. Blohm will open a jewelry and re- 
pair shop at Muscoda, Wis. 

T. J. Wyatt has engaged in the jewelry 
business at Altadena, Cal. 

A jewelry store will be opened shortly in 
Milan, Mo., by J. C. Shaw. 

Guy Harper is the proprietor of a new 
jewelry store in Aurora, Minn. 

Webb & Hagens have opened a jewelry 
shop in the Machica building, New Orleans, 
La. 

J. J. Lemaire has opened a jewelry store 
on Valence near Freret St., New Orleans, 
Lai: 

Frank Winger has opened a watch repair 
shop in the Mathews building, 307 Grand 
Ave., Milwaukee, Wis. 

Lundberg & Osborne is the name of a new 
concern that will shortly open a store in the 
Whiteford building, 2 Second St., Milwaukee, 
Wis. 








The Jewelers’ National Service Bureau is 
urging retail jewelers to send in their re- 
quests for the service at once so that greater 
interest may be stimulated in jewelry articles 
for holiday gifts. The cost of the service is 
neglibible, as the association covers the cost 
of all the preparation of the series. Cuts of 
illustrations, borders, etc., will be furnished 
at actual mechanical cost. 
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No. Al93 Bowl 
Rockford Pattern 


(01113 Salad or Meat Tray 
12 in. with 3 feet 


Butler Hammered 12% in. 








No. C6152 Electric Candle No. D3078 Base Electrolier No. Al1062 Vase 

Height to top of socket 9 in. Old Brass, Egyptian Brass Hampton Pattern 

Empire Parchment Shade 8 in. Flemish, Antique, and Bronze Finish 8% in. —10 in. 
Blue Bird Decoration No. 348—Lansdowne Shade 








Showing a Few of Our New Creations 








The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. Hammond Bldg., 278 Post St. 
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Selling Book Ends and Book Racks 
in the Gift Department 


THE long Winter months are the time {91 

reading books. And the reading of 
books means that there should be book-ends 
and book racks on the living room and 
library tables in which the books can be 
held when not in use. 

Consequently in the displaying and selling 
of book-ends and book racks there is a 
splendid opportunity for the “live wire” 
jewelry store gift department to materiall+ 
increase its business this Winter. 

In displaying book-ends and book racks it 
would add greatly to the interest of the dis- 
play if the gift department would indicate 
the types of rooms in which the various 
book-ends which it was offering could be 
used to the best advantage in enhancing the 


proper sort of book racks and book-ends in 
which to hold the books. 

The rather extensive advertising of such 
a display and selling event would be certain 
to arouse a considerable amount of interest 
and this would result in the gift department 
making a considerable number’ of highly 
worthwhile sales. 

Put on such a display and selling event 
at your store and get the business that you 
should get in this line—F. H. W. 


{ Suggestion for Attracting Trade to 
the Gift Department 


HAT things does: the gift department 
of the jewelry store regularly carry in 
stock which are to be used for cooking pur- 


2 


poses 


Why wouldn’t it make an_ interesting 























Group No. 542—G1FT 


(See 


good appearance of the rooms. For instance, 
the book-ends and book racks might be 
shown in groups. One group would be the 
kind that were most suited for use in a man's 
den. Another group could be of the kind 
most suited for use in a library. Another 
group could show the kind most suited for 
use in a living room. Still another group 
might show the kind most suitable for use 
ina lady’s room. And so on and so forth. 


With this displaying and selling of hook 
racks and book ends the store could empka- 
size the fact that there is nothing that so 
adds to the attractiveness and utility of a 
home during the long Winter months when 
the members of the family are spending 
evenings at 


home reading books, as_ the 


SUGGESTIONS SURE TO 


text on page 


ATTRACT ATTENTION 
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sales stunt for the store to stage a special 
sale of all such articles? The event could 
be put over with so many _ interesting 
features that it would be sure to get the at- 
tention of many of the people of the city 
and thus increase sales and profits. 

lor instance, the store might first stage a 
window display of some of the leading 
cooking articles regularly carried in the gift 


department. This display might include 
chafing dishes, souvenir spoons, painted 


china dinnerware, goblets and so on and so 
forth, Then, at the rear of the display, 
there could be a large placard on which 
would be listed all of the various cooking 
articles regularly carried in stock by the de- 
partment. 


Then in the foreground of the display it 


would be interesting if the store would 
have other placards on which were given 
some of the favorite recipes of some of the 
principal people of the city, such as the 
mayor, the president of the local women’s 
club league, the Congressman and so on 
and so forth. 

During the week, or period in which the 
sale was being held, the store could offer 
all of its cooking goods at considerably re- 
duced prices, or only moderately reduced 
prices, as desired. And, to aid in getting 
more people into the store during the sale 
period, the store might distribute free 
booklets of recipes of local people to all 
folks who called at the gift department of 
the store, 

All of which would, unquestionably, help 
business and be of aid to the store in in- 
creasing profits. 


Greeting Cards as Gift Stock 


"THE dealer who has not already made his 

selection of greeting cards for the holi- 
day season should get in line immediately. 
There is a large profit to be obtained from 
the sale of cards which should not be over- 
looked by the jewelers. This trade can be 
his as well as the stationers and gift shop 
dealers. 

The custom of exchanging greeting cards 
is becoming more universal each year and 
people select their cards with more dis- 
crimination and thought to the individual to 
whom they are going. The cards too have 
become more attractive, meeting the demand 
and taste of the people. 

The jeweler may be of the opinion that 
the large stock to be carried and the addi- 
tional salespeople necessary to attend to this 
particular service is a greater responsibility 
than he cares to assume and not worth the 
remuneration received. However, it is not 
necessary to have a huge display of the cards 
where they are liable to be handled to the 
extent of rendering them impractical for 
selling purposes. There are easy methods 
of showing cards which require less of the 
salesman’s time such as cataloging them in 
books or tacking them on boards. In this 
way the purchaser can order by number, 
which the salesman can easily find if he has 
the boxes containing the cards arranged 
systematically on his shelves. 
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Attractive Holiday Gifts 


Bakelite is particularly suitable for long neck- 
laces because of its light weight. Its clear, 
jewel-like colors are also very effective in choker 
and graduated bead designs. 


Every dealer should carry a stock of Bakelite 
novelties for the holiday trade. Their growing 
popularity affords an unusual opportunity for 
increased sales and quick profits. 


Look for the Bakelite trade mark tag. This 


identifies all genuine Bakelite and protects you a 
against inferior imitations. GO 
Send for our Booklet “IW.” BAKELITE 


is the registered trade mark 
for a material made under 
U. S. and foreign patents 


BAKELITE CORPORATION Sinai’ Slaie Co 
ration. 
wy 7 , Alll d factu 
247 Park Avenue, New York, N. Y. attach to their products a 
ae 7 in x : tag bearing the trade mark 
Chicago Office: 636 West 22nd Street BAKELITE”. 
7 We will vigorously enforce 


our rights- against all in- 
fringers. 
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COLLECTION of articles showing a 

wide diversity, as illustrated in Group 
No. 542, makes salable merchandise for the 
gift corner. A gift suggestion for the male 
member of the family is the novel decanter 
which is shown in the center of the group. 
The bottle is metal covered and is suspended 
on an axis so the liquid may be poured from 


craft. The Chinese vase is odd in shape and 
of brilliant coloring. The soft, rich tones 
of mulberry shading to blue and turquoise 
shading to dark blue under a soft glaze, to- 
gether with its simplicity of style and shape, 
make it a pleasing receptacle for flowers. 
x ok x 
Of paramount importance in the decoration 
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Group No. 543—ATTRACTIVE LAMPS FOR THE HOME 
the hottle into the glass by tipping it. Six of the home is the lamp. It is one of the 
crystal cups are suspended from the sides _ salient features in house furnishing and is 


of the stand. The metal work is either plain 
or engraved sterling silver or copper finished. 
This should be a very popular accessory on 
the side board at the holiday season. The 
treasure chest to the left is of antique ap- 
pearance and comes in many color combina- 
tions in finish. The brilliant color- 
ings of the peasant pottery made in Czecho- 
slovakia, and its quaint shapes endears it to 
those especially interested in old china. The 
two vases, entirely different in appearance, 
are both good examples of their particular 


Gesso 


usually among the first items to be bought. 
There is general enthusiasm shown over the 
lamp and other lighting appurtenances and 
they can be used to render effective the most 
simple furnishings. A few unusually inter- 
esting examples are shown in Group No. 
543. The glass lamps are appropriate for 
den or study. The two illustrated have vase 
bodies in solid colors also decorated, the 
shades being hand decorated and sprayed in 
natural colors. The lamp at the lower right 
corner consists of an Italian pottery base 
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decorated with blue and pink flowers with 
a parchment shade to match, a most effective 
yet simple combination. The lamp at the 
upper left is quite magnificent in appearance 
with a shade developed in blue brocade and 
gold tinseled georgette and lined with or- 
chid taffeta silk with hand painted trimmings 
and heavy gold and blue silk fringe. The 
base is blue in background with gold trim- 
mings carrying out the color scheme of the 
shade. The pull cords consist of long carved 
wooden tassels, giving a most distinctive ap- 
pearance. An effective feature of the two 
porcelain lamps is the lighted base. 
* * * 


An interesting collection of small items 
suitable for prizes and little remembrances 
are illustrated in Group No. 544. A well 
stocked gift department must display a great 
variety of new and interesting merchandise 
of this kind. The useful cigarette stand 
comes in assorted colors and is decorated 
in oriental style. This combination stand 
holds cigarettes and matches and has a re- 
movable ash tray making an appropriate prize 
or gift for either men or women. The little 
note pad, with pencil attached, is gold fin- 
ished and a convenient size for either the 
vest pocket or ladies’ hand bag. A dainty 
little smoker’s outfit shown in the center, 
is made of galalith and is a dainty item for 
milady’s boudoir. The needle case in the 
shape of an umbrella is also of galalith in 
many color combinations, as is the sewing 
kit shown at the bottom of the group. A 
novel spoon holder for the sewing room is 
also illustrated. It is made in jade, blue, 
coral and red. The pencil and pen holder 
for the desk may be had in various color 
combinations. 

* * * 

Interesting items in crystal ware for table 
decoration or desk adornment are illustrated 
in Group No. 545. The flower vases in the 
alcazar and Paul Revere patterns are to be 
had with screens for the more effective ar- 
rangement of flowers. These beautiful scin- 
tillating pieces contribute grace and charm to 
the decorative appointments of the dining or 
living room. The charming little lamp is 
most suitable for a desk. It is eight and a 
half inches in diameter and 12 inches high. 
The color is mosaic green with gold trim- 
mings. The sterling silver trimmed crystal 
ink wells add to the appearance of the writ- 
ing desk or table. These accessories are of 
very high type, appealing to those who want 
the best. 

* * * 

The market is replete with artistic novel- 
ties for the coming holiday season, for aside 
from the general utility and jewelry there 
are many who search for the interesting 
items which are a little “different.” In Group 
No. 546 are shown a few attractive articles 
of this kind, charming little gifts both ex- 
pensive and inexpensive which appeal to 
the seeker for this class of merchandise. The 
cigarette case in a leather case is a very at- 
tractive offering. It is made of onyx mount- 
ed in white metal set with brilliants and is 
a neat size for ladies. The gold enameled 
vanity is also a very high grade novelty of 
exquisite workmanship with lip stick con- 
tained in the cross piece handle. Another 
cigarette case, less elaborate but extremely 
feminine, is the little black silk affair with 
petit point center. Another novelty is the 
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J BAUS UK EEVER & ADAMS 


36-46 EAST 31ST STREET NEW YORK 
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Letter Cases, Hip Books, Bill Folds, Cigar and 
Cigarette Cases with 14 Karat and Sterling Corners 
and Flexibles, in Seals, Pig, Shark and Silk. 




















cARTISTIC AND EXCLUSIVE HAND BAGS j 



























































BOUT everything you could wish for in 
the Jewelry Novelty Line is here in 
stock. : 
We can take care of your orders 











promptly. 


Let us send you samples for selection. 





Wonderful Beaded Bags Pendants on Chains 

Dainty Necklaces 

Smart Cigarette Holders 
and Cases 

Clever Bracelets 

New Brooches 

Drinking Cup Sets a 

Novelty Pearl Necklaces Jewel Boxes 


Exclusive Novelty Bags 
Steel Beaded Crochet Bags 
Unusual Earrings 

Novelty Bar Pins 

















Jules Schwab & Company 


Importers 


Three Seventy-Seven Fifth Avenue 
at Thirty-Fifth Street 


mae Raters" 7 Rue Bergere, Paris NEW YORK 


Creations 
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igarette holder also strictly feminine. It is 
made in brocades and other silks. The tiny 
perfume holder holds a small bottle inside. 
This is an inexpensive item suitable for favor 
or prize. Merchandise of this kind makes 
the gift corner popular. 

* * * 


Fashion decrees that candles shall be 


burned and not merely displayed in the candle 
The light given by the 


sticks and sconces. 
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Market Event to Be Held in Chicago 
Next February of Interest to 
Gift Department Buyers 





UYERS of glass, pottery, lamps and 
housefurnishings will have an opportu- 
nity to place orders for these commodities 
under unusually favorable conditions at the 
“Market Event,” which will be held in Chi- 








Group No. 


544—-UNIQUE OFFERINGS WHICH MAY BE USED AS PRIZES 


(See text on page 125) 


candle is mellow and full of charm and is 
most generally used by people of good taste 
and refinement. For hall, dining room and 
living room nothing can surpass the soft 
glow of the candle for lighting purposes. The 
candles on the market today are of exqui- 
site colorings and of distinctive shape, suit- 
able for candlestick, candelabra, sconces or 
torcheres. In Group No. 547 are illustrated 
both candles and sticks, showing the charm- 
ing and decorative use to which they may 
be put and also styles suitable for various 
uses. ‘The charming little oriental Pekin 
Cloisonne candlesticks at the lower left hand 
corner are most beautiful, each being hand- 
made and gold plated with wire inlay. They 
may be had in floral designs and various col- 
orings. The little kiddie candles at the top 
are made to represent cunning little charac- 
ters and fit large sized cake candle holders, 
thus making them suitable for birthday par- 
ties or for children’s parties generally 
throughout the year. The candlesticks pic- 
tured in the lower center of the group are 
made of various American woods blended 
together. This is a most effective and inter- 
esting novelty. The mahogany sticks are 
greatly beautified and enriched in appearance 
by the glass bobeches and prisms in crystal, 
amethyst, amber and blue. Whether the 
sticks are crystal, silver, brass, wood or other 
materials, they do much to beautify the 
home and with the addition of the burning 
candle present a picture of rare beauty diffi- 
cult to surpass. 








A new store has been opened in Carnegie 
by Oscar Fedderbush, of Pittsburgh, Pa. 
Carnegie is a lively town on the Pan- 
handle Railroad. Mr. Fedderbush has a 
store in Pittsburgh and the Carnegie store 
Is an addition which it is thought will 
Prosper. 


cago Feb. 2 to 14, under the auspices of the 
Glass, Pottery, Lamps and Housefurnishings 
Association. 

“Market Event” is the new name given to 
the Chicago Exhibit, which, has been held in 
February for several years past. The change 
in title covers alterations in the plan for 
holding the show. Instead of having the 
show in a hotel, where the limitation of 


erly show them have been displayed in space 
measuring less than one-fifth of this amount. 
The Chicago Association is already in re- 
ceipt of many letters from manufacturers 
commending the decision to hold the show 
from the permanent sample rooms, where the 
space and facilities are ample for showing 
every item in the largest lines. 

During “Market Event,” the manufacturers 
participating in the show will declare “spe- 
cials” on certain items or combinations of 
items. These specials, which will include 
some startling values, will be in force only 
during “Market Event.” They will not be 
given either before or after the show. Mail 
orders will not be filled. The buyers must 
appear in person and place orders at the Chi- 
cago sample rooms between Feb. 2 and 14 
inclusive. 

More than 150 factories, making all kinds 
of glass, pottery, lamps and housefurnishings, 
will take part in the show and will announce 
specials for “Market Event.” Prior to the 
opening of the show printed lists describing 
these specials will be mailed broadcast to the 
trade, in order that all buyers may be in- 
formed in advance, and in order that they 
may check off on these lists the sales items 
in which they are most interested. 

The Chicago sample rooms will be par- 
ticularly attractive. for “Market Event.” 
Every item which is manufactured by the 
factories represented in the city will be on 
display. This includes the new 1925 lines of 
the glass and pottery manufacturers. A large 
number of the manufacturers have already 
announced their intention to be in Chicago, 
at their respective sample rooms, during the 
two weeks covered by ‘Market Event,” in 
order to meet their customers in person. 

The buyers attending “Market Event” will 
he well informed, both in advance of .the 
show and during the show, concerning the 
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space has prevented in many instances the 
display of complete lines, the exhibit will be 
staged in the Chicago permanent sample 
rooms. 

In the previous shows, held in hotels, some 
of the largest and best lines in the country 
have been forced to display in limited space, 
in such a way that the manufacturers felt 
their lines were not receiving the justice due 
them. In some cases, for example, lines re- 
quiring as much as 3,000 square feet to prop- 


on page 125) 


location of the various sample display rooms. 
Printed directories will be distributed, and 
the various factory representatives will co- 
operate in directing the visiting buyers from 
one display room to another. Owing to the 
fact that the trade has become rather well 
centralized in the downtown district of Chi- 
cago, the sample rooms can be visited with 
but little more trouble than the displays in 
a hotel, and the time needed to make the 
rounds will not be much greater. 
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HAWKES 


This Advertisement appearing in the 
December issue of 


Good Housekeeping Magazine 


will be read by 
more than a 
million pros- 
perous families 
at just the time 
when they are 


selecting 






Christmas 


 EXPTeSSeS 
: choughiful 
good iasie. 


presents. 


Wire us for a 
represen- 
tative assort- 
ment of 
; Hawkes Crys- 
HIS dainty bottle is a French 
Dressing recipe and mixing 
bowl as well as a beautiful appoint- 
ment for the dining table. 
Just pour in vinegar to the line 
marked, Vinegar; oil to the line will see that 
marked, Oil; add a pinch of salt; a 
dash of pepper; shake — and you 
have a perfect French Dressing plied in time 
which will stay fresh until the last 
drop is used. 


HAWKES 


CRYSTAL MIXING BOTTLE 
FOR FRENCH DRESSING 
Patented, October 6, 1914 
made of sparkling crystal, proportioned 
perfectly and decorated with satin engrav- 
ing. Many exquisite patterns. Ask your 
jeweler to see them. If there is no Hawkes 
dealer in your community, write us and 
we will see that you are supplied. Price, 

$3.00 and up. 


T. G. HAWKES & COMPANY 


Corning, New York 


tal Mixing Bot- 
tles for French 


Dressing. We 
you are sup- 


to display these 
bottles while 
the national 
advertising is 


appearing. 


Price of % doz. 
assorted Mix- 
ing Bottles for 
French Dress- 
ing (with glass 
stoppers) $9.00 
to $10.50. 
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FREE — Booklet of Gifts showing other 
articles of Hawkes Crystal. Each is de- 
signed andexecuted with matchlessartistry 
and skill. 
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—the kind 


Useful gifts 





everyone likes 


VERY day is some- 
one’s birthday or 
anniversary. ‘There are 
card and bunco parties 
every day. And the 
holidays-are not so far 


off— 


Accurate reproductions 
made with a heavy lay- 
er of silver over a heavy 
copper base—ware that 
grows more beautiful in 
time—that is the Art- 
Craft line of useful, 
popular-priced, sales- 
building gifts. 

Where shall we mail 
you free copy of the new, 
completely illustrated 
catalog? 


Art-Craft Products Co. 
1035 Park Ave. 
I. 





Sycamore, 


Jeu 
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Plain or with Alarm 


Novelty and Aftistic Designs for 
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City and State 


Jeweler’s Name...... 
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T. G. Hawkes & 


Corning, New York 


Company 


Pacific Coast Office: 140 Geary Street, San Francisco, Calif. 








Desks, Bougéir, Traveling and 
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105 We st 40% Street, New York 


Méidern Interiors 


Le atKer, Silver, Enamel 
Bronze and Stone _ 
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Essentials for a Successful Gift Department 





Handling Sales Assures Desired Results 











| 
| Careful Selection and Arrangement of Offerings and Proper Method of 








E VERY so often some retail jeweler with 
4 brains and imagination discovers a new 
way of increasing his sales by using a ser- 
vice, an idea or adding a new department. 
Whereupon a dozen or more other jewelers 
ask themselves why they did not think of 
the same thing. It is a fact which should 
sink into the mind of every retail jeweler, 
that there is new or extra merchandise 
that can be carried “with safety” in every 
jewelry store, without casting any reflections 
that would be detrimental to the merchandise 
carried, or the confidence established in the 


peal of confidence, the same as is represented 
in your other merchandise. The gift, no mat- 
ter what it may be, must be one hundred 
per cent as represented, to misrepresent a 
gift would destroy the confidence that cus- 
tomer had in your store. It is with the idea 
of giving you a few helpful suggestions 
and incidentally a gentle prod, that this sub- 
ject is taken up. 

A general survey of the gifts, such as 
ceramics, glassware, statuary etc., that are 
being shown in the retail jewelry shops for 
the holiday season convinces one that the 
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community of the store, but an added feature 
of interest as well as a big selling factor, 
with an advertising possibility of real merit, 
in the selecting and selling of gifts to dis- 
criminating buyers. For many years no re- 
tail jeweler dreamed of selling anything but 
actually jewelry of the highest merit, and to 
add anything in the way of a gift except that 
of jewelry was frowned upon for fear of the 
loss of that confidence, that took years to 
gain. Yet in the days of Louis XVI pottery, 
china, glassware, miniature chests and boxes 
were sold by the leading jewelers of those 
days. Today many retail jewelers have 
grasped the opportunity of opening up a gift 
department in addition to their regular line 
of merchandise and in doing so have in- 
creased their business by selling gifts 
throughout the year, 
Tue Success or THE GirT DEPARTMENT 


The art of the success of the gift depart- 
ment, like the designer of costumes, demands 
that the retail jeweler “who is buyer” have 
an intimate knowledge of the considerations 
by which he must be governed, of the source 
of supply and demand, and the artistic tem- 
Perament of his customers, as to theory of 
color and design. To intelligently make a 


success of a gift department you must bear in 
mind the personalities of the customers who 
are your buyers, and judge as best you can, 
if Mrs. Smith, or Mrs. Jones, would be de- 
lighted to purchase the gift for her daughter 
Just as a gift is bought it must be 
sold again. 


or son. 
It has to have in itself that ap- 


really worthwhile gift has at last been rele- 
gated to its proper atmosphere of selling. 
PLANNING THE GIFT DEPARTMENT 

It is well to remember that it takes time 
to plan and have executed a really appropri- 
ate gift department, one that you can be 
proud of which also expresses the atmosphere 
of your store, and is in harmony with the 
other merchandise you carry. Any jeweler 
who finds pleasure in not only the doing of 
things but the way they are done will find 
that an early and premeditated start will 
give him pride and pleasure in the result. 
In planning a gift department it is not es- 
sential to acquire more space, the best loca- 
tion for this department being in the rear of 
the store. As the display of gifts will pre- 
dominate they will be an attraction in the 
rear of the store that will command attention 
of the customers as they enter, and as curios- 
ity is a compelling force, customers will walk 
to the rear, thus acquainting them with 
your entire stock, Many times visitors being 
attracted by some individual thing a sale 
will result that was never contemplated. 


HarMony Must Exist EvERYWHERE 


Harmony is something that must be taken 
into consideration, it is like the artist who 
paints a picture, the entire picture must have 
a harmonious effect. There is something in 
this idea, unimportant as it may seem to some 
jewelers, it adds a distinct and subtle some- 
thing to every piece of merchandise in your 
store. Who can tell whether or not the 
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magnetism and charm of the harmony of 
your store is not due to this accentuation, 
and perhaps exaggeration, of not only the 
merchandise displayed but the entire store’s 
appearance. 


Tue SELECTING OF THE GIFTS 


In the selecting of gifts for your gift de- 
partment a thought well to be taken into con- 
sideration is that of the personality of your 
customers. Take the matter of pictures on 
greeting cards. Here is an example of what 
appeals to one most. There is the quaint, 
old-fashioned picture of the Colonial yule- 
tide; the sprightly—the dashing—the ultra- 
modern, brightly colored picture, and the 
picture for those who prefer the religious 
interpretation of Christmas. All these cards 
are done in an appropriate manner, and col- 
oring suitable to the subject. In selecting 
these cards to send to our most fastidious 
friends we feel sure that they will be re- 
ceived with really great pleasure. And in 
our selection, the personal tastes of our 
friends are considered. What they like in 
art, in the type of picture on the card, and 
their general personal attitude toward life, 
whether it be religious, gay, sentimental or 
what not, as expressed in the greeting, all 
this might be thought out in the selecting 
of your gifts for your gift department. An- 
other example is to look back over the gifts 
that have been presented to you from your 
friends and acquaintances; undoubtedly you 
have been struck by the manner in which 
some gifts expressed the senders’ personal- 
ity and attitude toward life, and on the other 
hand, how cold and casual, and utterly in- 
expressive of the slightest indication of per- 
sonality others are. 


Girts Now IN THE SHOPS 


Many jewelers ask what is new in the 
way of gifts. There are many new novelties 
as gifts that a retail jeweler can carry and 
have an impressive effect upon his customers. 
Following are some now being shown in the 
exclusive jewelry shops. Ceramics are being 
shown extensively, and much sought after 
as gifts above all; they come in some very 
interesting subjects. Among these are tu- 
reens, platters, ornamented principally with 
flowers and vegetables; receptacles in the 
form of cauliflowers and tomatoes; vases 
adorned with personages and flowers in re- 
lief, all of an incomparably lovely color. 
Together with pottery, the glassware dis- 
plays specimens of great richness of tone 
and large variety. 


Chinese glassware of superior wealth of 
material and color are being shown in orna- 
mental designs. White crystal has come in 
vogue in opalized glass which, when shown 
under artificial light, rainbow rays of color 
stand out in prominence. 

Monochrome glass paste, made in the shape 
of bottles of opaline in blue, green and rose 
are shown. Many of these bottles, due to 
their charm of coloring, are used for lighting 
purposes. By placing an electric light within 
the opaline bottle a colored light of unusual 
effectiveness is obtained. 

A vanity jar of clear colored glass provid- 
ing room for the powder in its base and for 
perfume in its handle with a dropper is an 
attractive offering, while a most beguiling 
powder jar is made of china in a mellow 
old blue, topped with a charming little girl’s 
figure in gilt. A glass bucket and miniature 
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The Holidays Are Drawing N ear! 
(/ 











NOTHING SURPASSES FANS AS ACCEPTABLE GIFTS (( 


To show smart, up-to-the-minute Ostrich Feather Fans is to make protitable, iN 
. ene 






gratifying sales. 

Eisemann’s Ostrich Fans have always been the favorite of the Jewelry Trade 
because they are designed to meet the special requirements of the Jewelry patrons 
for that “better fan.” 
Price Range $6 to $50 Each 


EK. EISEMANN & COMPANY 


our showroom 


or send fora sample assort- 
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Genuine Japanese Crystal 
Amethyst and Topaz 


Necklaces and Earrings 























No. 1100/3 Wooden 
Salad Spoon and 
Fork, engraved 
curved handle, $3.50 


per doz, pairs. 








T the new Hall House will be found 
an unusually interesting collection of 
Foreign Wares and Domestic Products 

especially chosen for their adaptability to the 
clientele of Jewelers. 


No. 6/1 Shoe Tree, 
beautifully painted. 
Colors assorted. 
$5.00 per doz. pairs. 


No. 6/2 Shoe Tree, 


paanted and 





























FOREIGN 
WARES trimmed with rib- 
BorcHEse bon and _ Chinese 
coin. Colors as- 
PRODUCTIONS sorted, $7.00 per 
H_AEGER doz. pairs. 
POTTERY 
HALL SHop No. 1100/3 
> e . 
Propucts Large Assortment of Silk Sewing Boxes 


JUST ARRIVED 


Mother of Pearl Necklaces 
32 Inch, All Colors, $1.60 Each 


All Kinds of Small Attractive Giftwares 


CHARLES HALL. Inc. : mene 





HA. Brass 








3 East A0* Street, NewYorkCity 
Works - Sprin field, Mass cy 3 East 17th Street, ee as 
P J a New York Goods 









































Imported Deckle Edge Stationery FF 


Announcements and Cards 


from 


5 
{ 
cats Ras <A, 








+ 
/ 
Japan, France, Italy, England, Spain, Sweden and Switzerland 
in white and colors with plain and tissue lined envelopes to match 
in a variety of sizes and styles. Carried in stock in quire boxes 
and in bulk. Immediate or future delivery. 
‘ Fancy imported Gift Boxes, covered with a unique Italian wood 
j block paper, used for stationery, handkerchiefs or jewelry Tw 
{ and three-quire Display Boxes. 
and colors for tying. Colored Papers for 













Paper Tapes in white 
wrapping packages. 
Send for samples of Stationery, Tapes and Fancy Papers. 


JAPAN PAPER COMPANY 


oo 169 E. 3lst Street, NEW YORK CITY 
} 709 Witherspoon Bldg., PHILADELPHIA, PA. 
~ 453 Washington Street, BOSTON, MASS. 
—-"™-\ Permanent Exhibit: Bush Terminal Sales Bldg., 
132 West 42nd St., New York. 
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mgs solve the problem of serving cracked 
in, 

\ bas-relief of a full-sailed plaster ship, in 
iit colorings, will solve the difficult problem 
f an empty wall space. An old vase of pot- 

‘ery in Spanish lustre, highly ornamented, 
nakes a very acceptable gift for some niche. 
lhe ever-popular custom of incense burning 
; delightful when the burner is in the form 
if a young girl with an elfin face. 


THE TURNOVER 


Now that the gifts have been bought and 


the department properly arranged, you are 


then ready to sell and make the profits anti- 
In the buying of gifts it is well to 


ipated. 
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over merchandise has the merchandise lying 
in his store for an indefinite time. It may 
be said that for every salesman there is a 
man who buys and that it is his responsibil- 
ity as much as the manufacturer’s, if he is 
not a good buyer. While this is true many 
a retailer buys too much for his own self- 
protection. Another point to take into con- 
sideration is the fact that nothing is a 
greater sales loser for the average jeweler 
than being just out of something which his 
customer wants. In the placing of small or- 
ders a jeweler as a rule has to take into con- 
sideration the service the manufacturer ren- 
ders him; if he is compelled to wait for any 
length of time the jeweler then is forced to 
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(See text 


(GROUP 


bear in mind that it is best not to buy any 
more than one of a kind of any particular 
style or design, unless it be of some small 
inexpensive article. To overbuy is where 
many buyers make sad mistakes. The jew- 
eler who has been oversold by the manu- 
facturer’s salesman, and has his department 
groan with merchandise in anticipation of a 
big holiday business should not become too 
enthusiastic, but buy in small quantities and 
often. A jeweler who has been made or in- 
duced to buy more than he can sell in a reas- 
onable length of time by a salesman with a 
stronger will power than his cannot expect 
results. If you have merchandise staring 
you in the fact from your show cases or 
shelves, what is the answer? The jeweler 
with a better thought-out sales method is apt 
to make big profits, where the one with left- 
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HALL, DINING ROOM AND LIVING ROOM 


page 127) 
gamble in his purchases to protect himself. 
If, on the other hand, the jeweler is so 
served by the manufacturer that he is able 
to fill in his stock rapidly when he needs it, 
he is then in a position to buy in small quan- 
tities, which enables the retail jeweler to 
make big profits on a small investment. If 
he can’t get the goods quickly and conven- 
iently he overbuys in an attempt to over- 
come the manufacturer’s lack of more effi- 
cient service. 
SELLING THE GIFTS 

In trying to analyze why some sales are 
lost we find sales people who, due to the fact 
that they have a great facility of words, 
and knowing so much about the article they 


are selling that they cannot resist the tempta- 
tion of telling all they know, talk too much. 
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There are many sales persons like this. They 
tell all they know every time they try to 
make a sale. Whenever they get into the 
presence of a customer they use their entire 
knowledge. Asa result the customer, in many 
cases at least, becomes so confused that he 
is unable to concentrate on the article. Nearly 
every article has many talking points. Sel- 
dom, however, is it necessary to spring all 
these arguments on any one article. The 
buyer is only interested in a few selling 
points at most. He is anxious to get to the 
matter of his interests as quickly as possible. 
Unless the sales person recognizes this, a 
sale will be lost by: talking himself out 
of it. It is true that a sales person may not 
know in which particular point of interest 
the buyer is concerned. In that case the 
sales person may have to experiment with 
his selling ability until he has found what 
suits the task in hand. It is to find the one 
argyment that sells the article in hand, and 
that argument to win the favor of the major- 
ity of buyers. It is a fact that many high- 
salaried salesmen sell their goods year after 
year by the consistent use of a single argu- 
ment. They have many other arguments, but 
seldom find it necessary to emphasize them. 


Gifts for the Hostess 





BK VERY person who has been entertained 

at a home and who upon departing feels 
like sending a gift to the hostess, wants to 
make sure of sending something that will 
be appreciated. Also the giver is anxious 
to send something that the hostess has never 
before had—something that the hostess hasn’t 
become tired of and hidden away or dis- 
carded. 


In view of this, then, it would be a 
splendid idea for the gift department of the 
jewelery store to stage a display of newly 
received goods, at some particularly appro- 
priate time, and to urge people who have 
been visiting in the city to buy the articles 
exhibited and send them to their hostesses, 
as the visitors can rest assured that the 
articles are entirely new in the city and 
will be highly appreciated by the people 
receiving them. 

A particularly appropriate time for stag- 
ing such a display would be toward the 
end of a Home-Coming Week or at the 
end of a convention which had brought a 
great number of visitors to the city or at 
the end of some other event which had 
brought many outsiders into town. 

The store should not only stage a window 
display of the goods but should also advertise 
in the local papers that it had the goods 
in and it should state specifically 
that they were entirely new goods just re- 
ceived and secured for the purpose of offer- 
ing visitors something new and particularly 
attractive to present to their hosts and 
hostesses. And the advertising, too, should 
state that the store knows from its: experi- 
ence in selling goods to local people, that 
the articles which it is offering for sale are 
of the kind which the local people will par- 
ticularly like. 

All this would be a rather new slant on 
the selling of gifts and so, if staged at the 
times indicated, would be certain to get a 
lot of attention and be a big help to the 
store in increasing its business. 


stocks 








132 THE JEWELERS’ CIRCULAR November 5, 1924 











_ ~ ANSONIA 








Quick Selling Clocks 
for the Holiday Trade 





| 
Gothic No. 1 | 





Lowell 





Tambour No. 4 


ANSONIA clocks are always most acceptable | 


Holiday and Christmas presents. 


Tambour No. 2 





Here are seven popular models in mahogany-finished 
cases, with highest quality eight day pendulum 
movements, sweet-toned hour and half-hour strike, 
silver dials, dull brass sashes, convex glasses and fancy 
hands. 


Doric No. 1 
Height 914”, Width 81%” 
CREPE cca sickcee cewek $16.00 
Gothic No. | 
Height 10144”, Width 8%” 
ORS cis wwieds aie $17.00 


Tambour No. 1 
Height 914”, Width 17” 
[72 Oa ee $20.00 


Tambour No. 2 
Height 87%”, Width 20%” 
[PERE a ements — $24.00 
Tambour No. 3 
Height 91%”, Width 20%” 
List .....-...00ee0e- $24.00 advantage of the holiday demand. 


Tambour No. 4 


They are most attractive in appearance, and a line of 
them on display will bring you a substantial holiday 
business, especially as they are very moderately priced. 


We suggest that you put your order in at once, and take | 


| eres, - $28.00 
Lowell 

Height 954”, Width 161%” 

SR ee cei eeaeate $21.00 


Height 914", Width 20%” C . 
4, cur le, > Mi ble, 











Makers of Fine clocks for half a century i 


London i 


Chicago 

5 North Wabash Avenue 99 John Street, New York 23 Fore Street, E. C. | 
Pacific Coast Representative, S. J. Hammond & Co., 150 Post Street, San Francisco. 
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ANSONIA means CLOCKS 

















Vice-President. Hl 


ANSONIA CLOCK COMPANY | | 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
Jewevers’ Crrcucar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their busizess. 


S. 
































The Christmas Message on the Show Card 





Written Expressly for The Jewelers’ Circular 




















F the jeweler wishes customers to do their 

Christmas shopping early they must show 
their wares early. Not only must the wares 
be shown, but the customer must be told to 
buy, or more properly speaking, coaxed to 
buy. 

There is no other method of spreading a 
thought the jeweler wishes to give to the 
largest number of possible buyers at so 
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little cost as the use of show cards makes 
possible. These little messages can be pre- 
pared at little expense, they can be varied 
fo suit many tastes and many minds, they 
tan continue by reiteration to drive home a 
thought that will eventually result in action 
~in sales of merchandise. 

The show card serves many purposes. 
Perhaps we have not given this phase of 
their use the proper consideration. Let us 


mention a few things the show card can be 
made to do. 

It can be made to add beauty to the win- 
dow display. While this should not be its 
primary purpose it will often be effective in 
making an otherwise dull display interest- 
ing. By using artistic show cards the win- 
dow can be made to sparkle with beauty, to 
present a picture that will be more pleasing 
than if they are not used. 

It can be made to attract attention to the 
window display. Often a show card that is 
strikingly beautiful, or that presents a de- 
cided contrast to the formality of the dis- 
play will draw attention that the display 
itself would not secure. It is a well-known 
fact that curiosity is largely dominant in 
the human mind. People are always curious 
to know what is going on, what anyone 
has to say. The show card will attract 
attention on this account as well as from 
its beauty. 

And, as before mentioned, it can be used 
to deliver the jeweler’s message to the pub- 
lic, as an advertisement of the merchandise 
he has for sale, and which he is displaying 
in his windows to attract attention. 

It can also be made to give the display an 
atmosphere of the particular event for which 
the merchandise is intended. The sale of 
gifts at Christmas is predominant in the 
jeweler’s appeal to the public at Christmas. 
The mere display of suitable articles for 
gifts will have its appeal, of course, but by 
telling the people who look at them that 
they are suitable for gifts, that they are pre- 
eminently appropriate for that purpose, the 
possible buyer receives an impression that 
cannot be driven home in any other way. 

If the jeweler could stand outside his win- 
dow display and tell everyone who stops a 
moment to view his offerings that they are 
fitting gifts, seasonable, and harmonious 
with the best usages, the show card could be 
dispensed with, but as he cannot do this 
personally he must use the best substitute 
possible, the show card. 

The decoration of the show card takes on 
added importance when the jeweler wishes 
to convey an impression of seasonableness 
and timeliness. There is probably no time 


he wishes to do this with more insistence 
than at the Christmas season. His show 
cards are intended to impress upon the mind 
the one fact that here are gifts of such im- 
portance that they must be considered when 
the gift buying is done for all members of 
the family, and the friends of the family. 
Other stores are all trying to sell gifts. 
Which one will make the most sales? Is 
it not a fact, all things being equal, that the 
store that presents its wares as gifts in the 
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most impressive manner will make the most 
sales? 

The slogan adopted by jewelers a few 
years ago has done much to influence the 
human being to think of jewelry and kindred 
lines as gifts. “Gifts that last,” was evolved 
for the purpose of turning the customer 
from trivial gifts to the more lasting, and 
it is continuing to do this with a consider- 
able amount of success. The jeweler should 
use it on practically all his show cards, as 
well as on those cards whose sole wording 
are the three magic words of the slogan, 
“Gifts that last.” 

When the jeweler comes to the actual 
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The Gift Most Thoughtful! 
NEW HAVEN 


Exquisite Westminster Chimes 


New Haven Chime Clock endears itself more and more as home intimacies link 
with its silver melodies. The tones, resonating softly through several rooms, 
arouse to exquisite pleasure almost hallow the hours. 
Richness of strains and of dark gleaming beauty, durably combined with perfect 
make New Haven Chime Clocks the triumph of a century of dis- 


time movement, 
the triumph of a century’s feeling for gifts that live. 


tinctive clockmaking 
Consumers Price 


Consume Price 

“Washington” Banjo Chime ...........$80.00 “Granville” Chime, illustrated above.... . $65.00 
il ee ee 76.00 ‘Orleans” Chime ...........+++++++-0es 59.00 
“Lite sg ie ‘ gg eer reer re 55.00 
Aba” AGHHIMC 5.2655... se008sssase 76.00 «takness” Chi 50.00 

“Milan” Chime 71.00 jarkness” Chime ........--.0.++s0000. 
hows MA ~ > -engdillggilll alana aia ts eihel aii r ge er re er 50.00 
Abbey” Chime .......0--..0--es0ee sees 71.00 “Salisbury” Chime ...................-. 50.00 
“Ingomar” Chime ..............2-++e06- Fae “TEE BIE 5 «ooo sss canxiawssiesd've 50.00 
G50 “Kensington” Chiitie ...........0c00s00% 50.00 


CED Ree ORI. oo a Pda Sh Seam Mare > 


WILLARD BANJO CLOCKS 


H11S attractive style of clock has been in demand ever since first 

introduced by the Willards over one hundred years ago, The dis- 
tinctive pattern, with its graceful lines, makes it especially adapted for 
the Library, Study or Den or for any room where reposeful ease is 
desired. There is an alluring feature about this type of clock which 
no other pattern seems to possess and which is difficult to explain, but 
this is probably due to the admiration all cultured persons have for 
beautiful antique. 
The cases are made of Solid Mahogany or in a fine Mahogany Finish. 
The Glass Panels are tastefully decorated in color and the Metal Orna- 
ments are finished in Rich Gold. 


Consumers Price Consumers Price 


“Washington” Chime .......... $80.00 “Welton” ...........eeeeeeeeee $25.50 
“Willard” Weight, illustrated ... 62.00 “Windrow” .......sseeeee eee. 24.00 
“Wij snes 4 ae se CNVGETOR SSINE 656 66d cincdivs.cee 24.00 
Jillard Strike, illustrate d ere 51.00 “Waring” Strike 22 00 
“Willard” 30-day, illustrated ... 46.50 “Waring” Time . : ; : ; : : : ; ; ; ; 20.00 
PAREN os cee eee ERS Ne UE os neue neg eee meee 15.50 
See: “TUE cacuidadesies deseo acen 14.50 


PINGS sis tes eressiveneseee © 
PRICES IN CANADA AND PACIFIC COAST ARE SOMEWHAT HIGHER 


Branches: 
Toronto, Canada 


New York Chicago San Francisco 
THE EW AVEN LOCK CO. 
est. 1 NEW VEN \UONN. 18:7 
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Storekeeping Department. 








preparation of show cards he is confronted 
with the difficulty of decorating and writing 
them. He may know what a beautiful and 
artistic card should look like, but how is 
he, who has not made a study of the art of 
show card writing to construct the cards? 
There are only two ways out of the diffi- 
culty. One, to purchase the brains of an- 
other and buy cards for his purpose. In 
larger cities this is not so difficult as in 
smaller places. Card shops are numerous in 
cities while there may perhaps be none at 
all in the smaller towns. The other way, 
and the only way for many jewelers is to 
do the best he can himself, to study to some 
extent at least, the art of show card writing. 

‘rom time to time there has been given 
in this department of THE JEWELERS’ Cir- 
CULAR instructions for making show cards 
that has made it practically easy for the 
jeweler to write his own show cards, a fact 
that many jewelers demonstrate by their 
efforts along this line. 

It is not our purpose at this time to give 
4nstructions in show card writing other than 
to suggest that the jeweler who has never 
tried it should purchase a set of Speed Pens 
and a bottle of India Ink and make an effort. 
The speed pen is a tool that almost anyone 
may learn to handle in one minute. The 
construction of letters will take a little 
longer, but just a little practice and the 
results may be used in practical work. It 
is not going too far to state that a book 
of instructions, and the pens and ink men- 
tioned, will enable the jeweler to make his 
own show cards in a presentable manner 
with just a few hours’ practice. Where a 
brush is used for lettering it takes weeks 
to learn, but with the pen it is different. 

Take the show card, Fig. 1, as an ex- 
ample. Here is a show card prepared by a 
novice. It is not as perfect as an engraved 
text, but it will serve its purpose very well. 
The lettering was done with Speed Ball 
Pens. 

The decorations in the original were cut 
of Christmas Greeting Cards and were in 
color. ‘These were pasted on the card and 
the lettering done to make the best use of 
the space left blank for that purpose. 
Greeting cards, and especially those of the 
cheaper post card class are a source of 
supply that is almost inexhaustible. From 
these cards that cost but a few cents a dozen 
there may be cut sufficient decorations for 
many cards, and as they are in color they 
will require no further manipulation than 
cutting out and pasting to the show card. 

There are many other sources of supply, 
of course, Christmas seals are one, many of 
which can be used just as they are. Pic- 
tures from advertisements, from books and 
posters may also be used. There is plenty 
of material ready to be used so this is an 
easy method of getting over the decoration 
difficulties of the making of the Christmas 
show cards. 

The illustration on the show card shown 
in Fig. 2 is just a little pen and ink sketch 
copied from part of an illustration that ap- 
peared in an advertisement. Its simple lines 
can be followed by anyone who will apply 
himself to the work. But, where there is 
the least difficulty, the jeweler may select 
‘a suitable iffastration, lay it over the card 
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where he wants it with a sheet of transfer 
paper between, and trace the outlines. 
These may afterwards be inked in withypen 
and ink. That’s a simple enough process. 

Carbon transfer paper is not the best for 
this purpose because of its greasy composi- 
tion. It is better to take a sheet of thin, 
strong paper, like a tough second sheet, used 
for making copies of letters in most offices, 
and rub one side of it with a soft lead 
pencil until it is covered with the lead. This 
may then be used as a transfer sheet and 
the lines showing after the inking process 
is completed may be rubbed off with a 
pencil eraser, or a piece of art gum. 

The original of the show card illustrated 
in Fig. 3 was made by cutting. the flower 
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A Diamond— 
A Gift that will endure. 
A Gift of Jewelry— 
Is a Gift of Love. 
A Timely Gift— 
A Wrist Watch for Sister, or— 
The Girl You Love Best. 
You can’t go wrong— 
With Gifts That Last. : 
Jewelry— 
The welcome gift. 
The Gift of Gifts— 
A Diamond Set in Platinum. 
Unusual Gifts—-- 
For Him, or Her, or Them. 
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Sifts with a high standard 
of quality and artistic 
design 


GP i a 


Gifts that last 


a 


Best. 
to recezve 





al 
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border corners from an advertisement and 
pasting them on a white show card with 
rounded corners, which in turn was mounted 
on a darker show card. This makes an 
attractive show card and will suggest many 
ways of securing beautiful effects. 

The jeweler is advised to get to work and 
to begin using Christmas show cards in his 
windows at once. The earlier he does this 
the longer he will have to present his 
Christmas messages to the public. The 
following phrases for Christmas show cards 
will help the jeweler “to prepare his mes- 
sages: 

Gifts That Last. 

Acceptable gifts for everyone. 

Gifts of jewelry that last a lifetine. 

Let’s make this a Jewelry Christmas. 

Gifts of Distinction and Service. 

Jewelry is a gift that will endure. 

The Store of a Host of Gifts. 

This is the store of Gifts That Last. 

The lasting gift of jewelry may be bought 
here. 

Buy Jewelry—the Gift That Lasts. 

The Ideal Gift—the Gift That Lasts. 

If undecided—buy Gifts That Last. 

Let us help you selett’a Gift That Lasts. 


Jewelry— 
Useful, Beautiful, Enduring. 
It’s easy to please a man— 
These gold pencils will. 
His Gift and Hers— 
Jewelry, of course. 
For Mother— 
A Chest of Silver from the Family. 
She— 
W ould like a Diamond. 
For Dad— 
A Good Pair of Cuff Links. 
For Brother— 
A Silver Belt Buckle—and Belt. 
For Smokers— 
An Ash Tray or Smoker's Set. 
For the Only Grl— 
Try a Diamond this time. 
A Diamond never loses value— 
A Gift That Lasts. 
Shop Early at This Christmas Store. 
You can’t go wrong with Gifts That Last. 
A Gift of Jewelry will Please her Most. 
Acceptable Gifts for Men. ~ ; 
DeiSirable gifts for everyone, the kind you 
like to give. 2. 
A Gift that will kindle a Flame of Love. 
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Sell one of these little ones 


with every big one 


“FT-HE customer buys a mantel clock. She is thinking in terms - 


of clocks. When the sale is completed, show her a small, in- 
expensive clock—a clock whose price is insignificant as com- 
pared with that of the clock she has already bought. Often the 
result is a two-clock sale.” Consider this in presenting the 
Gilbert Dandy Assortment. 

Eight inches wide, five inches high, these clocks have a rich 
dark mahogany finish, hand-rubbed to a velvet gloss. A distinc- 
tive variety of dial and pattern gives a wide range of choice. 
Two are fitted with satin-silvered dial, two with clean-cut 
radium dial, and two with white, opaque dial. 


Each of these clocks is sturdy, dependable, stylish— priced 
for rapid turnover. Their extremely low price to you is made 
possible by the fact that they come only in complete assortments 
of six. It will pay you to get all the facts regarding the Gilbert 
Dandy Assortment. A postcard brings you the whole story. 


WILLIAM L. GILBERT CLOCK COMPANY 
Winsted, Connecticut, U.S. A. 


GILBERT 


CLOCKS 






Ay 2 5 





No. 4322 — . 
; No. 4365 


black figures With radium Luma-nous dial 






With pure white dial and jet 








With radium Luma-nous dial, 
hands and figures visible across 
















With satin-silvered dial 
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Necklaces Attractively Shown 
ERE is an attractive display of pearl 
necklaces made by the jewelry depart- 
ment of Famous-Barr Co., St. Louis. The 
life-like figure of a woman in evening gown, 
with headdress of pearls, and. pearl necklace, 
is the central unit of the display. The large 
painting at the back—which shows an under- 
water scene that includes a sunken treasure 
vessel and: mermaid holding a_ strand ‘of 
pearls—is carried out in silver on a cloth 
of bronze, 
Pearl necklaces, each in its individual box, 
are placed 4n ‘window. stands .grouped sym- PEARL NECKLACES FEATURED IN. ATTRACTIVE STYLE 
x a ; 








of his 70th year, upon’which there is an ex- 
quisite engraving of the’ eminent educator 
himself: :: This; too, was#the work of the 
manufacturing. depdtigneit, of the Haus- 
mann’s in.the long, agé,’avhen thése hustling 
young men ‘wereXstill many blocks; from 
Ganal::St, And ‘there i, also,,to be seen 
there what- may now $e regarded} as a 
curiosity, carrying one’s memdfy back in 
retrospect to the old days when the mule 
car. was the best New Orleaus could do in 
the. way of local transportation, other, of 
course, than by private conveyances of one 
kind or apother. The miniature car and the 
mule, both#in silver, are very characteristic; 
and looking at them today one imagines he 
can still see the old car moving along at 
the usual snail’s:-gait, sometimes on -rickety 
rails, and sometimes utterly regardless of 
them, or any rail,-and with a headlight not 
bigger than the glimmer of a fire-fly; the 
mule jogs along apnouncing his approach 
by the tinkle of a*bell not larger than a 
SILVER AS IT LOOKS IN A DIGNIFIED DINING ROOM, SHOWN BY STOWELL’S, BOSTON, MASS. lady's thimble. \ 














metrically on either side of the central figure. 
Velvet and silk cushions make effective 
rests for some of the boxes of pearls. 


Gurney Bros.’ Educational Display at 
Brockton Fair 

A display made recently on the oc- 
casion of the Brockton Fair, Brockton, 
Mass., is illustrated at the right. 

This display shown by Gurney Bros, at- 
tracted a great deal of attention and fea- 
tured well-known chains and a new Ameri- , May wt waren 
can watch. The display showed how watch ; /\\ pi ee 
chains are made from the crude metal up 
to the highly developed product. 

In the display was a large mass of chain, 
and prizes were given to those who success- 
fully estimated its length. Six prizes were 
awarded to the ladies, and six to the men. 





Reminiscences of “‘the Days of Old” \/\ eee sa 

The show windows of the Hausmann- For sale by Gurnm Bros. 
Griswold Co., Canal St., have become one 
of the most attractive features of that popu- 
lar thoroughfare. A recent display was 
unique. One of the articles in the display. 
was a silver water-cooler made to ‘represent’ 
a grocery wagon, perfect in all its parts, 
the gift of the employes of Joseph Schwartz :, 
to the proprietor, and a product of the 


Hausmann establishment as far back as Aug. 
2, 1889, while the firm was still doing DISPLAY SHOWING ‘THE PROCESS OF CHAIN MAKING BY GURNEY BROS., BROCKTON, MASS. 
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THE 


FAWNEER 


COMPANY 
1308 Front St. 
Niles, Michigan 


Please send me one of your 


_ new BOOKS OF DESIGN. 























Thousands Tell the Same Story 





Successful merchants on most all of the 
busiest streets of the nation are cashing 
bigger profits from their Kawneer Solid 
Copper Store Fronts. Many pay their 
rent from the extra sales drawn to their 
stores by their Kawneerized show win- 
dows. Some report sales increases of 


50 per cent or more. 


Let us show you how a Kawneer 
Store Front will boost your sales 
totals and profits. 


Pin this Coupon to Your Letterhead 
and Mail it Today 


Kawneer 


STORE FRONTS " 


See Rw Mm Ow em ee Re RM Oe Ke me ee HK meee ew eww oe wee eee 
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Starting Christmas Plans Early 





i, VERY jeweler knows he will get more 

#4 or less holiday trade, even though he 

joes nothing to bring it. He does not always 

realize that by starting to push that trade 
early he can increase the volume very 
measurably. 

The jeweler does not need to consider one 
condition that confronts the druggist or the 
haberdasher or some other merchant whose 
holiday line is to a large extent extra stock. 
lf the druggist gets his holiday stock out 
and on display too early, it becomes old in 
customers’ eyes before they get ready to buy 
it. In the jewelry store any of the lines the 
jeweler stocks more heavily for the holiday 
trade is in a sense staple and people do not 
feel displeased at seeing the goods on dis- 
play as Christmas goods when they saw them 
in November without the special Christmas 
appeal attached. As a matter of fact the 
jeweler is not confronted with the fact that 
hundreds of his holiday customers have been 
in his store a score of times during Novem- 
her and have become too familiar with his 
stock. 

The gift shop department of the jeweler 
should show holiday goods that are new and 
attractive and that have not been shown too 
long, but the main stock is a different propo- 
sition. 

On the other hand such merchandise as 
diamond jewelry and high priced articles for 
gift use are often sought very early. The 
man who is going to buy his wife a watch 
worth $150 for Christmas, or a $500 
LaValliere, is apt to have that in mind six 
weeks or more before Christmas day. He 
may be shopping for it in mid-November. 

The customer who is planning an expensive 
gift may expect that you will have to send 
for samples, or may have to have something 
made to order, or engraved far in advance. 
Many of the best buyers are beginning early 
to make their plans and select their pur- 
chases. They will be most attracted to the 
jeweler who begins early to show handsome 
things, with cards suggesting that it is not 
too early to think of ordering them laid 
aside for Christmas use. 

There is another type of holiday customer 
who can be interested very early, That is 
the man who does not have a great deal of 
money saved up, but who gets fair wages or 
salary and will be interested in making an 
early purchase and putting up a first pay- 
ment, with the knowledge that he will have 
enough pay-days before December 25 so he 
can take care of the whole or a major part 
of the price. 

An important fact in favor of early selling 
is that the customer who buys early from 
you will not be lost to a competitor. Just 
as long as a customer has not made his 
jewelry store Christmas purchases, he is 
subject to the advertising and the window 
displays of other stores and he may buy 
somewhere else. It is worth remembering, 
too, that there are other competitors after 
the Christmas money of your regular cus- 
tomers, others than the other jewelers. The 
man who sells automobiles may be competing 
with you for a sal] If he effects a car trade, 
you perhaps lose out in your chance of mak- 
ing a watch sale. And the mah who sells 
radio outfits may induce one of your cus- 
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“Married on Time”’—a Slogan and Stunt 


That Brought the Crowds 











Written Expressly for The Jewelers’ Circular 














PUBLICITY stunt which stopped traffic 

for three blocks for a period of two 

hours, was recently staged by the credit firm 
of Weisfield & Goldberg, Seattle, Wash. 

Extensive advertising offered a prize of 

$100 in pennies for the best suggestion to 
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“A wedding on time,” was the suggestion 
used. The huge four-dial street clock was 
equipped with a small platform and a bride 
and groom were secured through more ad- 
vertising and publicity. Weisfield & Gold- 
berg gave a wedding and a chest of silver 
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A “MARRIAGE ON TIME,” STAGED BY WEISFIELD & GOLDBERG, SEATTLE, WASH., DREW CROWDS 
LIKE A CIRCUS 


start the Fall publicity campaign of the 
firm. The windows of the store on Pike 
St. were heaped with 10,000 pennies and the 
slogan used was ‘10,000 pennies for your 
thoughts.” Suggestions mailed in were 
placed on the walls of the display window 
back of the pennies. The contest lasted for 
a month and at the end of that time the 
winning suggestion, offered by Jim Marshall, 
local newspaperman, was carried out. The 


pennies, weighing 64 pounds, were carried 
away by the winner in an automobile. 


to the couple and a bridal dinner at an ex- 
clusive cafe. Through their solicitation, 
local merchants donated $40 worth of gifts. 
The bride supplied the bridesmaids and the 
jewelry firm paid the judge who performed 
the ceremony. The firm also served ice 
cream to as many of the crowd as could 
be reached. 

The onlookers filled the street from side 
to side for a distance of three blocks and 
traffic was brought to a standstill. “Two 
cents down” opened many new accounts. 
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Now available to Jewelers—The first and 
only Advertising Service of its kind 


‘Advertising — Merchandising Counsel — Complete Credit Systems 


A service that is rendered individually to each client after a thorough analysis of his particular 


business. 


Each advertisement is prepared to cover the special requirements of the individual client—his store, 
his location, his customers—reflecting some of his ideas as well as our own. Such highly specialized 


advertising is the only kind that really pays. 


A wealth of ideas for the improvement of the store, the window displays, the system, and the organ- 
ization—ideas which have very definitely proven successful are now at your command. 

Mr. Spiegel has spent over 15 years in organizing and managing credit jewelry stores. 
He has handled every phase of the jewelry business—advertising, merchandising, sales pro- 


motion, credits. 


Many jewelry establishments can testify to the profitable plans of J. R. Spiegel’s service. 
Why experiment with your money when you can have an expert in this profession working with you 
—one who can tell you in advance which is a profitable and which an unprofitable plan. 


W rite for interesting booklet, “Cash or Credit,” giving valuable information about modern 


merchandising methods. 


5 No. ‘Wabash Ave. 
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RING FINDINGS 
18 Kt. White Gold 


and Platinum 











and All Colors and Karate 


14 KARAT FINDING CO. 
64 Fulton St., 


SSSRSSS SSCS SS SSCS CTC CRETE EEE E 
_ ee 








Fine 
Rings and 
Mountings 

for Men 


Style No. 220 
We Manufacture 


Style No. 100 
Pat. April 22, 1924 


Fine Gold and Platinum Jewelry 
Send for Booklet—Give us a Triat Order 


D. LAMPERT & CO. 


Capitol Bldg. CHICAGO, ILL. 
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The C.G. BRAXMAR CO. 


10 Maiden Lane, New York City 





Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges. 





Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 
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Remington, Cash Registers 


Where they are put through their paces 


HIS is the Final Inspection De- keen-eyed, expert final inspectors, 
partment. Here each Reming- it’s right. 


ton Cash Register receives the last 


of many rigid tests 


and inspections 
given it during the 
course of its con- 
struction. 
gets past these 





Akron, Ohio 
Albany, N. Y. 
Atlanta, Ga. 
Baltimore, Md. 
Binghamton, N. Y. 
Birmingham, Ala. 
Boston, Mass. 
Bridgeport, Conn. 
Brooklyn, N. Y. 
Buffalo, N. Y. 
Charlotte, N. C. 
Chicago, II]. 
Cincinnati, Ohio 
Cleveland, Ohio 
Columbus, Ohio 
Dallas, Tex. 
Davenport, Ia. 
Denver, Colo. 

Des Moines, ia. 
Detroit, Mich. 

E. St. Louis, II. 


If it 
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This is one of the reasons why 


the Remington 





REMINGTON CASH REGISTER CO., Inc. 


Factory and General Sales Office, Ilion, N. Y. 
Subsidiary of REMINGTON ARMS COMPANY, Inc. 
Makers of Remington Firearms, Ammunition and Cutlery 
In Canada: Remington Cash Register Company of Canada, Ltd. 
557 Yonge Street, Toronto, Ont., Canada 





Fargo, N. D. 

Fort Worth, Tex. 
Fresno, Calif. 
Grand Rapids, Mich. 
Harrisburg, Pa. 
Hartford, Conn. 
Houston, Tex. 
Indianapolis, Ind. 
Jacksonville, Fla. 
Jersey City, N. J. 
Kansas City, Mo. 
Lansing, Mich. 
Little Rock, Ark. 
Los Angeles, Calif. 


Louisville, Ky. 
Madison, Wis. 
Memphis, Tenn. 
Miami, Fla. 
Milwaukee, Wis. 
Minneapolis, Minn. 
Nashville, Tenn. 
Newark, N. J. 
New Haven, Conn. 
New Orleans, La. 
New York City 
Oakland Calif. 


Oklahoma City, Okla. 


Omaha, Nebr. 


Philadelphia, Pa. 
Pittsburgh, Pa. 
Portland, Me. 
Portland, Ore. 
Providence, R. I. 
Reading, Pa. 
Rochester, N. Y. 
Sacramento, Calif. 
Salt Lake City, Utah 
San Antonio, Tex. 
San Diego, Calif. 
San Francisco, Calif. 
Scranton, Pa. 
Seattle, Wash. 


Cash Register is 
known as the new 
and better Cash 
Register. You 
ought to see it. 








Sioux City, Ia. 
Spokane, Wash. 
Springfield, Mass. 
Springfield, Ohio 
St. Louis, Mo. 
St. Paul, Minn. 
Syracuse, N. Y. 
Tacoma, Wash. 
Tampa, Fla. 
Toledo, Ohio 
Toronto, Ont. 
Trenton, N. J. 
Utica, N. Y. 
Vancouver, B. C. 
Washington, D. C. 
Wheeling, W. Va. 
Wichita, Kan. 
Wilkes-Barre, Pa. 
Wilmington, Del. 
Yonkers, N. Y. 
Youngstown, Ohio 


There is a Remington Cash Register built to fit your business. Get in touch with the Office nearest to 


you, and you will find our representative there willing and glad to make a complete demonstration. 
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has come to have a definite meaning. It 
stands for the utmost in fair dealing, qual- 
ity and service. It has likewise earned its 
reputation for value and satisfaction. 


So, taken together, to use V. T. F. Watch- 
glasses means 100% satisfaction and service. 


More cannot be offered; more cannot be 


asked for. 


Hammel, Riglander & Co. 


Exclusive Wholesale Distributors 


NEW YORK, U.S. A. 
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The Horological Questionnaire 





Written Expressly for The Jewelers’ Circular by Lester B. Pratt 
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AuTHor’s Note.—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of ac- 
curate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “‘old 
stuff’? to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.; that of interesting and im- 
parting information to the beginner.—L. B. P. 


(Continued from Technical Issue of Oct. 1) 

QuesTion.—Assuming that we have 
hardened and tempered a quantity of drills 
as mentioned in the last installment, how 
shall we proceed to grind the sides parallel 
and to form the cutting lips? 

ANSWER.—In order to grind drills and 
taps to the required form, quickly and ac- 
curately, we must provide some special at- 
tachments and tools, which are very simple 
and easily fitted up. We must have a suit- 
able grinding wheel, which will grind 
hardened steel without excessive heating of 
the tool that we wish to grind. It is quite 
obvious that wet grinding is most suitable 
in such work. A small polishing head, fitted 
with a spindle with collars to carry the 
grinding wheel is especially suitable for 
such work and can also be used for many 
other grinding jobs, where it is required to 
quickly grind hardened pieces to form 
without the risk of drawing the temper. 
A suitable size of grinding wheel for our 
work will be a wheel three inches in 
diameter by one-quarter of an inch in thick- 
ness and with hole to fit the spindle accu- 





rately without sideshake. The wheel should 
be fitted to run as true as possible and if 
the best results are desired, the wheel should 
be turned true on the face and edge with 
a diamond turning tool. Suitable grade 
and grain of wheels for every conceivable 
purpose are provided by the manufacturers ; 
we find that Grade O, Grain 120 of The 
Norton Co., is most excellent for our par- 
ticular purpose, but in ordering wheels for 
any kind of grinding, it is always best to 
state the material that is to be ground, 
hardness of material and method of grind- 
ing; whether wet or dry. . Then the. manu- 


‘with. 


watchmaker’s lathe may be fitted in the same 
manner for such work and with consider- 
ably less trouble. Some workmen object to 
grinding on the watchmaker’s lathe on ac- 
count of grinding chips, dirt, etc., but if a 
small splash hood is fitted over the head- 
stock and provided with a moist sponge, 
there will be no chips or dust to bother 
Furthermore, if the grinding wheel 
is placed in a vessel of oil for a few mo- 
ments, it will absorb sufficient oil to prevent 
undue heating while grinding and will also 
prevent chips and dirt from settling on the 
bench .and lathe. Any -of. the Norton 
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facturer can, in all cases supply the most 
suitable wheel for a given purpose, Grinding 
wheels of all styles can be obtained through 
the regular supply houses. 

If we use the wet grinding outfit, a splash 
hood should be fitted around the wheel. 
Water or a ten per cent. solution of sal 
soda and water may be supplied to the 
wheel from a small can fitted with a stop 
cock, by means of which the flow of water 
may be regulated. A simpler means of pro- 
viding water is a wet sponge placed in the 
bottom of the splash hood, although this is 
not as good as the drip method. 

A small table rest should be fitted to the 
polishing head or attached to the bench, in 
such a manner that the height may be ad- 
justed as required. For the purpose of 
grinding the drills and taps, a small table 
is most suitable; about one inch in width 
by one and one-half inches in length. The 
table may be made of soft steel or brass 
and in use should be placed close to the 
grinding wheel. 

The above method is most suitable for 
small grinding operations: however the 
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wheels may be used with either oil or water. 

The advantage of using the watchmaker’s 
lathe for fine grinding is obvious. It is not 
quite essential in the grinding of drills, taps, 
etc., but it is extremely essential where 
accuracy is required, such as grinding to 


correct form, various styles of special 
springs, cams, etc., that must be made for 
special jobs. With suitable fine grain 


wheels, the efficient watchmaker may make 
all styles of special parts and finish them 
just as accurately as the factory product. 
It is all a matter of being equipped to do 
such work in the proper manner, and we 
expect to describe all such precision in de- 
tail later on. Making special parts is an 
arduous task in any event, but it can be 
made pleasurable work with the proper 
equipment. 

In order to facilitate the accurate grind- 
ing of the sides and cutting lips of drills, 
we may provide a special holder for this 
purpose and this holder will also be suitable 
for grinding the sides on the small taps. 

The holder is simply a special form ot 
pin vise easily made by the watchmaker. 
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THE INVERTO 
(Patented) 


Called “INVERTO” because any one of the 72 Punches, 18 Stumps. This tool meets 
Punches may be inverted and used as a Stump all hag Prinses 8 i 8 ago sa 
with regard to repairing bracelet watches. 

IT HAS DOUBLE CAPACITY 
No. 18 INVERTO—120 Punches, 25 Stumps, No. 517—72 Punches, 18 Stumps, 3 Ma- 


Mahogany Case with lock and key... .$55.00. hogany Finish Case 


The Trade is warned that inferior tools of foreign manufacture are on the 

market imitating the appearance of the Genuine K & D article. Frequently 

they are put up in boxes, etc., made to imitate the Genuine and in some cases 
ser SES NR 


K & D cuts are used in catalogs and circulars in a way calculated to mislead 
the purchaser. 


The Genuine KENDRICK & DAVIS STAKING TOOLS Are Stamped “K & D” on the Base 


Look for the K & D Stamp “Wa 





_— No. 325—BRACELET BALANCE 
No. 310A—SENSIBLE HAND REMOVER, IMPROVED TRUING WRENCH, K & D 
$ 


with self-acting plunger. Price each Quality. Price each 


No. 123—BRACELET MAINSPRING WINDER No. 124—BRACELET WATCH WINDER. Saves the fingers. 
with adjustable barrel covering all bracelet sizes. Improved model which firmly grips the smallest crown. Price 
Price each 


Genuine KENDRICK & DAVIS Tools Are Stamped “K & D”’. Look for the “K & D” Stamp 








KENDRICK & DAVIS CO SUSSFELD, LORSCH & SCHIMMEL 


| E14 Manufacturers 4 Wholesale Distributors 
Lebanon .. \- 153 West 23rd Street . . . New York 
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‘There is a double end pin vise of the chuck 
ype, which may be obtained from the sup- 
oly houses. One end of this takes very 
small stock, while the opposite end takes 
tock up to about one-eighth of an inch in 
diameter. 

To adapt this pin vise to our require- 
ments, we may remove the chucks from each 
end of the tube or spindle, then saw off 
about one inch of one end of the tube, which 
will include the threaded end. The ends are 
interchangeable and will fit either chuck. A 
wooden handle is then made, with a strong 
ferrule and drilled to take the short section 
of tube which we have removed from the 
pin vise tube or spindle. The tube is then 
driven securely into the hole in the handle 
and flush with the end of same. The wooden 
handle should be made about three-quarters 
to seven-eighths of an inch in diameter to 
fit the hand properly and will be found much 
more convenient to use than the original 
tube of the pin vise. 

Next, we may provide a six-sided head 
to fit the chuck, instead of the regular tube 
that is made for this purpose. The six- 
sided head is about three-quarters of an 
inch across parallel sides and is used prin- 
cipally to provide an index for spacing the 
sides of taps and drills. The size of the 
head is also ample to afford means of 
quickly gripping the drills and taps securely 
in position. 

The six-sided head may be made of mild 
steel and should be obtained of any machine 
shop. It is usually termed “hexagon stock.” 

A piece of the hexagon stock should be 
cut off to the same length as the original 
chuck piece of the pin vise, faced off smooth 
and square on each end and drilled to take 
the chuck in the same manner as the origi- 
nal chuck piece. A key may be inserted if 
desired to prevent the chuck from turning, 
but it is not actually necessary. 

The complete, special holder or pin vise 
is illustrated in Fig. 89, in section and end 
view. With the two chucks, we are enabled 
to grip any size of stock from .010 to .125 
in diameter, 

QuestTion.—How shall we proceed to 
grind parallel sides and cutting lips on drills 
with the equipment above described? 

ANSWER.—The method of grinding the 
drills is very simple; we may grip one of 
the hardened blanks in the holder and then 
adjust the table rest at such a point that 
when one edge of the hexagon head is rest- 
ing on the table, the drill blank will be on 
“the line of centers.’ Then we may grind 
the sides of the drill on the edge of the 
wheel and with the help of parallel sides of 
the hexagon head, we may be sure that the 
sides of the drill are parallel and ground 
very true as the blank may be held true to 
the edge of the wheel. The lips or cutting 
edges of the drill may be ground on the face 
of the wheel, simply by using another set 
of faces of the hexagon head and presenting 
the drill to the face of the wheel at the 
proper angle. The special feature of the 
hexagon head pin vise that commends it is 
the fact that a drill blank can be inserted 
in the pin vise and sides and cutting lips 
ground complete at one setting, producing 
the finished drill ready for use. With a 


little practice, the workman will be sur- 
prised at the speed with which such drills 
can be ground. 

We do not wish the reader to foster the 
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impression that we recommend flat drills in 
preference to twist drills; a properly ground 
twist drill is the most efficient drill ever de- 
vised, especially in the sizes larger than one- 
eighth of an inch. But we do believe that 
in the very small sizes, such as we use in 
watchwork, where the breakage is consider- 
able, a flat drill is preferable. The cost is 
trifling compared with twist drills. While 
the flat drill will not run as true to hole as 
the twist drill, it is obvious that this point 
is immaterial in a short hole and most of 
the holes we have occasion to drill in our 
watchwork are short holes. 


QuesTion.—How shall we proceed to 
grind the cutting edges on the taps? 

ANSWER.—This operation does not differ 
to any great extent than that in grinding 
the drills, except that in the very small 
sizes of taps, say from about .050 in diameter 
on down, we usually make taps with two 
sides only, 

We are aware that most taps are made 
with three sides, even in very small sizes. 
However, it must be obvious in such taps 
that the cutting angles are not at the proper 
angle to cut efficiently, in fact the metal is 
usually “worried out” instead of cut out 
freely. Two sides on a small tap will pro- 
duce cutting edges that are practically at 
right angles, as they should be to produce 
the best results. We have repeatedly used 
taps of one-eighth of an inch in diameter, 
having two sides and which performed quite 
satisfactorily, 

However, the taps above .050 in diameter 
are much stronger if they are ground on 
three sides. 


Another point in regard to grinding the 
taps should be borne in mind; they should 
always be ground on the edge of the wheel. 
This tends to produce a slightly hollow 
ground surface on the tap and increases the 
cutting efficiency. We usually use a small 
wheel on the watchmaker’s lathe for such 
grinding. One and one-half inch in diameter 
is quite suitable for grinding the drills and 
taps. A smaller wheel would produce more 
of a hollow ground surface, but it would 
not be quite as efficient on account of the 
small size. 

(To be continued) 








Wise Man 





WO old Scots were discussing the do- 

mestic unhappiness of a mutual friend. 

“Aye,” said one, “a sair time has Donald 
wi that wife of his; they say they’re aye 
fechtin’.” 

“What else can ye expect?” chimed in the 
other scornfully. “The puir feckless crea- 
ture marrit after coortin’ for only seven 
years. Man, he had nae chance to ken the 
woman in sich a short time. Why, when I 
was coortin’, I coorted for twenty years.” 

An amused listener ventured to ask 
whether this long courtship had ensured 
connubial bliss. 

“T tell ye I coorted for twenty years,” the 
old Scotchman retorted, “and in that time | 
kent what woman was, and so I didna 
marry.”—London Dailies. 








Kissing a girl is like opening a bottle of 
olives—if you can get one, the rest come 
easy.—Denison Flamingo. 
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Automatic Reception of Time Signals 
by Wireless by Master and 
Secondary Clocks 





Translated expressly for THE JEWELERS’ C1RCU- 
LaR from the book “L’electricite et Les Applications 
a la Chronometrie,”’ by A. Favarger. Published by 
Journal Suisse d’ Horlogerie. 


ADIO-TELEGRAPHIC time signals 
are for the most part employed to 
transmit the exact time to what are known 
as control clocks, which may be either in- 
dependent clocks or master clocks. 

When these signals are obtained by means 
of a receiving telephone, the latter repro- 
duces to the ear, instantaneously, the exact 
sequence of dashes and dots of the diagram 
and the receiving operator at the local clock 
has to adjust the oscillations of his regulator 
balance to coincide exactly with the oscilla- 
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APPARATUS CONSTITUTING THE RECEIVING 


STATION 


tions of the same order recognized through 
the receiver. In most cases, this operation 
is effected by hand and the operator thus 
functions as a human relay. 

Sut it may also be effected automatically 
and then the receiving station of the radio- 
telegraphic waves, becomes, it is needless to 
state, more complicated. 

Following is a brief description of the 
patented arrangement adopted by Engineer 
Straumann: 

The accompanying figure gives a repre- 
sentation of the various apparatus constitut- 
ing the receiving station. 

The lower extremity of the balance of the 
local clock to be synchronized is shown at 
14. This extremity is fitted with a cross 
arm 15, which is provided on the right with 
a small piece of soft iron and on the left 
with a guiding stop. 

The correcting magnet is shown at 13; it 
will be at once understood that it is the 
two polar pieces 13a, which, when 13 is 
excited by a current, influence the piece of 
soft iron and as a result the duration of the 
oscillation of the balance 14. 

The relay 1, which is directly connected 
with a radio-telegraphic receiving apparatus, 
the nature of which we shall describe later, 
is provided with an oscillating armature 
which operates synchronically with the send- 
ings from the Eiffel Tower as soon as the 
system is set in position to receive, either 
by the contact arrangement 17, operated by 
hand, or more logically by means of a con- 
tact closed automatically by the local clock 
itself, or by a seconds electrochronometrical 
recorder, connected with it. This receiving 
position, it need not be stated, is effected 
only a few seconds before the time of receiv- 
ing of the first radio-telegraphic sending, 
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which, according’ to the diagram, is 9 h. 
57 m. 0 s. ; 

The armature of relay 1 closes, as a re- 
ult of its first oscillation the contact 2. The 
arrangement distinguished by 18, 22 and 
23 is for the purpose, of closing up or re- 
moving a little shoulder of the guiding stop 
of the cross piece 15 and as a consequence, 
opening and closing automatically the con- 
tact 18 at each oscillation of 14. The local 
battery, + —, supplies the circuit of the 
clectro-magnets 13, 16 and 23. 

Following is the plan of operation of 
this combination : 

In the first step, which may be termed the 
stage of preparation of the circuits, the con- 
tact at 17 is cl@ged by the operator, who, io 
effect this, pulls ‘the button cord attached to 
the left end of he lever 17a. The contact 
17, which the hook of the armature of the 
electro-magnet 16, inactive up to this mo- 
ment, keeps closed, prepares the principal 
circuit of the corrector electro-magnet 13, 
a circuit in which the current will circulate 
as soon as the relay 7 becomes active. The 
closing of the contact 17 on the other hand, 
has the effect of sending the current of the 
local battery into a special shunt, which, in 
order not to complicate the diagram, is not 
shown. This shunt includes the coil of the 
electro-magnet 23, which remains excited 
and attractive as long as the contact 17 is 
closed.. The armature of the mobile equip- 
ment 22 and 18, during this time remains 
attracted, the effect of which is to bring the 
shoulder of this arrangement in the plane 
of oscillation of the guiding stop of the cross- 
piece 15. 

It is as well to state casually that the 
guiding stop and its contact 18 are so dis- 
posed that the reaction which they exercise 
by their reciprocal friction at each oscilla- 
tion of the pendulum, cannot interfere with 
the movement of the latter, the friction tak- 
ing place at the most favorable moment, 
that at which the balance passes vertically 
and consequently when its speed is greatest. 
This mechanical function does not operate 
elsewhere than during some seconds and 
ceases, automatically, when the correction 
has been effected. 

The second stage of the proceeding is that 
in the course of which the correction proper 
is accomplished, the sending of the wireless 
time signals, in acting on the radio-tele- 
graphic receiver, renders the relay 1 active; 
the armature of this closes the contact 2, 
loops the circuit of the local battery on the 
electro-magnet 13, a circuit which-is then 
as follows: 

Local battery pole —, contact 17 (closed) 
electro-magnet 13, contact 2 and finally local 
battery pole +. 

The coil of 13 is therefore traversed by 
regular intermittent currents, the rhythm of 
which is exactly that of the wireless send- 
ings themselves. The pulsating magnetic 
field thus created in the air gap 13a, acts on 
the piece of soft iron on the crosspiece 15 
of the clock and adds to the terrestrial ac- 

¥ 
celeration g a supplementary acceleration — 
g 
the intenstiy of which depends on the volt- 
age of the local battery and of the coil.of. the 
electro-magnet 13. 
The duration of the oscillation ofthe pen- 


berland, England, with his family. 
clock has crossed the ocean three times. On 
the 
Morpeth probably being the name of the 
maker and 
in Northumberland County in which he lived. 
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dulum is therefore expressed by the follow- 
ing equation: 
T = ev ] 


ors 
1 being the length of the mathematical pendu- 
lum corresponding to the actual pendulum 14. 

From the above it will be evident that 
at each of these oscillations, this pendulum 
14 will make a slight advance, as much and 
for as long a time as the supplementary 
acceleration y is maintained. But this dis- 
appears as we have seen, as socn as the oscil- 
lations of the balance 14 have become syn- 
chronous with those of the wireless signals, 
in other words, with the oscillations of the 
controlling clock of the sending center of 
the wireless time signals. 

This method of correction involves the 
regulation of the local clock on a setting 
back, the extent of which, very smali when 
the clcck is of great accuracy, may be 
slightly greater than the maximum daily 
deviation to which, at normal rate, this in- 
strument is subject. 

The third stage of the process may be 
designated setting at rest of the corrective 
organs. In spite of the regular locking, 
every two seconds of the contact 18, by the 
reciprocal action of the guiding stop and of 
the pendant small tongue, this contact does 
not open passage for any current, because 
each time that 18 begins to close, the contact 
2 of the relay 1, which is in series with it, 
is already open. But at the instant when the 
correction by the retarding of the balance 
is terminated, a coincidence is establishe:l 
between the closing of 18 and that of 2; in 
other words, the contact 18 loops the circuit 
before the breaking of contact 2 has taken 
place. During the brief period of this co- 
incidence the current from the local battery 
is thrown into electro-magnet 16 by the fol- 
lowing circuit: 

3attery pole — contact 17, electro-magnet 
16, contact 18, contact 2 and finally battery 
pole +. 

The electro-magnet 16 having become ac- 
tive, attracts its armature, unlocks the con- 
tact lever 17 and thus opens all the local 
circuits. The mobile device 22 cuts itself 
out and after that, the pendulum 14 oscillates 
freely, the shoulder being no longer touched 
by the guiding stop. 


Old Clock Presented to Dansville, Pa. 


A 


FORMER resident of Dansville, Pa., J. 
H. Drehmer, of Bradford, Pa., has pre- 
sented to Danville an old grandfather clock 
which dates back to the 16th century. The 


clock was brought here in 1800 by Robert 


Northum- 
The old 


Common, who emigrated from 


dials are the words, Morpeth-Hexam, 


Hexam the name of the town 








According to a_ recent issue of the 
Meriden Morning Herald, Meriden, Conn., 


the Meriden silver factories are swinging into 
the final lap of their annual rush to furnish 
stores with products of the factories. 
many weeks the factories have been running 
full blast. 


For 


A Unique Watch Case 


/ WATCH case that contains, interposed 

hetween the crystal and the dial, a per- 
forated, decorated plate, is the subject of 
the accompanying illustration and the ob- 
ject of Swiss patent No. 94871, granted to 
Arthur Maeder, of Noiraigue. 

As a rule, this plate will be retained in 
the bezel, immediately under the crystal and 
its opening will be of such a character as 
to impart to a round case the appearance 
of one used for a fancy watch. 

In the accompanying illustration, one form 
of a watch case supplied with the invention 


Tig 1 





is 














AN ODD CONCEIT IN WATCH CASES 


is shown, Fig. 1 being the watch the front 
and Fig. 2 a section along the line II II of 
Fig. 1, 

The watch case illustrated consists of a 
case band a, to which are attached a back 
and a bezel, the latter designated as b. It 
contains a groove, in which is secured the 
crystal c and it contains a plate, d, which 
in the watch shown, is cut open in the form 
of a barrel shaped watch, the edge of which 
is adorned with precious stones. The latter, 
being under glass, preserve their freshness 
much longer than if on the outer surface 
of the watch. On the other hand, the open- 
ing of the form employed in the plate, gives 
the piece the appearance of a fancy watch, 
while it contains a movement of the round 
shape. 

The decoration of the plate may be in 
enamel, in mosaic, or may be engraved on 
the plate itself. 








Chester S. Kerns, Alleghany St., Jersey 
Shore, Pa., has offered a gold watch as one 
of the prizes to be given in an essay contest 
to be conducted among high school students 
in that city in connection with the local ob- 
servance of Education Week, Nov. 17-24. 
Mr. Kerns is displaying both watches, one 
for boys and one for girls, in his show 
window. 
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G-S FLEXO CRYSTALS are made of 
crystals only; having a hard, glassy 
cannot be distinguished from glass» 
DO NOT CHIP, BREAK OR CRACK. 
IS USED VPROFITABLY. 
ON DIAL. 


G-S FLEXO FANCY SHAPED DOMED AND | 
FINISHED CRYSTALS ARE THE MOST 
PRACTICAL 
No Grinding, Cutting or Tools Required 


The fitting of G-S FANCY SHAPED CRYSTALS is very simple—all that is 
mecessary ‘8 to obtain brass gauge from set furnished which fits case and then 
the crystal bearing same number as on gauge can be snapped in, WITHOUT | 
ANY EXTRA WORK. A small stock of only 21 Sizes is a complete assort- 


gent of crystals to fit all shapes of ladies’ and gent's wrist watches { 
! 


FIT 








G-S Flexo Fancy Shaped Crystal Outfit 


The New Improved 


G-S FLEXO CRYSTALS 


Overcome All the Troubles Known in 
the Fitting of Watch Crystals 


a special material for watch 
surface, 
when inserted in watch. 
EACH AND EVERY CRYSTAI 
TIGHT 


| any 


545 West Ave., Rochester, N. Y., U.S. A. 


CRYSTALS YOU CANT BREAK 


highly transparent and 
THEY 


NO DUST OR TARNISH 





THE G-S FLEXO ROUND 
CRYSTALS AND _ INSERTING 
MACHINE 


is the most practical and profitable system 
introduced to the Jewelry trade for fitting 
It enables a jeweler to fit 
giving customers 


watch crystals. 
case in a minute, 
prompt service and entire satisfaction 

A small stock of only 4 gross G-S FLEXO 
CRYSTALS (% dozen per size) is required 
for a complete assortment to fit any size or 
make watch in both the open and hunting 


Case. 





Write for full particulars 


Manufactured by 


GERMANOW -SIMON 
MACHINE CO. 





—— | geome 
Patented 
G-S Flexo Crystal 
Inserting Machine 
Complete 
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Get the Bradley Way 


Connect up with the Horological Department of this 
Great School and become an expert in your line, proving 
your claim by delivering the goods. 

The Holiday rush is now on, soon as it is over, get 
lined up with Bradley Horological as near the first of 
the year as possible. 

You 
after it. 

Address a card to 


BRADLEY HOROLOGICAL 


Dept. C, Peoria, I]linois 
' asking for our latest art catalogue.’ It is free for the 
asking. 


have promised yourself this course, now go 
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Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive Pressure 
Sand Blast Blowers. 


Anchor Tool & Supply Co., Inc. 


Formerly Tool and Supply a? of 
» Inc 


E. P. REICHHELM & CO., Inc. 
24 JOHN ST. NEW YORK 
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[Answers are also solicited from our readers to the questions published on this page.} 
No attention paid to communications unless accompanied by full name and address of the writer. 


QuesTION No. 3979.—Polishing  Plati- 
num.—May I ask for information as to the 
best method of polishing platinum. I have 
not been able to get a real good finish to suit 
me.—L. S, P. 

ANSWER.—It is a well known fact among 
platinum workers that platinum is much more 
difficult to polish than gold or silver or other 
metals that may be used by the jeweler. 
While this is true, at the same time, it is 
possible to obtain a very high polish on 
platinum goods if we follow suitable 
methods, and use suitable abrasives and 
polishing powders. The general rules that 
apply to gold and silver polishing may also 
be applied to platinum polishing and these 
rules may be stated briefly: if we wish to 
polish a flat surface, we must use hard felt 
wheels and work the surface as nearly flat 
as possible with the cutting down abrasive. 
This is a very important part of the process 
in any metal polishing operations. The same 
rule applies in part when we wish to polish 
parts that are dapped up and while the con- 
caved or convexed surfaces cannot be 
polished flat, at the same time, we cannot 
tolerate “hills and valleys” if we desire the 
best possible finish in our work. Fancy 
work, such as beading, milgraining, etc., also 
require a certain though slight amount of 
cutting down, in order to produce a high 
polish. For such work, we may use bristle 
brushes of various hardness of bristles. 

Assuming that we are making a brooch 
of pierced design in platinum. Such 
pieces are usually dapped up to the required 
shape, then the design is pierced or other- 
wise worked out as desired. As the design 
is invariably laid out on the top surface, we 
do our sawing from the top. This produces 
numerous burrs on the under side of the 
piece. These burrs must be smoothed off 
and the underside of the piece must be 
polished previous to soldering the top and 
bottom piece or outline together. To polish 
the bottom of such a piece, we may use a 
small carborundum wheel to grind out the 
roughest parts and remove the dapping 
punch marks. Then we may follow with 
a hard, felt buff, that is small enough to fit 
approximately, the curve of the piece. 
Tripoli cake may be used of the felt buff 
and all coarse grinding lines, etc., may be 
smoothed off and a fairly bright, smooth 
surface obtained. When we have obtained 
such a surface, then we may wash the piece 
thoroughly to remove all traces of the 
tripoli. The first washing may be done 
with benzine, then followed with soap and 
water, but in any case, all of the tripoli 
must be removed. 

To produce a high polish, we may next 
follow with a clean, hard felt--buff,-or- at 





least, a buff that is used for polishing plati- 
num only, as it is very poor practice to use 
buffs indiscriminately for all polishing. 
Keep the buffs clean; all polishers should 
have a piece of flint or hard stone at hand 
and when a buff cakes in polishing, as it is 
sure to do at times, use the flint to clean off 
the cake and then apply fresh rouge. The 
ordinary red rouge is not suitable to use for 
polishing platinum, although an _ expert 
workman may do good work with it. For 
polishing platinum, the so-called “green 
rouge” or “black rouge” is much better 
and produces a finer polish than the red 
rouge. The final high polish may be ob- 
tained with a cotton or muslin buff, run at 
high speed and by using a very small 
amount of the rouge. [Frequent cleaning 
of the buff and small applications of polish- 
ing powders always produce the best results 
in any kind of metal polishing and this ap- 
plies equally to cutting down and polishing 
or coloring as it is often termed. 

If we wish to polish fancy surfaces, we 
may follow the above methods, except that 
we may use bristle brushes instead of felt 


buffs. Obviously, due care must be ob- 
served in polishing such work. As a rule, 
a piece that has been bead set, milgrained 


and engraved or chased requires very little 
polishing, but it does require some polishing 
to remove slight burrs, etc., thrown up by 
the tools. Usually, all that is required in 
such cases, is a half hard bristle brush and 
a slight amount of the rouge. This may be 
followed, if desired, with the cotton or 
muslin buff. 

It should be borne in mind that hard 
platinum will always polish to better ad- 
vantage than soft or unalloyed platinum; 
we may polish hard platinum quicker and 
much better than soft platinum. 

QuesTIon No. 3980—Wax Modeling.— 
Kindly explain just what part wax modeling 
plays in modern jewelry manufacturing. 
What kind of wax is used?—W. H. S. 

ANSWER.—Probably the most practical ap- 
plication of wax modeling in jewelry manu- 
facturing is in the use of what is termed the 
lost wax process. This process is in general 
use by the dental profession, in cases where 
an exact reproduction of a tooth cavity is 
required to be cast in gold, also bridges and 
plate work may be produced very accurately. 
A special form of wax is manufactured for 
such work and may be obtained of any dental 
supply house and we believe that any of 
your local dentists can advise you where to 
obtain such wax. 

This “lost wax” process may be readily 
adapted to the casting of fine jewelry pieces. 
If you have some ability as a modeler, you 
should. be able to get excellent results in 
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the use of this method of reproduction. To 
take a concrete example of such work; sup- 
pose we wish to duplicate a certain ring, 
say a 32° Masonic ring; we may mix some 
plaster of paris to a rather thick paste, then 
place the eagle in the plaster while the 
plaster is soft. When the plaster has set 
hard, we may remove the eagle carefully 
from the plaster. If due care is observed 
in this work, we may have an exact repro- 
duction, but it will be the reverse form of 
the eagle. The plaster reproduction should 
next be oiled slightly, then some wax should 
be warmed slightly to make it workable, 
when it can be pressed into the plaster 
model. If this method is followed carefully, 
we may obtain an exact reproduction of the 
eagle; feathers, eyes and all details will be 
fully reproduced. Then we may warm 
another piece of wax and model it by hand 
to form the shank of the ring. The shank 
is usually formed on the ring mandrill, then 
the under side of the eagle is trimmed to fit 
over the ring mandrill and to join the shank, 
A small steel spatula may be warmed and 
held against the shank and eagle where 
they are joined together. Then the com- 
plete wax model of the ring may be trimmed 
and worked to the proper shape. A certain 
amount of skill and practice is required in 
such work, but it is quite possible to make 
a wax model of such a ring that will be an 
exact copy of the original. 

The next step is to invest the wax model 
in plaster. This plaster is termed “invest- 
ment powder” and may be obtained from 
the dental supply houses. A tube of brass 
or steel large enough to accommodate the 
ring or article we wish to cast, is used to 
hold the plaster. The tube should be of 
such diameter to allow a covering of at least 
one-quarter inch of plaster at the narrow 
part of the mold, which is the side of the 
shank. It should also be long enough to 
allow the same margin at the bottom of the 
mold and a gate at the top of the mold. A 
short section of brass wire about 16 to 18 
gauge should be attached to the bottom of 
the shank of the wax model; this forms 
the sprue through which the molten metal 
passes. Then the plaster is mixed with 
water in the same manner as plaster of 
paris, poured into the tube, while the wax 
model is held in the proper position in the 
center part of the tube, and attached to a 
cone of wax, by means of the sprue. The 
distance from the wax cone to the ring 
shank should be about one-quarter inch. 

When the plaster cast has set, then the 
metal sprue may be withdrawn, and the cast 
allowed to dry thoroughly. It is then placed 
on its side over a Bunsen burner and allowed 
to remain, until all of the wax is burned 
out completely. 

When the wax is burned out, the proper 
amount of gold is placed in the cavity 
which was produced by the wax cone; the 
mold is heated until red clear through and 
the gold finally melted and forced into the 
mold under pressure. The pressure is ob- 
tained by various means. A very simple 
method is to use a cone of metal lined with 
wet asbestos fiber; when the gold is melted, 
the wet cone as quickly applied and the steam 


that is generated produces the required 
pressure. This method is, of course, rather 
crude. Various machines are made for 


this purpose, and which are used principally 
in the dental profession. 
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Ask any jeweler who has 
sent us refining work 


since 1912, 


when we were established, if the size of our 
check did not happily surprise him. One 
who expected $12 received $28. 


We send check promptly, so ship us your 
sink settlings, polishings, sweeps, filings 
and scrap. We will gladly send sacks 


or barrels on request. 


If you prefer, we will send in precious 
metals or solders the equivalent of the 
highest value of your shipment that modern 
equipment and skilled metallurgists can 
recover. Have you a copy of our new price 


list ? 


Wherever Good Jewelry Is Made There 
| Is Need of 


ALBADOR 


REG U.S PAT.OFFICE 














The 18K Palladium Blue-White Gold 


In shops where the making of 18K White Gold 
Jewelry is a regular occurrence or in those where it 
is only made on order—ALBADOR can be used to 
advantage. 
3y using ALBADOR you can give the wearer the 
satisfaction of possessing 18K White Gold Jewelry 
that contains only precious metals and has a pleasing, 
permanent blue-white color. Jewelry that is worthy 
of being associated with valuable gems. 

From the manufacturers point of view—ALBADOR 
is well worth investigation. If you have never tried 
how ALBADOR can be worked and set like platinum, 
you owe it to yourself to do it now. 

Send in your trial order to-day for ALBADOR, re- 


turn it if not satisfactory. 


Ask for Folder A-A 








There are two grades 








American Platinum Works 

















HOOVER & STRONG, Inc. ALBADOR 58 
o . Can be remelted in the 
_—Netallurgists gas furnace. N. J. R. R. Ave. at Oliver St. 
Orrice AND Works, 119 West T S ALBADOR 79 
gar enn ge yea Should be remelted with NEWARK N. J. 
BUFFALO, N.Y. U.S.A. the oxy-gas or oxy-hydro- 
gen torch. 
nie 








Refiners 
Sweep Smelters 


Gold— Silver — Platinum 


Purchase Ores, Residue, Cyanides and 
Chlorides 


Jewelers’ and Dental Sweep. 


We manufacture White, Green and Yellow 
Gold and Wire, All Karats. 


Pure Silver and Anodes 
Solders, Alloys and Dental Golds. 


Pure Nickel, Zinc and Copper for 
Manufacturing Purposes. 


L. LELONG & BRO., Inc. 


New York Office Works 
17 W. 42nd St. NEWARK, N. J. 











Refiners 


Gold 
Silver 
Platinum 


HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 
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Acids, Cements, Etc., Used in the 
Workshop 








Reprinted from a former issue of THE JEWELER’s Circular by request. 

















QO \E may be using a powder liquid or un- 
known composition. If we run short, or 
a new lots does not give the results we ex- 
pect, a blank wall confronts us, whereas, if 
we knew what it was composed of, we could 
readily find the source of trouble. 

The writer has known of cases where the 
workman has paid a long price for a certain 
composition, in addition to having to send 
away to obtain it, whereas, if he only knew 
it, he could have obtained any quantity 
necessary at the corner pharmacy at a frac- 
tion of the actual cost. It might be well, 
therefore, to get a little better acquainted 
with the material you use, and it is with 
this in view that the following is appended. 


Acids 

Acid Sulphuric—More commonly known 
as oil of vitriol, from which the commercial 
designation O. V. is obtained. This is a 
heavy, oily liquid, having a specific gravity 
of 1.82 when full strength. It will burn or 
char any organic substance which is the 
reason it so readily turns black. This, how- 
ever, does not affect its value for general 
use. It is manufactured on an enormous 
scale by burning “sulphur ore” in specially 
designed furnaces; the sulphur is driven off 
by the heat and it takes the form of gas, 
conducted into chambers where it is com- 
bined with a proper amount of oxygen and 
water. It is then concentrated by driving off 
the excess of water and finds its way to 
market. 

This is probably the most important com- 
mercial acid manufactured, having a greater 
range of utility than probably all other 
acids combined. It is used as a pickle for 
gold and silver by diluting with water (one 
part of acid to eight or nine of water). 
Also in etching and as one of the com- 
ponents of the well known “bright dip” for 
brightening and matting brass, previous to 
plating. 

Nitric Acid—A  water-white innocent 
looking liquid burning the flesh and leaving 
a yellow stain. This is also known as 
“aqua fortis,” and is made by adding sul- 
phuric acid to saltpeter, the resulting ni- 
tric acid being refined. It has a_ specific 
gravity of 1.42 when full strength. The 
principal uses of nitric acid are etching and 
cleaning—forming, with sulphuric acid the 
“bright dip,” and pickling. 

There is one important caution to be ob- 
served with nitric acid. In its concentrated 
form it has the power to ignite organic mat- 
ter. It will cause such light material as 
straw, paper, saw-dust, etc., to burst into 
flame upon contact, and care should, there- 
fore, be taken to keep it where it cannot 
cause fire if accident should happen to the 
container. This is the only acid that has 
this property. This is also the only acid 
which will dissolve silver. 

«Hydrochloric Acid—Al\so known as muri- 
atic and as soldering acid, when used by 
Plumbers. This is made by acting on com- 





mon salt with sulphuric acid, the resulting 
acid being concentrated and refined. It is 
white when pure, but gradually turns to a 
straw yellow, due to partial decomposition. 
This is also used for etching but more gen- 
erally as an addition agent to the “bright 
dip” and for the recovery of silver from 
solution. When added to any solution con- 
taining silver it precipitates the metal as 
silver chloride. This reaction of silver with 
hydrochloric acid is so delicate that it is 
used as a standard test in laboratories. An- 
other use for this acid is its power to dis- 
solve gold, in combination with nitric acid. 
Gold is insoluble in any single acid but a 
combination of hydrochloric and nitric. 
known as aqua regia, will readily dissolve 
it. Platinum likewise is soluble only in this 
medium. In plating, hydrochloric acid is a 
valuable bath for iron and steel as it at- 
tacks these metals more readily than any 
other acid. 

These are known as the mineral acids. 
In the dilute form mixed with water they 
are used for pickling—removing oxidation 
from metal previous to plating or soldering. 
Care must be taken in handling them as 
they are highly corrosive and should be kept 
in glass-stoppered bottles, where there is no 
likelihood of breakage. The best place for 
storing them is a dark, cool closet, if pos- 
sible. A large quantity should not be kept 
on hand for while it is more expensive to 
purchase in smal] quantities than large, 
these can always be obtained at the local 
drug store and this convenience far offsets 
the storage and handling of acids in bulk. 
As found on the market they are in liquid 
form but in.reality they are gases dissolved 
in water, the strength of the acid depend- 
ing upon the amount of gas in solution. 

Hydrofluoric Acid—This is a highly cor- 
rosive, irritating acid, also a solution of a 
gas in water, produced by the action of sul- 
phuric acid on fluorspar, a fluoride salt of 
lime or calcium, 

The peculiar property for which this gas 
is used is its ability to dissolve glass or 
silica. It is the only known substance that 
will do this. Its use in the jewelers’ art is 
in treating enamels and etching glass. The 
greatest caution must be used in handling 
this particular acid, as it is not only highly 
irritating, but burns from this acid, if not 
immediately treated, increase in size and 
severity. 

There are two methods used in etching 
with this acid, depending upon the result 
required. If the glass is coated with wax 
and then engraved, it may be treated with 
the acid itself if a clear cut is desired, but 
if a dull or frosted effect is wanted a paste 
is used consisting of a fluoride salt to which 
a quantity of acid is added sufficient to de- 
compose it. 

Cements 


Cements—Various cements are used by 
jewelers for different purposes. For at- 
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taching stones to metal in settings, etc., the 
following is one of the oldest and best: a 
small quantity of gum mastic is dissolved 
in alcohol, and then mixed with a similar 
quantity of isinglass that has been liquefied 
with water. <A little nitric acid or white 
of egg is sometimes added. This will be- 
come solid and is softened by heat when re- 
quired for use. It is important when using 
this cement that the article to which it is 
applied is also warm, otherwise the differ- 
ence in temperature will prevent a proper 
adhesion. 

Cement for holding stones to be worked 
(temporary setting) are made from resin 
and plaster of Paris, with the addition of a 
small quantity of tallow. When required 
for use it is simply necessary to warm it to 
soften. In making this, lump resin must be 
used and not the powdered, which will not 
make an even mixture. 

I‘ngravers’ cement is composed of pitch, 
beeswax, plaster of Paris and tallow. Used 
to hold small articles for engraving, chas- 
ing, ete. 


Other Workshop Chemicals and Requi- 
sites 

.1lum—There are several kinds of .alum, 
but the one generally known as potash alum 
is the one used. It may be obtained in 
crystal or powdered form and is soluble in 
water. It is used as an addition to plaster 
of. Paris in making molds to harden them 
and also to give a greater heat resistance. 

Alcohol—The ordinary medical or grain 
alcohol, now only obtainable in denatured 
form, or wood alcohol, obtained from the 
destructive distillation of wood. The chief 
purpose of this is to remove oil or grease, 
as a cleanser and also as a final bath or 
rinse for the removal of water or moisture. 

Amalgam—This is a term applied to a 
mixture of a metal with mercury, as gold 
or silver. It is a soft plastic mass that can 
readily be applied to other metals in this 
form. Heat is then applied and the mer- 
cury driven off, leaving the gold or silver 
as a deposit. This is the oldest method of 
plating, known long before electrolysis. 

Ammonia—This is a pungent colorless 
gas—a product of the destructive distillation 
of coal, very soluble in water, and is ob- 
tainable in various strengths, the strongest 
being known as 26 degree, indicating the 
amount of gas in solution. Used principally 
as a cleanser, for removing grease, oil, etc. 

Ammonia Chloride—A white salt com- 
posed of ammonia and chlorine gases, com- 
monly termed sal ammoniac. Sometimes 
used in metal coloring, but more often as a 
valuable addition agent in nickel plating 
solutions to aid conductivity. 

Ammonium Sulphite—A combination of 
ammonia with sulphur. Used in coloring or 
so-called oxidizing metals. 

Asbestos—This is a silicate of magnesia, 
a natural mineral fiber, used in block or 
mat form on work benches as a protection 
against heat. It is absolutely fire-proof. 

Wax—There are several substances desig- 
nated under the term wax, and the name 
therefore is sometimes misleading. Paraffin 
wax obtained from petroleum, the residue 
from the manufacture of vaseline; ceresin, a 
mineral wax; beeswax, and various com- 
positions under this name. For general 
utility, such as etching, etc., the best results 
will always be obtained from beeswax, 
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Let us supply you with 
.soft platinum plates, 
solders and wires, also 


Purchasing and Sales Dept.: 
5 So. Wabash Ave. 





Sweeps, 


THOMAS J. 


Polishings, 
Platinum and Plated Scraps. 18Kt., also white golds and 


Ring Blanks. 


Mountings. 


DS De Dae ae Onn ©. 


REFINERS 


e We manufacture real green 
Gold, Silver, —green gold—plates, wires, 
and solders in 10Kt., 14Kt., 


red golds DEE GOLDS 


“tae ain. — MANUFACTURERS have.» excellent working 
Platinum and White Gold Wedding 
Fancy White Gold 


Selections Sent on Request. 


Refining and Manufacturing Plant: 


5 | (O7-V ere) 317-319 E. Ontario St. 










° POLISHING 








without stopping 
you desire. 



















LEIMAN BROS. PATENTED 


Noiseless, Strong Suction. 
averages only a few cents a 


“1 EIMAN BROS. 
60 Lispenard St., 





Will Save 


DUST COLLECTOR Your Health 


Two polishers can work at this 
machine at one and the same 
time. It’s powerful enough for 
that. The strong, silent suction 
that draws the gust away from 
the buffs is present in both suc- 
tion hoods. You can start and 
stop the spindle to change buffs 
the motor if 


WHAT THEY SAY 
‘‘Best investment I ever made.”’ 
**‘We always recommend it to 
our friends.’’ ‘‘Doubled our re- 
turns from the refiner.’’ 
« a dustless shop possible.’ 
one if you can possibly do so.”’ 
**You’ll be sorry you didn’t get 


it years ago—-I am.’’ ‘'10c¢ saved 
from each watch case polished.”’ 
Powerful, Easy Running, 


New York 





**Makes 
“Get 


Cost 





Engine Turning Machines 


Straight Line Circular 
Multiple Type 
Write for Catalog 


KENLOC MFG. CO. 


36 Garnet St. Providence, R. I. 











Here It 


Is 


JUST OUT 















A complete Blower unit 


or sand blast outfits. 





as illustrated. 





all our Jewelers’ appliances. 


Buffalo Dental Mfg. Co. 


$41.00 complete Buffalo, N. Y., U. S. A. 


ready to 


plug into your lamp socket, and 
with sufficient volume of air to oper- 
ate small melting furnaces, blowpipes 


Built to 


B.D.M.Co. standards which mean long 


life and service. Just what you have 
been looking for. 
Write for catalog ““B-22” illustrating 











luclus PI TKIN inc. 


ANALYSES OF 


PLATINUM METALS, WHITE GOLD 
GREEN COLD, SOLDERS, WASTES 
47 Fulton St. New York 














b. W. BUTTS, Inc. poones, Sons a Bows 
Announce Their Removal to 


No. 42 Hedden Place, East Orange, N. J. 


Larger quarters and increased facilities will enable us to 
better serve our many customers. 


































INCOMPARABLE WATCH CASE 
REPAIRIN 


AS IT REACHED US actual cost of the job. We don’t believe in killing the 
goaee te we pe golden egg—we expect you to come back, and so treat yon ae accordingly. Every piece of workis absolutely euprentond tobe right. Send 
. ee —for free circular and price list, or, better still, favor us with atrial order. You'll he ¢lad to know us. Send for prices on special work. 


> BECKER-HECKMAN CO, (Seer JZUCASO, 


tg as is here depict- 

din genuine photo- 
+ as reproductions 
of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
long a time characterized our house. 


right. We add only a fair and legitimate profit to the 






AS IT LEFT US 


OURS IS THE HOUSE THAT 
“DELIVERS THE GOODS” 





Our prices are 
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Workshop Notes Department. 
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ich may be obtained both white and 

wn. The brown should always be used, 
a. the white has been bleached by a chemi- 
cai process and is thereture more brittle and 
Jess tenacious. 

ensine—A light, highly inflammable oil, 
obtained from the destructive distillation of 
petroleum. Also sold under the name of 
lene, to which it is similar but not. iden- 
tical, gasoline being lighter and more in- 
jjiammabie. Used tor cleaning and removing 
oil and grease. 

Blue Stone—The commercial name _ for 
copper sulphate. A combination of copper 
with sulphric acid. This beautiful blue 
crystal is produced by dissolving metallic 
copper in- weak. sulphric acid and evapor- 
ating the solution until it crystallizes. Used 
mainly for preparing electroplating baths. 

Borax—A combination of boric acid with 
soda. Found naturally in western lakes, the 
solution being purified and evaporated to 
crystal form. Used as a cleaning agent and 
also as a flux in soldering. 

Cream of Tartar—A combination of tar- 
taric acid with potash. White powder sol- 
uble in water. Used as a flux in soldering 
and also for cleaning. 

Crocus—A red brown powder used for 
polishing. Also put out in stick form by 
mixing with grease. This is a combination 
of iron with oxygen, and comes in various 
grades. Only the very finest is fit for the 
jewelers’ use. 

Dragons Blood—A product obtained from 
certain plants in the Orient and the East 
Indies. Used as a coloring agent for wax. 

Mastic—This gum is obtained from plants 
in Northern Africa. Small irregular “tears” 
about the size of small peas—transparent 
and of a pale straw color. It is soluble in 
alcohol and forms a very good adhesive 
and a useful lacquer and varnish. 

Tragacanth—This is also a gum, occur- 
ring in powder or white translucent flakes. 
It is not soluble in water or alcohol, but 
swells in water to a jelly-like consistency. 
The only use for this is as an adhesive to 
hold the powdered enamel in place before 
firing. 

Gamboge—A bright orange-red gum, gen- 
erally in powder form. Obtained in vari- 
ous eastern countries, but the best is pro- 
duced in Siam. Used principally as a lac- 
quer. Dissolved in alcohol it makes a beau- 
tiful gold lacquer. Iron or steel coated with 
this cannot be distinguished in appearance 
from brass or gold. 

Lemon Juice—Used in conjunction with 
pumice as a cleanser and for removing tar- 
nish. The active constituent of lemon juice 
is citric acid, so that where this is used it 
be of advantage to take the acid itself. The 
effect is the same and as the acid comes in 
crystal form and easily dissolves in water, it 
is better as it does not spoil and can be made 
fresh as required, whereas the lemon juice 
rapidly deteriorates. 

Cuttlefish—A soft bonelike substance ob- 
tained from the cuttlefish in European 
waters.. Oval-in shape,-5.to 10 inches in 
length, and several inches wide. It consists 
mostly of lime in the form of carbonate; 
identical with chalk in composition but not 
in texture. Used in jewelry for making 
molds. :for small. articles. 
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Naphtha—Anproduct of petroleum, similar 
to gasoline arid‘ benzine and used for the 
same purpose. 

Pearl Ash—A common name for carbon- 
ate of potash, used as a cieanser and grease- 
remover. 

Plaster of Paris—A white dry powder ; 
chemically, sulphate of lime which has been 
burnt to drive off the water. It hardens 
and sets when mixed to a paste with water 
for making molds. Alum, boric acid and 
sodium silicate are sometimes added to 
strengthen and hasten its setting qualities. 

Sand—This is used only for sandblasting. 
being driven against the article by means of 
compressed air in order to produce a mat 
or frosted finish before plating. This should 
be very fine and sharp, for this purpose. 

Soda Silicate—Otherwise known as water 
glass. Used as a facing in cuttlefish molds 
to prevent the metal from adhering and also 
as a hardening agent for plaster of Paris. 

Killed Spirits—This term is applied to 
muriatic acid which has been neutralized by 
metallic zinc. The resulting liquid is not 
an acid but a solution of chloride of zinc. 
Used for soldering. 

Sulphur—In its varying forms is very 
useful for coloring or oxidizing metals. The 
method formerly used was to burn the sul- 
phur and expose the metal to the fumes. 
To-day we get a better and a more uniform 
effect by using the various sulphur prepara- 
tions on the market known as sodium sul- 
phide-polysulphide, potash sulphide,  etc., 
which are made into a bath by simply dis- 
solving in water. 

Treacle or molasses—Is sometimes used 
as a binder for molding sand. 

Tripoli—An earthy mineral in fine pow- 
der, used for polishing. 

Whiting—Identical in composition with 
chalk. Poorer in quality but of finer tex- 
ture. This forms the base for many pol- 
ishing powders. 


Gold and the Ancients 





T is a very suggestive fact that the Greek 

words for the apparatus of the smith— 
the names for the anvil, the bellows, the 
tongs, and the furnace—are not related to 
the corresponding terms in Latin. Even 
among the Indians and Iranians, whose 
linguistic separation was so much later 
than that of the other Aryan races, these 
words also differ, with the single exception 
of the name for the furnace, which may 
primarily have denoted an oven used for 
other purposes. Not only are there no 
common Aryan words for the smith and 
his tools, but there is no common word for 
iron, or even for tin, a necessary constituent 
of bronze. Two metals only, gold and 
copper, are, as a rule, found in the metallic 
state. They were known both in Egypt and 
in Babylonia at the earliest period of which 
we have any historical cognizance, and in 
all probability they were the first metals 
with which the Aryans became acquainted. 
Native gold is very generally distributed, 
and native copper is found in Saxony, Hun- 
gary, Sweden, Norway, Spain and Corn- 
wall. The glittering particles of gold found 
in the sands of so many rivers must have at- 
tracted attention at a very early period. 
But it is clear that gold was- unknown to 
the undivided Aryans. 
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“We know that the Phoenicians mined 
for gold at Thasos. The tombs at Spata on 
Mount Hymettus in Attica, at Thera, at 
Mycene, and at Ialysis in Rhodes, contain 
objects exhibiting the influence of Phoeni- 
cian art, and in all of them gold is more or 
less abundant. These tombs cannot in any 
case be older than the X1Vth or XVth cen- 
tury B. C., as at lalysis, where the orna- 
ment is of the most archaic type, a scarab 
was found with the cartouche of Amen- 
hotop III. The probable date of the earliest 
of these tombs is the XIIIth century B. C. 
But gold was not known in Italy before the 
XIth century B. C., since in the latest pile 
dwellings of the Emilia, which belong to 
the bronze age, and which even contain 
amber obtained by commerce from the 
Baltic, neither gold nor silver has been 
found. In two or three of the Swiss pile 
dwellings of the bronze age, which survived 
to a later time than the pile dwellings of 
Italy, gold has very sparingly been found. 

“That gold was unknown to the Aryans 
when they entered Italy may also be con- 
cluded from the fact that its name, aurum 
in Latin, and ausum in Sabin, is a word of 
Italian origin, denoting the ‘shining’ metal, 
and related to the word aurora, the shining 
dawn. The story of Brennus casting his 
sword in the scale to be weighed against 
Roman gold proves that gold must have 
been known to the Gauls not later than their 
invasion of Italy in 390 B. C. It is probable 
it was not known to them at any earlier 
time, since the Celtic name (old Irish or, 
Cymir awr) was borrowed from the Latin; 
and since the primitive s could not have 
changed to r in the Celtic speech, the word 
must have been borrowed after ausum had 
becomte aurum in Latin. . . . 

“Gold must have reached the Lithuanians, 
probably in exchange for amber, before it 
became known to the Celts, since the old 
Prussian name ausis (Lithuanian auksas) 
exhibits the earlier form of the Italic word. 
The Albanian ari proves that the Illyrians 
obtained their knowledge of gold at a some- 
what later time, and also that they obtained 
it from Italy and not from Greece. Gold 
was known to the Indians before they 
entered India, and before their separation 
from the Iranians, since the Sanscrit name, 
hiranya, is identical with the Zend zaranya, 
the word also being found in the other 
branches of the Iranian family . . . The 
Teutonic name gulth means the ‘glowing’ 
or ‘yellow’ metal, and the form of the old 
Slavonic name zlato proves that the Slavs 
must have borrowed the word from the 
Teutons at an early period. . . . Its intro- 
duction was later than the separation of the 
Greeks from the Latins, of the Latins from 
the Celts, and of the eastern and western 
Finns. The Greeks obtained it from the 
Phoenicians, and the Celts, Illyrians, and 
Lithuanians from the people of Italy. It 
was unknown to the Greeks before the 
XIIIth century, when the Phoenicians 
reached the coast of Hellas; it was unknown 
in Italy in the XIth century, when the 
Etruscan invaders destroyed the Umbrian 
settlements, but it had probably reached 
Italy as early as the IXth century, when 
the Greeks and Phoenicians had established 
themselves in Cumae and Caere. It reached 
the Baltic before the Vth century and Gaul 
and. Illyria in the IVth.”—TIsaac Taylor, in 
“The Origin of the Aryans.” =~ 
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“=== AYES OL 


It’s worth four times as much as fine gold. 
Why throw it away? 

for 50 years the Standard Lubricant 

for Watches and Clocks 


Are YOU one of the many 
Buy of Your Jobber 









that are throwing it down 
the sewer? Some of our 
customers have recovered 
enough palladium the first 
time they refined, to pay 
for our instructions and all 
equipment. 


JEWELERS TECHNICAL ADVICE C? NY S AM W. OKE, MGR. ox: 


JEWELERS TECHNICAL ADVICE C°¢ 
22 ALBANY ST = NFW YORK CITY 























Ask for Free Circular R.C. 











—— 3, MILLER & RICK 
An Electric Sign Gold, Silver & Nickel-Plating 


COMBINED WITH 








An Electric Clock ALL BRANCHES 
Becomes a Permanent Landmark Mesh eer Repaired and Refinished. 
It Will Increase Your Business bas See 43 John Street, New York City 
Our Signs are made up in a_ wide 
variety of sizes and designs. Our artist 


will make up special designs to meet 
unique conditions. 

Our Clocks are entirely automatic in 
operation—never require winding and will 
keep perfect time. 

Sketches and Estimates furnished 


The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


without obligation. Made in 14K Yellow and White 
Gold 


2900 ori ~~ — The Lion Safety Pin Clutch Co. 
Pat. Feb. 20,1917 100 W. 21st St., Room 411, New York Pat. May 25, 192 























LEATHER GOODS 


Don’t overlook us. 

Monday ‘till Saturday we're just making things 
out of leather. How are you fixed along this line? 
No job too big—No job too small. We have 
the necessary skill, experience and equipment to 
do the work just right—in quick time—at a fair 
price. Try us. 


O. H. HATHAWAY CO., Inc. 


448 Central St, Central Falls, R. I. 























GENUINE, NATURAL ELK TEETH ee 


UNMOUNTED . 
if every description at lowest wholesale prices. Automatic Holder for ear studs, scarf-pins, 


( 
Sent on selection to well rated manufacturing : etc. 
for all sizes of scarf- 


jewelers. : 
pin wire. Guaranteed. 


Also teeth of the small species of European 
Elk called Fallow Deer, for small work. 


PRECIOUS STONES 


fine quality, well cut, Amethyst, Aquamarine, 
Garnet, Topaz, Tourmaline, Sapphire, Morganite, 
etc. Leading Synthetics in first class Rubies, all 
colors of Sapphires, Alexandrite, Hyacinth, etc. 

A large line of dimension Cabochon, Semi-Precious EAR WIRES 
Stones for the jeweler, such as Scenic Moss Agate, for unpierced ears. 


+ 4 , a. 4 Carnelian, Bloodstone, Amethyst-quartz, Moon- 
: ais. . ; * stone, Malachite, Lapis, Thompsonite, Turquoise 
‘ : ; | ; of Matrix, Clean and Scarabs, Opal, Chrysoprase, SAFETY CATCH 
: ie i Jade, Cameos, etc. for Brooches, etc. 
, 1 I a eS Ai ; a? =. Gem Material, in rough and sliced, for cutters, in Can be applied to any 
BLY | -\ precious and semi-precious stones. work where pin tongues 
Send for price ciaiaied iets sent on memo, on customary terms, to Jewelers and lapidaries. a =) 


L. W. STILWELL, Importer, Deadwood, So. Dak. 
Closed. “<= Closed. 


” oldies Circular on Application. 
Pear! Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
O IRVING WASHBURN, 108 Fulton Street, N.¥- 


PARCHMENT AND TA G a 


JAPANESE VELLUM 





















The finest Tower Clocks in the world are made by 
The E. Howard Clock Company of Boston. Also a 
very complete line of substantial and accurate clocks 
for the bank, office and school. 














Write us for full information For the 
THE E. HOWARD CLOCK CO. a Sri 
373 Washington St., Boston 309 Broadway, New York Jewelry 








31 North State St., Chicago I : Prices and samples on application. 
Established 1842 COMMERCIAL PRESS, IN 
Southbridge, Mass., U. S. A... 
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UNITED STATES PATENTS 


Issue of Oct. 28, 1924 


1,513,213. METHOD OF MAKING FINGER 
RINGS. Davip Berrats, New York, N. Y. 
Filed Nov. 13, 1923. Serial 674,432. 8 
Claims. 

A finger ring — having an elongated portion 
dapted to form the band of a ring and laterally ex- 


fh. 
> 
\ we 


tending adapted to form the crown and 
means fir insuring the correct positioning of edges 


portions 


of the blank to be joined whereby the crown por- 

tions will register and the band will have the 
proper size 

1,513,317. DIAL FOR CLOCKS. WILLIAM 

FRAKES, Grand Forks, British Columbia, Can. 

Filed June 24, 1922. Serial 570,753. 7 
Claims. 

\ geographical clock comprising a fixed inner 


and an outer dial concentric 


cial 


twenty-four hou 





therewith and adjustable thereabout at will, said 

cuter dial being divided into twenty-four hour di- 

visions and three hundred aid sixty degrees of 

longitude. 

1,513,364. BELT BUCKLE. Danrer S. Bears, 
Providence, R. I., assignor to Reliance Mfg. 
Co., Providence, R. I., a Copartnership com- 


posed of David A. Hart and Dexter E. Parte- 





low. Filed March 12, 1924. Serial 698,693. 

3 Claims. 

\ buckle having a hody portion, a sheet metal 
helt-clamp pivotally supported in the body and 
having a porticn folded into eye-form out of 


axial alignment with the clamp pivots, a bail mem- 
ber having a bar pivotally mounted in said eye, 
and means adjacent the pivot cf the bail for limit- 
ing the gripping movement of the clamp relatively 
movement of the bail. 





to the 
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1,513,391. COLLAR BUTTON. CuarLes. A. 
IfarMS, Indianapolis, Ind. Filed Nov. 20, 
1923. Serial 675,897. 3 Claims, 

A collar button comprising a base having a flat 


side, a head, and a neck, and extensions at opposite 





of the base having their ends inturned to- 

ward said neck on the same side of the base, sub- 

stantially as set forth. 

1,513,487. SELF -REGULATING ELECTRIC 
STRIKING MECHANISM FOR CLOCKS. 
Kart BurGuart and GeorG BuHLER, Vienna, 
Austria. Filed Nov. 13, 1922. Serial 600,592. 
8 Claims 

In a clcck striking mechanism, a pair of dial 

train wheels, a contact member on one wheel, a 


edges 





control cam on the adjacent wheel and a_ pivoted 
arm hetween the wheels whose engagement with 
the contact member is controlled by said control 
cam. 

1,513,526. TIMEPIECE. GeorGE GaIL ALLEN- 


Mansfield, O., assignor of one-half to 
Taylor, Mansfield, O. Filed June 
Serial 477,979. 3 Claims. 
face provided with 
zone indicators and 


BAUGH, 
Thomas E. 

16, 1921. 

In a time-piece, a 
ferentially time 


circum- 


spaced hour 








indicating sight openings of segmental 
concentrically arranged juxtaposed an 
nular hour and minute dials rotatable in said 
<ight openings in co-operative time indicating re 
laticn to said time zone indicatcrs and sight open- 
ings. 

1,513,582. GLOBE CLOCK. 
Plantsville, Conn., assignor 
Mary Trybulski, Milldale, 
fourth to Wojciech Alias 
Milldale, Conn. Filed March 13, 
698,933. 15 Claims. 

clock of the type described, a 

of hemispherical 


minute 
and 


end 
form, 


MiIcuwAEL CoMForRT, 
of one-fourth to 
Conn., and _ one- 
George Trybulski, 


1924. Serial 


spherical 
disk 


In a 
sections, a 


formed 


casing 











sections, 


plate interposed between the two minute 
and hour indicia upon the respective sections, clock 
mechanism within the casing for reversely rotating 
the casing sections, and indicator pointers carried 
by the peripheral edge of the disk plate associated 


with the time indicia. 


CIRCULAR 
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1,513,653. COMBINED CIGARETTE AND 
MATCH HOL a ALeERT ROMAINE TALL- 
MAN, Nachville, Tenn. Filed March 24, 1924. 
Serial 701,542. 2 Claims. 

A case for cigarettes and the like, comprising 
hingedly ccmnnected members, one of which is pro- 








vided with an offset match receptacle, said member 
having an opening giving access to the matches 
in the receptacle from the inside of the case. 


Designs 
65,855. RECEPTACLE FOR SMOKERS’ ARTI- 
CLES OR THE LIKE. Frep H. Doerr, 





Grand Rapids, Mich., assignor to Doerr Mfg. 
Co.. Grand Rapids, Mich. Filed May 29, 1924. 
Serial 9,737. Term of patent 7 years. 

65,86. HAND MIRROR. Georce H. Nevius, 
Shrewsbury, N. J., assignor to E. I. du Pont 
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de Nemours & Co., Wilmingten, Del. Filed 
April 26, 1923. Serial 5,954. Term of 

patent 7 years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registraticn under the Act of Feb. 20, 
1°05, and are published in compliance with Section 
6 of said Act. J 


Trade-Marks Published Oct. 28, 1924 


Ser. 196,142. (CLASS 2. RECEPTACLES.) 
Superior Nove.tty Merc. Co., Elizabeth, N. J., 
and New York. Filed April 25, 1924. 


VIVIENNE 


Trade-Mark “Vivienne.” 


Particular description of goods.—Vanity Cases. 
Claims use since Mar. 10, 1924, ‘ 
Ser. 198,089. (CLASS 37. PAPER AND STA- 
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TIONERY.) Jacos Scuicx, Newark, N. J., 
assignor, by mesne assignments, to Pencilnife 
Corp., New York. Filed June 4, 1924. 


PENCILNIFE 


Particular description of goods——Combined Clip 
and Knife for Pencils. 
Claims use since May 1, 1923. 








Scie 

A. F. Muehlke, jeweler and engraver, is 
now occupying the entire store at 404 Lig- 
gett building. He is making a specialty of 
engraving, carving and modeling. Within 
the last month or so he has expanded his 
quarters in order to give better service to 
the trade. 2 

Charles A. Berkey, of the Charles A. 
Berkey Co., wholesale jeweler, and prom:- 
nent in lodge and club affairs, has been pass- 
ing the week in Grand Rapids on business 
and taking part in fraternal affairs. Mr. 
Berkey probably sells as much lodge and 
club jewelry as any other concern in the 
State. 

The Grace Jewelry Co. is now fully 
settled in its newly remodeled store on 
Grand River Ave. This organization had 
been in much smaller quarters, but some 
time ago acquired an adjoining store and 
merged it into the present fine business place. 
Herbert Cohen is manager and has built up 
a fine trade in that part of the city. 

W. H. Jones, of Luths, Dorweld, Haller 
Co., wholesale jewelers in the Liggett build- 
ing, is making a sales trip through the lower 
Michigan peninsula. He reports to the 
company’s executive offices that business in 
the rural districts is showing a decided im- 
provement, and anticipates, as soon as 
election is over, a still further increase in 
business. 

The Detroit Society of Arts and Crafts is 
offering a full program of interesting ex- 
hibitions and activities during the Fall 
weeks. One of the interesting features has 
been a special showing of silver by George 
Jensen, Karl Leoninen, F. S. R. Gyllenberg 
and Arthur J. Stone. From Dec. 1 to Dec. 
13 there will be exhibitions by the Jewelers’ 
Guild of the Boston Society of Arts and 
Craft, comprising work of leading gold- 
smiths and silversmiths in the country, in- 
cluding the Carter prize winners. 

Two men entered the jewelry store of M. 
Indianer, 3477 Hastings St., recently and, 
after looking at a watch and chain, sud- 
denly made a dash for the door taking the 
property with them. They were chased for 
a block or two and finally captured. Hasting 
St. jewelers are making every effort to rid 
that part of the city of thugs and hold-up 
men which have caused so much trouble 
during the last year or so. They find that 
prompt action at a critical moment often 
saves a lot of trouble and heavy loss. 

E. C. Avery, Detroit manager of the W. 
F. Broer Co. branch in the Liggett building 
and his staff, plan to attend the opening of 
the company’s new main store in Toledo 
that will take place about Nov. 8. Big 
preparations have been made for this event. 
The company moved into its new store this 
week and is now pretty well settled. It is 


THE JEWELERS’ CIRCULAR 
one of the most beautiful wholesale jewelry 
establishments in the middle west and a lot 
of money, time and energy have been spent 
in producing the desired effects. The W. F. 
3roer Co. is one of the oldest organizations 
of the kind in Toledo. 

Representatives of the St. Antoine Street 
Improvement Association, made up of re- 
tailers, including jewelers, have appealed to 
the Detroit Common Council for more ade- 
quate police protection. This street is 
adjacent to the Hastings St. district where 
retailers also were forced to make a special 
appeal for better police protection after 
jewelers and others were continually being 
held up and robbed. Conditions have some- 
what improved in both these territories, but 
it is only due to the eternal vigilance on the 
part of the jewelers and others who are 
engaged in business. 

Members of the Detroit Association of 
Credit Men, of which jewelers are members, 
are going to make it harder for unscrupu- 
lous persons to obtain a line of credit, make 
an assignment or go into bankruptcy. Com- 
mercial failures, which have brought heavy 
losses to Detroit and Michigan business in 
the last five years, will be brought to a 
minimum if the new plans of the association 
are carried to fruition. The association has 
begun an investigation and prosecution de- 
partment in charge of an _ experienced 
investigator who will work in conjunction 
with the Better Business Bureau, of the 
Detroit Board of Commerce. It is the pur- 
pose of the association members to prevent 
sequestering of assets of failed firms or indi- 
viduals who have obtained lines of credit in 
Detroit or elsewhere. One of the leaders in 
the organization is O. L. Hatt, who is taking 
an active part in this work. 


IF, Deschene, formerly a watchmaker with 
Wright, Kay & Co. here, has recently opened 
a new jewelry store at Rochester, Mich. 
He purchased the fixtures of E. S. Barnes 
who, some time ago, disposed of his mer- 
chandise and retired from business. While 
in Detroit Mr. Deschene was leader of the 
University of Detroit Band, and on _ his 
opening night at Rochester he had his band 
with him. During the evening he passed 
out thimbles to the women and cigars to the 
men. Believing that children are potential 
customers, he remembered them with lolly- 
pops. The opening proved to be a fine social 
night. The store was crowded and Mr. 
Deschene had a fine opportunity to become 
acquainted in a strange place. The rather 
novel way in which he opened the store 
already is producing results. The location 
is good and with modern methods of adver- 
tising and attracting trade, which he acquired 
while with the Wright, Kay & Co.’s organi- 
zation, he has a most promising outlook for 
the future. 








The William E. Koch block at York, Pa., 
with a frontage of 235 feet on S. Beaver 
St., which has been in the course of erection, 
is now completed and a large assembly hall 
to be known as “The Garden” is located in 
the building and will soon be dedicated for 
public uses. The building is two stories 
and of plain architecture with an exterior 
of stucco. The structure occupies a site 
which has been held in the name of the Koch 
family for more than a century. 
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Starting Christmas Plans Early 


(Continued from page 139) 








tomers to buy a radio set for his wife and 
so knock you out of the sale of a chest of 
silver. 

Whether you are ready to do any Christ- 
mas advertising now or not, you ought to 
begin to lay out Christmas advertisements, 
getting them written and arranging for the 
extra newspaper space you will want. You 
will probably use some form letters. Write 
them now and get them ready, with envelopes 
all addressed and stamped. Get the manu- 
facturers’ advertising helps you are to use 
all prepared for use. You will be short of 
time in December, and if you leave the 
preparation of advertising plans and of ad- 
vertising copy until you want to start it, you 
will have to omit doing a good deal of what 
you really want to do and can do with 
profit. 

Your window displays ought also to be 
worked up in advance, even to the extent 
of making show cards and backgrounds and 
making sketches of what you plan to show 
in the windows at different times. 

If you are going to use special seasonable 
decorations, you may have to send out of 
town for the material. Delay means that it 
will be necessary to get along with less at- 
tractive displays. 

Perhaps you are planning to add another 
show case to your room. Well, if you are 
going to get it, get it now and have the use 
of it through the holiday season when it will 
be paying for itself faster than later. The 
more goods you display, the more sales you 
will make, so increase your display facilities 
by every means possible. 

At other seasons of the year you may find 
it desirable to show in the window a single 
beautiful item at a time. You may find it 
possible to leave window displays in position 
for a week or two. Just now it is different. 
You want to put before the local public just 
as many attractivé items of stock as you 
can show them, 

Arrange your windows so that, if the set- 
ting is handsome and too good to throw out 
after a day or two, you can change the 
stock shown in the same setting, getting be- 
fore the eyes of those who pass your store 
regularly or frequently just as great a 
variety of stock as possible. You should 
show in the windows a wide variety in order 
to make your appeal to as many different 
tastes as you can, 

This is a time when people, instead of 
searching the show windows for some cef- 
tain sort of thing, are inspecting them to 
see whether there may not be something 
offered that will suggest a new idea about 
a gift for someone. People are window 
shopping for ideas as well as for mer- 
chandise. 

The more of your Christmas planning you 
do now, well in advance of the time when it 
positively must be done, the less you will 
be rushed and hurried at the last, and the 
more of the town’s holiday trade you will 
get. There are people who are ready to buy 
a Christmas gift today if they see the thing 
that appeals to them. Begin making your 
appeal and making it strong. Merchants 
in other lines are starting early. Why not 
you ?—F, Farr. 








